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Plans for 


Feed Industry 
Officials to Study 
OPA Price Order 


WASHINGTON —A_ five-member 
group of feed industry executives has 
been invited to meet here next week 
with Lloyd Riford, Economic Stabil- 
ization Agency feed consultant. The 
group will study the old OPA feed 
order, MPR 585, to determine wheth- 
er it would be useful in the event con- 
trols were imposed on the industry. 

This group is not to be considered 
as an industry advisory committee in 
the sense that they were known under 
OPA. The feed men are expected to 
submit criticism of the old order to 
provide a basis from which a full 
industry committee might be expect- 
ed to move at some later date. 

This does not mean that the in- 
dustry consultants are planning or 
moving to impose or accelerate price 
controls over the feed industry. In 
fact, the advice now being given by 
these consultants to the officials of 
the Economic Stabilization Agency 
is that price controls under present 
circumstances are an ineffective tool. 


USDA RELAXES IMPORT 
REGULATIONS ON OILS 


WASHINGTON — Import _relaxa- 
tions were ordered this week by the 
U.S. Department of Agriculture on a 
substantial number of oils and oil 
products in an effort to ease the price 
pressure on these commodities. 


Among the products for which for- 
mer import restrictions were imposed 
are cottonseed oil, soybean oil, sun- 
flower seed oil, lard and its com- 
pounds, the compounds of the fore- 
going plus animal oils. 

In addition, the government 
dropped its import ban on soybeans 
and sunflower seeds. 


Ralston to Build 
$1 Million Plant 
at Delmar, Del. 


DELMAR, DEL.—The Ralston Pu- 
rina Co., St. Louis, has awarded con- 
tracts for construction of a feed mill 
here at an estimated cost of $1 mil- 
lion. The plant will produce broiler 
feeds and will supplement the produc- 
tion of the company’s Wilmington, 
Del., plant. 

Although the company has made 
no announcement of its plans, it is 
reported that the mill will be of re- 
inforced concrete construction and 
will include grain storage capacity of 
200,000 bu. 

Donald Danforth, president of the 
Ralston company, said in a recent 
letter to stockholders that the com- 
pany expected to build two units this 
year. The Delmar plant apparently 
is one of the units. The second may 
be located in the inland Pacific North- 
west, according to trade reports, al- 
though no property has yet been pur- 
chased in that area for this purpose, 
so far as is known. 


Price Controls Advance 


FREEZE PROBABLY WOULD NOT 
COVER RAW FARM COMMODITIES 


Control of Feed Prices Through Margin Freezes Held 
Likely—Speed-up in General Price, Wage 
Control Action Indicated 
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CLIFTON KYLE, A-D-M 
OFFICE MANAGER, DIES 


SPOKANE—Clifton E. Kyle, 59, 
Spokane, pioneer grain man of the 
Pacific Northwest, died here Jan. 10. 
He was manager of the Spokane of- 
fice of the Archer-Daniels-Midland 
Co. 

A former grain buyer for Farmers 
National Grain Corp. and Continental 
Grain Co., Mr. Kyle joined A-D-M in 
1937. He was born Jan. 24, 1891. He 
is survived by his widow, Evangeline. 


Earl C. Corey Grain Price Chief; 
Joseph Schmitz Flour Price Head 


WASHINGTON — Earl C. Corey, 
widely known on the Pacific Coast 
in grain and flour milling circles, has 
accepted the post of chief of the 
grain section of the price director's 
office of the Economic Stabilization 
Agency. He formerly was head of 
the Commodity Credit Corp. office at 
Portland, Ore., and more recently has 
been connected with the North Pa- 


division. 

Mr. Corey’s appointment appears to 
have the approval of the grain trade 
and is looked upon as highly impor- 
use of the probability that 
be effective in con- 
U.S. Department of 
realistic understand- 


“the bishop.” Some of his friends 
have whimsically suggested that, in 
sympathetic appreciation of the per- 
sonal sacrifice he is making in tak- 
ing up the arduous government job, 
he should be addressed as “Dear 
Bishop, Price Executive of the Grain 
Branch, ESA.” 


All Types of Flour 

Mr. Schmitz is expected to super- 
vise the preparation of any price con- 
trols which might be imposed in the 
flour field. This, it is presumed, will 
include all types of flour, including 
rye as well as wheat flour. 

Mr. Schmitz was to report to 
Michael V. DiSalle, price administra- 
tor, in Washington the latter part of 
this week to take over his new duties. 

Mr. Schmitz said he felt that it 
was necessary to get started immedi- 
ately in preparing controls for flour 
as well as other commodities. He 
said he believed that the public would 
demand imposition of price controls 
and that such controls consequently 


his section. Organization of a staff, 
he said, would have to await his ar- 
rival in Washington and the formula- 
tion of more definite plans. 

Mr. Schmitz did not serve with 
the Office of Price Administration 
during World War II. But, it is 
pointed out, he has had considerable 
experience with controls in his capac- 
ity as a flour milling company execu- 
tive. 

Mr. Schmitz, a native of St. Louis, 
is a graduate of St. Louis University. 
His first position in the milling busi- 
ness was in the sales record depart- 
ment of the Meyer Milling Co., St. 
Louis. His next position was with 
the Kell interests. And when the Kell 
interests bought the George T. Plant 
Milling Co., he was associated with it 
in the sales department. 

He went to Oklahoma City in 1928 
as manager of the Oklahoma City 
Mill & Elevator Co., which was a 
property of the Kell group. When 
General Mills bought the Kell inter- 
ests in Oklahoma and Texas in Janu- 
ary, 1929, Mr. Schmitz joined Gen- 
eral Mills. 


By JOHN CIPPERLY 


Washington Correspondent of 
Feedstuffs 


WASHINGTON—A definite speed- 
up in the wage and price control time- 
table was indicated this week with 
the resignation of Alan Valentine as 
Economic Stabilization Agency chief 
and his immediate replacement by 
Eric Johnston, motion picture indus- 
try leader. 

ESA appeared to be committed to 
a broad price freeze over the domes- 
tic economy—with the exception of 
farm commodities, which were not 
expected to be affected for the time 
being. Even meat which is selling at 
more than the prospective minimum 
legal ceiling is unlikely to be brought 
under a freeze technique at the time 
a freeze is ordered. 

Would Freeze Margins 

Feeds and processed foods, however, 
were expected to be controlled by a 
freeze on margins at almost all levels 
of processing and distribution, ESA 
advisors said this week. 

Margins of retail feed stores would 
be frozen at levels in effect at the 
time the freeze is applied. Trade lead- 
ers here said such a condition should 
not work any hardship on the indus- 
try at this time. 

Presumably the feed manufacturer 
would be held to his normal margin, 
as would distributors, but he could 
pay for raw commodities at the mar- 
ket level and price them into his feed, 
thus accounting for any increase in 
raw commodity prices. 

Bakery products would be con- 
trolled on a margin basis. But there 
was no information as to how the 
flour price problem would be handled 
since wheat prices still are well be- 
low the minimum ceiling levels and 
consequently flour would appear to 
be selling at prices which do not re- 
flect parity for the raw material. 


Decision Explained 

The decision not to touch farm com- 
modities with a freeze order was tak- 
en mainly because most of these com- 
modities are not selling at minimum 
ceiling levels—parity or the highest 
price between May 24 and June 24, 
1950—and because the U.S. Depart- 
ment of Agriculture has not worked 
out its schedule of legal minimum 
ceilings for most of the commodities 
or the products processed from them. 

Meat will be temporarily left out 
of any control order, if ESA advice 
is followed, in order to maintain an 
incentive for heavy production. 

It was not immediately determined 
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Control Confusion 


ID you ever see anything that reminded you of a dog chasing its tail 
more than the day-to-day statements concerning the possibility of 
price controls? 

DiSalle says one thing, Valentine contradicts him, Truman gives the 
subject a new twist, and Wilson expresses a different idea. Every viewpoint 
in between and some fresh ones are advanced by the guys standing a few 
steps down the ladder, as well as by the distinguished brethren in Congress. 
Round and round they go, and where they will stop no one can know at 
this time. 

Crystal balls usually are too cloudy for practical use, and almost any- 


‘thing could come out of such confusion; nevertheless, we aré willing to go 
‘along with the judgment of John Cipperly, our Washington correspondent, 


when he says that no general price regulations covering grains and feed are 
imminent and that the threat of one is an attempt at “jawbone” price control. 

Responsible officials with price control experience under OPA express 
the belief that no effective price control is possible on a total basis in less 


'than three months solely because of the lack of control machinery. 


An impressive number of the best business minds of the nation have 
conferred with authorities in Washington and have advised against an impo- 
sition of direct controls at this time. They favor such indirect economic con- 
trols as taxation, credit restrictions, and similar anti-inflationary moves in 
order to hold down buying power. The Farm Bureau and other respected 


' groups also hold to this view. There is no sound reason to believe that opinions 


from these sources will not be given weight. 
Mr. Cipperly reports that congressional leaders say that, with a few 
exceptions, they are not being swamped by demands for price control from 


_ their constituents. He also says that the Economic Stabilization Agency has 


received only 12 letters on the subject either from congressmen or the public. 
Only three of these asked that price controls be imposed. Others opposed 


such action but suggested methods in case it was taken. 


Aside from the necessity for building up a huge staff, general price con- 
trol faces a stupendous obstacle because of the Defense Act of 1950 which 
exempts many foods from control if the farmer is not being paid a parity price. 

All of these things indicate to us the probability of a delay, and perhaps 
a long one, in the adoption of any general price control policy. In fact, the 
great confusion in Washington in connection with price control, with various 
leaders expressing differing opinions, would in itself indicate that no imme- 
diate action is probable. 

Mr. Cipperly says that “the demand for price control appears to be 
manufactured, possibly attributable to sensation seeking reporters from the 
daily press who belligerently demand of Mr. Valentine when he intends to 
halt the rise in food prices.” It may be somewhat more than that, but we 
believe that those daily reports of imminent general price controls that have 
been reaching the country through the newspapers can be discounted. 


* * * 
Quotes 


R. W. A. BILLINGS, widely known turkey specialist and extension vet- 
ID erinarian, University of Minnesota, in a “turkey talk” to the annual 
convention of the Minnesota Baby Chick Cooperative Assn.: “I don't know 
the first thing about the banking business, but I think if the folks who finance 
turkey operations would voluntarily do what the government insisted on 
the car folks doing—make it a bit harder to get credit—things would brighten 
up very soon. 

“If I were to finance my own brother-in-law, I would insist that he have 
at least enough money to buy his poults. This practice of furnishing poults, 
brooding equipment, feed and a rattle for the twins strikes me as getting 
pretty well out on the limb. I can’t help but feel that a sensible curtailment 
of some of the fancier finance plans would be a healthier trend.” 


* * * 


NE of the nation’s leading industrialists, reporting to his company 
() on a recent meeting in Washington with the Wage Stabilization Board: 
“A group of 60 business leaders, called together by the Chamber of Commerce 
of the United States, met with the members of the Wage Stabilization Board 
to discuss national wage stabilization policy. I was chairman of the business 
group. After three hours of intense discussion, it was my hope that we had 
not added to the general confusion.” 


MARKET NEWS SUMMARY 


* * * * * 
For Market News Details Turn to Pages 58-61 


Demand for Feed 
Turns Downward 
in Northwest 


A lull in formula feed demand was 
noted this week by most feed manu- 
facturers in the Northwest. The re- 
duced buying was apparent in all 
lines, although the various types of 
feed sold in approximately the same 
relative amounts as in recent weeks, 
with dairy rations leading. 

Apparently both dealers and feed- 
ers are holding back purchases be- 
cause of the confusion concerning 
possible price control action. The 
belief is widespread in the country, 
according to some reports, that when 
and if controls are ordered a roll 
back will result on feed prices. This 
view—which appears incorrect be- 
cause grain prices remain below mini- 
mum ceiling levels designated in the 


The index of wholesale feed- 
stuffs prices for the country as 
a whole, compiled by the Pro- 
duction and Marketing Admin- 
istration stood at 237.6 as of 
Jan. 7, down 4 points for the 
week. The feed grain index was 
237.7, down 6.5 points from the 
previous week. 


control law—has caused many buyers 
to limit purchases to nearby needs. 

Whatever effect this thinking has 
had on sales is combined with the 
usual drop in business at this time 
of the year. However, the brisk start 
early in the month may still give 
mills larger sales totals than in Jan- 
uary, 1950. 

Production schedules were reduced 
by most firms, although some still 
had a backlog of previous orders to 
carry them through a normal week's 
run. 

Decline in egg prices and some 
easiness in milk prices also are be- 
lieved to have contributed to the 
drop in sales. Formula feed prices, 
however, were reduced about $2 ton 
this week, reflecting easier ingredi- 
ent markets. 


Formula Output 
Declines Sharply 
in Southwest 


Formula feed demand was only fair 
in the Southwest this week, and pro- 
duction took one of the sharpest drops 
of the season. The southwestern situ- 
ation was similar to reports from 
other areas of the U.S. but was not 
thought to be as pronounced as in 
some other specific localities. 

There was no doubt that the indus- 
try had come up against a January 
lag in business, a tendency which is 
more or less normal for this time of 
the year. January always is an inac- 
tive or between-season month for 
chicken and turkey raisers, as well as 
for hog producers. New chicks and 
turkeys are not started in the South- 
west before February or March, so 
starting feeds are not normally in de- 
mand and the amount of full-sized 
birds on feed is low at this time of 
year. 

Coupled with the normally slack 
month in feeding industries is the 
threat of price controls, freezes, roll- 
backs and other plans which are be- 
ing discussed in Washington. Wheth- 
er they will be imposed on feed or 
feed ingredients has not been deter- 
mined, but the news of such possi- 
bilities has had a dampening effect 
on feed buying, and producers are re- 
ported to be staying away from feed 


dealers unless replenishing of stocks 
is absolutely necessary. 

Dealers and distributors restocked 
rather heavily around the end of 1950, 
and slowness of retail sales has held 
their new purchases to a minimum 
since the first of the year. 

Formula feed prices declined on the 
average of $1@2 ton this week, and 
the softness in prices was another 
contributing factor to the draggy de- 
mand. 

Poultry and broiler feed sales were 
only fair in this area. Broiler prices 
have jumped up as much as 10¢ Ib. 
within the past two weeks, but a 
stimulating effect on feed demand re- 
mains to be experienced by many 
manufacturers. The first trickle of 
chick starter business from the South 
was reported by some mixers last 
week. Hog feed sales were fair to 
good. The best sales were made with 
the trade who recognize the advan- 
tages of careful feeding of brood sows 
in the final stages before spring far- 
rowing. A few cattle feed orders were 
still coming in, but in no great quan- 
tity. Dairy cattle feed demand was 
fair. Open weather with mild tem- 
peratures embraced the area. 

Some mills closed down at midweek 
because of the lack of sufficient or- 
ders. Other mills had sufficient busi- 
ness on the books to operate a nor- 
mal six days last week. Average op- 
erations were around four to five 
days. 


Production Steady 
in Northeast on 


Sustained Demand 


Formula fed demand is good in the 
Northeast, and mills continue to turn 
out feed at a steady pace. 

Demand from dairymen continues 
best, with perhaps poultry running a 
good second. Feeder cattle are being 
carried along at the present time on 
a less fattening type of feed, with all 
herds being kept under shelter prac- 
tically the entire day. 

The weather has been quite sea- 
sonable over the past week with in- 
termittent flurries of snow occurring. 
Pestures are too well covered over 
and frozen to permit of any grazing 
at the present time. 

Running time for all mills was 
along conventional lines with all oper- 
ating 40-hour weeks. The mills have 
a very good backlog of orders, and 
with the availability of a good boxcar 
supply are gradually catching up on 
this phase of the business. 

Formula prices are off slightly be- 
cause of weakness in soybean oil meal 
and millfeed. Production of millfeed 
at Buffalo is in excess of demand. 

¥ 


Cautious Buying 
Slows Central 
States Business 


Sales managers of central states 
formula feed mills report a quiet 
trade in virtually all types of poultry 
rations. No visible explanation for 
the lull is advanced by any one, but 
the recent strong prices and the “in- 
flation jitters” incident to the mobil- 
ization program are cited as reasons 
why many people are proceeding cau- 
tiously on new buying. All industries 
are reexamining their businesses in 
the light of price controls and other 
regulations which appear to be in the 
offing. 

Formula feed prices have eased off 
a dollar or two from the extreme 
advance of around $10 a ton of re- 
cent weeks. Broiler returns show 
further improvement from the low 

(Continued on page 62) 
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FEEDSTUFFS, Jan. 20, 


ARCADY POULTRY MIXING FEED 
ARCADY HOG MIXING FEED 
ARCADY SWEET MIXING FEED 


Still another powerful farm paper has been added to the list 
of publications that regularly advertise ARCADY Feeds and 
Feeding Programs to YOUR customers and prospects. ‘‘Farm 
Journal,’’ the world’s largest farm paper, is telling the story 
of ARCADY’S Exclusive Emulsified Liquid Premix . . . telling 
how this modern, dry base is now obtainable not only in 
ARCADY branded feeds, but also in local and custom mixes 
built around ARCADY Mixing Feeds. It’s a story of feeding 
progress and profits, for your customers and for you! 


Liquip 


IN DRY FEEDS 


ARCADY POULTRY MIXING FEED 


ARCADY HOG MIXING FEED... These feeds are 
built around the ARCADY Exclusive Emulsified Liquid 
Premix, as illustrated in the reproduction of the farm 
paper advertisement at the left. They contain just the 
ingredients that ARCADY research found YOU need 
and want, to make modern completely balanced feeds 
with your locally available grains and stock ingredi- 
ents. Give your custom mixes and locally mixed for- 
mula feeds the extra palatability, the extra digesti- 
bility, the more uniform distribution of trace minerals 
and vitamins, and the “‘sealed in’’ vitamin potency, 
that spell superior feeding performance! 


ARCADY SWEET MIXING FEED... This feed is 
guaranteed to contain 45% pure cane molasses. 
Your customers want molasses in their dairy, beef 
and sheep mixes. Give it to them...in the amount 


ARCADY advertisement 
in the December, 1950, 


issue of FARM JOURNAL. Mot Just Mined 


But Churned 
{ato EMULSION 


they want ... the easy way ... with ARCADY 
ne — ene SWEET MIXING FEED. IT POURS! It isn’t sticky 
- . won't cake . . . or choke up your mixer. Helps 


toimprove any ration. Sell it, too, for direct feeding 


To ARCADY FARMS COMPANY, Dept £10) 
. and to preserve grass silage. 


YES. | WANT MODERN Re $ 
SEND FREE S-POINT MANAGEMENT PROGRAMS FOR 
— HOGS__CHICKENS COWS 


Build Better Mixes and Formulas with ARCADY'S Three Mixing Feeds... and You'll 
Build a Better Feed Business. Get in on ARCADY'S BIG Mixing Feed Program now. 


To Desiors Cectom Miners Loca! Feed Manetacterers. 


GET THIS BIG FREE KIT! 


Here’s What it Contains: 


Samples of ARCADY Mixing Feeds. 

Large four-color broadside, available with 
imprint for local mailings, to sell your 
improved feeds. 


Newspaper advertising mats 
Newspaper publicity stories 
Radio commercials 

Tags for local mixers 


ARCADY FARMS 


223 West Jackson Boulevard - Chicago 6, lilinois 


Without obligation, | want to know how | can build ARCADY quality into my custom 
mixes and formula feeds. Please send me FREE Complete Sales and Merchandising 
Kit on ARCADY Mixing Feeds and full facts about free formula service. 


ARCADY IS THE HOUSE OF QUALITY with “‘A Modern 
Feed and Feeding Program for Every Farm Need.” 
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Slight Boost in Turkey Output 
Indicated; Higher Prices Seen 


WASHINGTON—Turkey growers 
plan to raise a record crop of turkeys 
this year, the Bureau of Agricultural 
Economics has reported. If growers 
carry out their intentions, the num- 
ber of turkeys raised this year will 
be 44,773,000, about 1% more than in 
1950. A 5% intended decrease in the 
West almost offsets expected in- 
creases in all other areas of the 
country, except the West North Cen- 
tral states where no change is 
planned. 

Reasons given by turkey growers 
for the slight increase from last year 
include an expected strong demand 
and higher prices for red meats, as 
well as record level of employment, 
all of which are expected to result in 
higher turkey prices. 


Decrease in West 


In the West, where turkey produc- 
tion is predominantly commercial, 
producers plan to decrease their 1951 
production as a reaction to less fa- 
vorable returns in the 1950 season, 
which was marked by rising feed 
costs and lower turkey prices. 

Turkey growers in the North At- 
lantic and South Atlantic states plan 
an increase of 8%. An increase of 
1% is expected in the East North 
Central and South Central states. 


In the West North Central states, 
where a large part of the early tur- 
keys are produced, growers plan no 
change. However, in the West, where 
large flocks predominate, growers 
plan a decrease of 5%. 

The numbers of turkeys actually 
raised usually vary from Jan. 1 in- 
tentions, the difference depending on 
prices of feed, supply and prices of 
hatching eggs and poults, and the 
value of turkeys remaining in grow- 
ers hands. Prices received by growers 
for turkeys during the last half of 
1950 averaged 5% lower than in 1949, 
while feed prices rose 8%, resulting 
in much smaller profits for the grow- 
er in 1950. 

Live turkey prices in mid-Decem- 
ber were 3% below a year ago, while 
the cost of the farm poultry ration 
was up 11%. 

The number of turkeys in 1950 
raised was about 5% larger than Jan. 
1 intentions. This happened because 
during the hatching season there was 
an abundance of cheaper poults, feed 
supplies were ample at slightly low- 
er prices and the turkey market 
showed firmness. 

In 1949 the number of turkeys 
raised was 4% more than Jan. 1 in- 
tentions, because during the hatching 
season turkey prices held fairly 


steady, and feed declined 4% 
below the January level when record 
farm stocks of feed grains and favor- 
able feed grain prospects became evi- 
dent. 

In 1948 the increase in number of 
turkeys raised was 11% larger than 
intended Jan. 1, 1948, when increas- 
ing turkey prices and prospects of 
record feed grain production and low- 
er feed prices resulted in a large 
late hatch. 

In 1947 the number of turkeys 
raised was 2% larger than intended 
Jan. 1, 1947, when higher feed prices 
and lower turkey prices than a year 
earlier continued throughout the 
hatching season. 

In 1946, when an uncertain feed 
situation developed during the hatch- 
ing season, producers raised 3% less 
than they intended Jan. 1. In 1945 
the number of turkeys raised was 
15% more than Jan. 1 intentions, re- 
flecting the growing shortage of red 
meats and rising turkey prices. 


R. H. STURTEVANT NAMED 
BY GRAIN CLEARING CO. 
KANSAS CITY—R. H. Sturtevant, 

vice president of Hart-Bartlett- 

Sturtevant Grain Co., Kansas City, 

was elected president of the Grain 


ALL POTENCIES 


177 Milk Street 


GORTON'S VITAMIN OILS 


Products of American Industry 


Distributed Exclusively by 


NEW ENGLAND BY-PRODUCTS CORP. 


Distributors for Gorton-Pew Fisheries Company, Ltd., By-Products Div. 


QUICK DELIVERY 


BOSTON 9, MASS. 


“Get AMAZING GROWTH 
at LOW COST 


COMPLETE NATURAL B-COMPLEX FEED COMPLEMENT 


doller buys more. 
layers, broilers, turkeys, and swine. 


HIGH VITAMIN POTENCY — 
AMINO ACIDS 


predigested for easier utilization. 


PHENOMENAL RESULTS WITH GROWERS AND BREEDERS 
Fle-Pena is new, natural aid to faster, more economical growth. 
With it enimal protein feeds can be greatly reduced — your feed 
Add Fle-Pana fer more profitable breeders, 


Fle-Pana contains very high levels of al! the 
noturel vitomins of the B-complex group, 
including APF, plus essential emino acids 


EXCLUSIVE NATURAL PROCESS — 
NO SYNTHETICS OR BY-PRODUCTS 
Fia-Pona is made by hydrolizing liver into 
its amine acids, then fermenting it with 
special yeast to produce all B-complex 
vitamins end other growth factors noturally. 


Free Sample of Fla-Pana on request. Ask about our free 
feed formula service. Write for prices on both Fla-Pana and Vital. 


MIDLAND @ WESTERN, inc. 


Tenney Building, Madison 3, Wis. © 629 S$. Concord 
Street, South St. Paul, Minn. 
York, Pa. 


© 380 Norway Street, 
® 1233 N. W. 12th Street, Portland, Oregon 


Clearing Co. of the Kansas City 
Board of Trade last week. 

Other officers include E. R. Jessen, 
Uhlmann Grain Co., first vice presi- 
dent; E. F. Merrill, Moore-Lowry 
Flour Mills Co., second vice presi- 
dent; F. L. Klecan, Klecan Grain Co., 
secretary-treasurer; R. D. Cline, man- 
ager, and K. E. Gallagher, assistant 
manager. 


LLOYD LARSON TO SPEAK 
AT NORTHWEST MEETING 


MINNEAPOLIS — The Northwest 
Feed Manufacturers Assn. will hold 
its first 1951 meeting at Hotel Radis- 
son Jan. 29, with Lloyd Larson, Chi- 
cago, secretary of the American De- 
hydrators Assn., the principal speaker. 

Mr. Larson will discuss the role of 
alfalfa meal in formula feeds. The 
talk will be the first of the series 
planned by the association in which 
representatives of feed ingredient 
producers will discuss their products 

A cocktail hour, starting at 5:15 
p.m., will precede dinner at 7:15 p.m. 

A revised schedule of meetings has 
been announced, as follows: Jan. 29, 
Feb. 26, April 2, April 30 and May 28. 
With the exception of the April 2 
meeting, all will be held on the last 
Monday of each month. 


FEED CREDIT MEN PLAN 
MEETING IN MINNEAPOLIS 


MINNEAPOLIS — The feeder 
finance section of the Upper Mid- 
west feed and seed division of the 
Minneapolis Association of Credit 
Men will hold a conference Feb. 15 
at Hotel Radisson, starting at 
10 a.m. 

Financing of turkeys, hogs and 
steers and the problems involved in 
these programs will be discussed by 
the group. Speakers will be C. Dean 
McNeal, vice president of Pillsbury 
Mills, Inc., Minneapolis, and A. M. 
Stevens, Ralston Purina Co., St. 
Louis. 


HOWE BRANCH MANAGERS 

RUTLAND, VT.—The appointment 
of George A. Seaver as manager of 
the New York City branch and Wil- 
liam H. Leland as manager of the 
Newark, N.J., branch, has been an- 
nounced by Richard F. Straw, vice 
president in charge of sales, the Howe 
Scale Co., Rutland. Mr. Seaver re- 
signed as president of the Roberts 
Numbering Machine Co., Brooklyn, 
to take over his new post. Mr. Leland 
has been active with the New York 
and Newark branches of the Howe 
company for several years. 


For Better Bags — Better Buy Chase | 


CHASE BAG COMPANY 
General Sales Offioes, 308 W Bird. 


Chicago 6, Illinois 
Coast-to-Coast Bag Service 


ALFALFA MEALS 
Car Lots—Truck Loads 


Distributors for 
MINNESOTA 
NORTH DAKOTA 
SOUTH DAKOTA 
L and Northern WISCONSIN 


For Information write 


MANEY BR 


he thinks the price of a commadily is economically right. What do you need? — Jerry Parks 


602 Board of Trade Buliding 


Kansas City, Missouri 
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Experienced buyers 
are aware that Small’s 

Dehydrated Alfalfa 

Meal is packed with 


“plus values.” For, in 


addition to the protein and carotene content, 
Small’s Dehydrated Alfalfa Meal contains a 
host of important nutritive elements that promote 
growth and health in poultry, swine and cattle. No 
other natural feedstuff contains so many important 
nutritive factors as dehydrated alfalfa meal; no 


other brand has earned the confidence of so many 


THE w. ‘SMALL -OMPANY, INC. 
TY, MISSOUR: 


leading feed manufacturers as Sma!I’s 
4 
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Weller Pat. No. 
1944932 


Ath Your Jobber 


Or Write for Literature and Capacity Data 


THE Only PLACE 


YOU Won't FIND 
THE 
CALUMET CUP 


Is where they have no earthly use for 
an elevator cup of any kind. But pack 
your bag and travel to any spot on 
the globe where grain is grown and 
stored and you'll find the popular 
choice is the world famed 


CALUMET 


SUPER CAPACITY ELEVATOR 


CUP 


The Calumet became and will remain 
the prime favorite of elevator opera- 
tors everywhere because of its proven 
superiority. 


“It's the Curve that Counts” 


The patented Logarithmic Curve de- 
sign of the Calumet Cup has never 
been successfully imitated. Its per- 
formance has never been duplicated. 
Yes, it’s the “Curve That Counts” 
and counts big in smoother, more 
economical operation . . in in- 
creased profits. 


sible buy. 


GIVE YOU TOP QUALITY VALUE 


If you want enduring, 
elevator legs, heads. 
screw conveyor troughs . 
to specifications .. . 
on any metal product assures you of the best pos- 


Cost estimates and advice of our trained engineers 
free upon request. 


properly constructed, complete 
boots and elevator legging .. . 

. bins and sheet metal work 
buy Biwelco. The Biwelco seal 


COLORADO SPRINGS, COLO.— 
Members of the alfalfa dehydrators’ 
research council have future develop- 
ments planned in three directions, Dr. 
W. Dayton Maclay, newly elected 
chairman of the research group, said 
at the closing session of the indus- 
try’s convention here last week. 


(EDITOR’S NOTE: All but the final 
afternoon’s session of the annual con- 
vention of the American Dehydra- 
tor’s Assn. was reported in the Jan. 
13 issue of Feedstuffs. The meeting 
was held at the Broadmoor Hotel, 
Colorado Springs, Jan. 10-12.) 


Dr. Maclay, who is associated with 
the Western Regional Research Lab- 
oratory of the Department of Agri- 
culture at Albany, Cal., said that the 
dehydrators’ research program now 
consists of 18 projects at 12 different 
agricultural experiment stations. For 
the future, the new developments are 
expected to be in the following three 
directions: 

(1) Ruminant Feeding. Among new 
uses for dehydrated alfalfa meal, the 
greatest potential is in the use of the 
product as supplementary feed for 
ruminants, especially for breeding 
stock on range, the council believes. 
Two projects under way at Montana 


Canadian Representative: Strong-Scott Mig. Co., Lid. — Winnipeg... Calgary... Toronto | 


B. I. WELLER CO. 


37 Years of Service to the Grain Trade 


327 $. LaSalle St., Chicago 4, Ill. 


potencies. 
Seuthwestern States. 


y NEWARK 7 


CLO-TRATE COD LIVER OIL 


with Added Vitemin A&B Cencentrates. Aveilable in 
pepuler potencies te meet your fermula requirements. 


CLO-TRATE “DRY D” 


activated animal sterel in edible powder form. 
Supplies Vitamin D3 fer poultry feeds. 


FLEISCHMANN’S IRRADIATED DRY YEAST (FIDY) 


Supplies Vitamin D2 fer livesteck feeds. Available in several 
Distributers in the Seuthern, Midwestern and 


If it’s from White, it’s right! 


White Laberateries, Tuc. 


NEW JERSEY, U.S. A. 


PACIFIC COAST 
FISH MEAL 


and Utah are investigating the use 
of dehydrated alfalfa meal for sheep 
on range. The same investigations 
should be undertaken for cattle, and 
Texas A. & M. College has already 
| submitted a proposed project of this 
kind. 

(2) Fertilization of Alfalfa Soil. 
This is a long term problem. One 
project has already been approved for 
Michigan State. A second will be sub- 
mitted by Utah State College. These 
are long-term projects which have 
been under way and which the dehy- 
drators will support. It is felt by the 
council that long-term new projects 
will be difficult to initiate hereafter 
unless they have some military de- 
fense significance. 

(3) Carotene Stability. There is an 
apparent variation in the carotene 
stability of different varieties of al- 
falfa and of alfalfa grown in differ- 
ent areas. This subject needs research 
investigation, the council believes. 


Dehydrators to Aim Research at 
Feeding, Fertilization, Carotene 


By HARVEY E. YANTIS and MARTIN E. NEWELL 
Editorial Staff of Feedstuffs 


The council also proposes the pub- 
lication of a general-type bulletin on 
the growing of alfalfa with particular 
emphasis on fertilization practices. 

Dr. Maclay invited all who are in- 
terested to attend the first national 
Alfalfa Technical Conference, which 
will take place at the Western Re- 
gional Research Laboratory at Al- 
bany, Cal., April 17-18. The American 
Dehydrators Assn., as California de- 
hydrators, are cooperating in the con- 
ference. 

Emphasis on the importance of de- 
hydrated alfalfa in beef production 
was cited by Dr. Jerry Sotola, assist- 
ant director of the Livestock Bureau 
of Armour & Co., Chicago, and wide- 
ly known in livestock and feed indus- 
tries. He pointed out that tests are 
being made of full feeding of yearling 
steers on grass as well as half feed- 
ing, and Nebraska experiments show 
that half-feeding of grain supplement 
on grass may be a very profitable 
practice, especially with younger 
growing cattle. The range sections 
will have to fatten more cattle, he 
said, and the demand is for for 500- 


| to 600-Ib. carcass carrying good finish. 


That means that range must be sup- 
plemented for more cattle than is 
now the case. 

Another experiment referred to by 
Mr. Sotola was run at Kansas where 
it was found that a mixture of 35 
lb. salt and 100 lb. soybean oil meal 
could be self-fed on dry pasture and 
thus save labor in comparison with 
scattering protein supplements daily. 
By varying the salt content of the 
mixture, the intake of soybean oil 
meal could be increased or decreased. 


Sheep Numbers Rising 


The sheep cycle is usually four to 
five years in length, and there are 
indications that sheep numbers are 
now on the upswing, Mr. Sotola stat- 
ed. The sheep numbers are lowest 
since the Civil War and apparently 
the sheep business has never recov- 
ered from the wartime shortage of 
labor and unwise regulation by OPA, 
he added. 

Mr. Sotola also pointed out the 
great benefits attained in hog feed- 
ing from high quality dehydrated al- 
falfa meal. 

He told the dehydrators that de- 
hydrated alfalfa meal could be used 


FISH SOLUBLES 
FEEDING OILS 
Brokers, Manufacturers’ Agents 


R$. WILSON COMPANY .... 
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GREETINGS—When L. J. Schiller, president of the American Dehydrators 
Assn. arrived in Colorado Springs for the annual convention of the organ- 
ization Jan. 7, the city manager and the secretary of the chamber of com- 
merce met him at the train and presented him with a new gavel with which 
to conduct proceedings. Left to right above are Kenneth Card, Colorado 
Springs city manager; Mrs. Lloyd Larson, Chicago, wife of the ADA execu- 
tive secretary; Mrs. Schiller; Mr. Schiller, Hayward, Inc., Oak Harbor, Ohio; 
Howard Yates, chamber of commerce secretary. 
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efficiently and economically in sup- 
plementary rations for beef cattle, 
and that at certain times of the year 
and in dry seasons there is a great 
advantage in feeding it to this class 
of livestock. 


New Market Seen 

If even 10% of dehydrated alfalfa 
meal were to be generally incorporat- 
ed in beef cattle formulas, a huge 
additional market would be devel- 
oped, he pointed out. But, he warned, 
feed manufacturers making cattle 
supplements do not want to bear the 
burden of educating feeders on the 
value of including alfalfa meal in 
cattle cubes and pellets, and many 
feeders perhaps would think that they 
were only buying hay. It will be the 
responsibility of the dehydrators, 
principally, to point out the very real 
extra values in their product both to 
feeders and manufacturers of cattle 
feeds before there will be wide accept- 
ance of it. 

The dust problem was discussed by 
a panel under the leadership of James 
C. Gilliland, Nebraska Department of 
Health. A recommendation was made 
that the ADA appoint a committee 
to work out a code for dust control, 
which could be adopted in communi- 
ties where plants are operating. Then, 
it was said, a plant operator easily 
could establish whether or not he was 
guilty of creating a dust problem. 

Howard Waldron of Sprout-Wal- 
dron & Co., Inc., Muncy, Pa., was a 
member of the panel. He said that a 
considerable part of the dust nuisance 
was due to unbalanced air when ma- 
terials are being handled. His com- 
pany has done considerable work on 
this, he said, and would be glad to 
cooperate with the dehydrating in- 
dustry to gain further improvement. 


KANSAS CITY FEED CLUB 
TO CHOOSE NEW OFFICERS 


KANSAS CITY—tThe annua) elec- 
tion meeting of the Kansas City Feed 
Club will be held Jan. 24 in the Aztec 
Room of the Hotel President. Tom 
Collins, City National Bank & Trust 
Co., a popular after-dinner speaker 
in the area, will address the group 
following a banquet which will be 
served at 7 p.m. The cocktail hour will 
commence at 6 p.m. New officers for 
1951 will be chosen at the meeting. 


IOWA FEEDERS TO HEAR 
OF LAMB RATION WORK 


AMES, IOWA—Two 1951 Iowa 
Lamb Feeders Days will feature ex- 
perimental results of varying amounts 
of corn and hay in feeder lamb ra- 
tions. 

The first event will be held in 
Waterloo Jan. 26, and the second 
will be on the Iowa State College 
campus in Ames Feb. 2. Programs on 
both days will start at 10 a.m. 

Results of rations fed to five lots 
of 250 lambs each will be outlined for 
feeders at Waterloo. Discussions will 
center around both carcasses and ani- 
mals on the hoof from lots that were 
fed 35% corn and 65% corn, com- 
pared with those fed a regular 50% 
corn ration. 

Those fed the standard ration of 


Perfection DOG FOODS 


The Perfection Balanced Diet 


VITAMINS for more than 
MINERALS years. Dealer Franchice 
PROTEINS in some localities 
FATS Write Bex 2? 
PERFECTION FOODS CO. Battle Grech, Mich. 


al . VITAMIN 


50% 
source of protein also will be com- 
pared with one lot of lambs fed meat 
and bone scraps instead of linseed 
meal, and another lot fed a blend of 
protein supplements, minerals and 
water-soluble vitamins. 

At the feeders’ day at Ames 12 lots 
of lambs fed rations carrying 30, 40, 
50, 60, 70 and 80% corn will be com- 
pared and discussed. 

The Feb. 2 event also will feature 
results of adding more soybean oil 
meal and minerals when hay was de- 
creased in the ration and corn was 
increased. 


NATIONAL IDEAL CO. 
EXECUTIVE STRICKEN 


TOLEDO—M. Huber Hackman, 47, 
vice president and sales manager of 
the National Ideal Co., collapsed and 
died in his Toledo office Jan. 9. Death 
was caused by a heart attack. 

Mr. Hackman, who was born in 
Akron, Pa., joined the company 25 
years ago in Ephrata, Pa., as a field 
salesman. Fourteen years later he 
went to Denver, Pa., and three years 
ago he was transferred to Toledo. 
The firm manufactures and distrib- 
utes poultry, dairy and stock farm 
equipment. 

Mr. Hackman was a member of the 
Masonic Lodge and Shrine of Harris- 
burg, Pa. Survivors include the 
widow, Marie, Toledo; a son, Roger, 
Harrisburg; two daughters, Mrs. 
Hazel Fitchhorn, Adamstown, Pa., 
and Mrs. Joline Maxfield, Denver, Pa. 


NEILL WALDO INJURED 
IN HEAD-ON COLLISION 


EL RENO, OKLA.—Neill Waldo, 
president of the Waldo Alfalfa Mill- 
ing Co., El Reno, and Mrs. Waldo 
were seriously injured in an automo- 
bile collision on their way home from 
the recent convention of the Ameri- 
can Dehydrators Assn. in Colorado 
Springs. 

The head-on collision occurred on 
a highway 66 detour between Okla- 
homa City and El Reno and was 
caused by a slippery, snowy road. Mr. 
Waldo suffered a broken left leg and 
rib injuries. Mrs. Waldo has a badly 
fractured nose, facial cuts and chest 
bruises. Both are recovering in Mercy 
Hospital, Oklahoma City. 

Both cars were badly damaged, but 
occupants of the other car were not 
injured. 

Mr. Waldo is one of the pioneers in 
the alfalfa meal business, and also 
has banking interests in El Reno. He 
has served a number of years as an 
officer and director of the American 
Dehydrators Assn., and completed a 
term on the board at the 1951 Colo- 
rado meeting. 


MEMPHIS PROTEIN MEAL 
FUTURES DROP SHARPLY 


MEMPHIS — Cottonseed oil meal 
futures turned downward at the Mem- 
phis Merchants Exchange last week, 
with losses ranging $1@2.75. 


Soybean oil meal futures fared only | 


a bit better, with the new crop of 
October unchanged and December 


showing a 25¢ ton gain. All other | 


months were heavy losers. 

The downward trend in cottonseed 
oil meal prices started early in the 
week, and at the close of business on 
Jan. 16, January was down $2.25 to 
$78.75. March also suffered a $2.25 
setback, closing at $78. May was down 
$2.25 to $75, July down $2.75 to 
$75.25, October down $1 to $67.50 and 
December down $1.20 to $66.75. 

January soybean oil meal futures 
suffered the largest decrease of the 
week, closing $2.25 off at $66.50. 
March was down $1.40 to $68.35, May 
down $1.50 to $69.50 and July down 
$1.30 to $70.70. October was un- 
changed at $63, while December was 
up 25¢ at $62.50. 

Trading during the week was mod- 
erate, although the supply and de- 
mand of both proteins were fair. 
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corn with linseed meal as a / 


For Highest Quality Oat Products 
COME TO AN OAT MILLER 


Our milling process gives yeu the fine, 
uniform texture you need for perfect re- 
sults in your formula feeds. 


Our Teletype number is: MP 477 


Mixed cars at straight car prices. Samples on request. 


TOWER BRAND ROLLED OATS 
(Steam > 

ACE BRAND ROLLED OATS 
(Steam Kelled) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

GROUND OAT GROATS 

GLENWOOD FEEDING OAT MEAL 

FALCON BRAND PULVERIZED 
WHITE OaTs 

STANDARD BRAND PULVERIZED 
WHITE CATS 

DAIRY BRAND COARSE GROUND 
OaTs 


STAR BRAND PULVERIZED 
MIXED FEED OATS 
CRESCENT PULVERIZED OATS 
MIXERS’ PULVERIZED OATS 
EAGLE BRAND STEAM CRIMPED 
OaTS 
OAT FEED (when available) 
STEAM ROLLED WHOLE BARLEY 
GROUND BARLEY 
HULLED BARLEY 
(Max, 24%% Gber) 
GLENWOOD BARLEY (halled) 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 
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Fascrat 


taining Warfarin controls rat and 


ac ua 
damage. Each rat's ann 
2.00. Government estimates rats 
es more food than they eat 


ten tim 
each rat costs 
show FASCRA 
way known to wipe ou 
Fi $ keep them under control. 


SIMPLE TO USE! 


Kats 


Use FASCRAT and wipe 
out Rats and Mice! 


Amazing new rodentic ide, FASCRAT (con- 


1 board bill is 
destroy 
Thus 

$20 a year. Field tests 
1 offers the most effective 
t rate and mice and 


NEW PROFIT 
OPPORTUNITY! 


Dealerships 


Open! 
READ THIS AD! 


It tells you first why Fascrat 
(with WARFARIN) will 
really pay off for you. 
Don't miss this new profit 
maker. For complete infor- 
mation about the Fascrat 
proposition for dealers, 
write Florida Agricultural 
Supply Company, P. O. Box 


658, Jacksonville, Florida. 


Cereal-type bait ploced in shallow 
on rodent of frequent intervo!s 


ide rot 
Protective boords over boits provide 
keep pets ond other onimols 


awoy 


th bait doily for one week— 
after rots dis- 


Refill stat 
reguiorly thereo 
appeor 
DEADLY IN EFFECT! 

and odorless. Produces 
Rats and mice eat bait, 
ie of internal hemorrhage 


Faacrat is tasteless 
no “bait shyness” 
become drowsy, d 
without suffering 
“Miraculous Results” “Ideal Rat Poiso 
“Fills Long-Felt Need A « omple 
Control Achieved”. . .“"No Sign of 
These are some of the statements ma aed 
those who have tested warfarin type no 
under actual farm conditions. 
robbery on your farm Order Fascrat y 


Fascrat in pockage 

di . packs 
Jacksonville, Florida). At your 
dealers or use the coupon below. Send 
for descriptive 
Florida Agricultural Supply Company 
P.O. Box 658 
Jacksonville, Florida 

1b. 

Please send jp. packages of Fascrat 
per package. 
My check or money order = 
CO | want to know more about Fascrat Please send 
tree descriptive literature. 
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MANHATTAN, KANSAS—Efforts 
are being made to improve the man- 
power rating of the feed industry in 
the books of the Office of Defense 
Mobilization, Thomas W. Staley, 
chairman of the board of the Ameri- 
can Feed Manufacturers Assn., said 
here Jan. 17 in an address before the 
Kansas Formula Feed Conference. 
Mr. Staley, who recently returned 
from a trip to Washington, stated 
that the manpower authorities in the 
national defense set-up had placed the 
formula feed industry in Group 8 
along with chewing gum and soft 
drinks. 

The oilseed processing industry and 
the grain elevator industry were put 
in an even lower group, in the same 
class as furniture handlers and stor- 
age, the AFMA chairman said. He 
said that the original manpower com- 
mittee included no member represent- 
ing agriculture or agricultural in- 
dustries. 

Feed Before Food 

It will be necessary, Mr. Staley 
said, to get across to government 
Officials that “feed comes before 
food.” 

Making clear that he was speaking 
as an individual and not as associa- 
tion chairman, Mr. Staley character- 
ized the Washington picture as one 
of “confusion, bewilderment and gen- 
uine fear of extreme inflation.” 
There are two schools of thought 
in Washington on the problem of in- 
flation, the Kansas City feed manu- 
facturer reported. One group favors 
production incentives to boost sup- 
plies to a point where prices will be 
controlled by the force of supply, plus 
a restraint on buying through credit 
restriction, higher taxes and elimina- 
tion of unnecessary government ac- 
tivities and waste. The other group 
favors rigid price and commodity con- 
trols, allocations and the like. Some 
in this second group want wage con- 
trols also, the rest do not. 

Because of the great pressure from 
housewives and a segment of labor it 
is probable that price controls will 
be established, at least in part, Mr. 
Staley forecast, in spite of the oppo- 
sition of many influential people who 


Industry’s Low Defense Manpower 
Rating Cited at Kansas Meeting 


outside of an all-out war condition. 
Now is the time, he said, for every 
man to express his views on this 
topic to his representatives in Con- 
gress. 

Forecasts Big Volume 


Mr. Staley forecast a bright out- 
look for business volume for the feed 
industry in 1951. He pointed to the 
higher hog and beef cattle numbers 
and said that other influences are not 
likely to change very much. He cited 
the sharp increase in broiler prices in 
some areas in the past week as evi- 
dence of improving conditions in that 
industry. Supply and demand for feed 
are in closer balance than last year, 
but there is no sound reason for 
sharp price swings until 1951 crops 
can be estimated, he said. 

About 400 were present at the con- 
ference at Kansas State College, Jan. 
16-17, including a large number of 
retail dealers. The program covered 
highlights of recent nutritional de- 
velopments and featured outstanding 
authorities on these subjects. Details 
of the program will be reported in 
next week’s issue of Feedstuffs. 

The conference was sponsored by 
Kansas State College, the Kansas De- 
partment of Agriculture, the Midwest 
Feed Manufacturers Assn., and the 
Kansas Grain, Seed & Feed Dealers 
Assn. 


BUHLER BROS. OFFICES 
TO BE MOVED FEB. 1 


NEW YORK—Buhler Bros., Inc. 
will move its U.S. offices from New 
York to a new and larger plant at 
2121 State Highway No. 4, Ft. Lee, 
N.J., on Feb. 1. 

The move was necessitated to ac-" 
commodate the increased sales ex- 
pansion of the Buhler agency, an 
official of the company explained. In 
addition to milling equipment, the 
company’s products include equip- 
ment for breweries, macaroni manu- 
facturing machinery, mills for proc- 
essing ink and soap, chain conveyors, 
etc. 

The company was organized in 1860 
in Europe and established its New 


feel that such controls will not work 


York office in 1935. 
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W. W. Burhop Ervin P. Hoyle 
| l NEW PETER HAND SERVICE—Counsel in ingredient purchasing is now 
! | being offered to the feed manufacturing customers of the Peter Hand Foun- 
; $$$ — fl dation, Chicago, through a new department, according to Harry P. Heuer, 3 
j a eS president. The brokerage firm of Burhop & Thomas, Inc., Fort Wayne, Ind., : 
‘ Be | i | eT, TPs et has been purchased by Peter Hand, and W. W. Burhop has been appointed 
assistant general manager of the Peter Hand Foundation, and will divide 
his time between the foundation’s offices at 1632 N. Sheffield in Chicago and 
y RAT Dealerships Open! SEIS ef the Fort Wayne office, where counsel in ingredient purchasing and a com- 
ees FASC >: Bras GE tH | plete brokerage and jobbing service will be offered. Operations of this service 
A Write for Details! 2 PT AE eR . | will be handled by Ervin P. Hoyle, formerly assistant manager of Burhop & sap 
$e Thomas, Inc. Mr. Burhop has had 18 years’ experience in the feed and soy 
industries, the last three and one half years of which have been spent as a 
of the Fert Wagme Gru. 
“ 


Reports Development 
of New Machine for 


Peeling Citrus Fruit 


HARLINGEN, TEXAS — A new 

citrus fruit peeling and coring ma- 
chine has been developed here by 
C. A. Gross, retired tool and die 
maker. It produces a shredded pulp 
which he believes could be dehydrat- 
ed into cattle feed without further 
treatment. 

In the conventional dehydration 
plants, citrus fruits from which juice 
has been extracted for freezing and 
canning, are ground up in hammer 
mills or otherwise prepared for dry- 
ing, although some plants dehydrate 
such peel with all the moisture in- 
tact. 

Mr. Gross has demonstrated his 
first machine, a hand-made one. He 
believes it will eliminate much of the 
hand labor now required in connec- 
tion with peeling and coring of citrus 
fruit, especially for segment canning. 

A pin is thrust through the core 


FROM YOUR NEICHEOR 
ACROSS THE BURVER 


The World’s Finest 
Sphagnum Peat Moss 


In the low-lying delte of 
the Fraser River, North 
America possesses large 
reserves of the very finest 
Sphagnum Peet Moss 
found enywhere. The 


sun-drying process re- 


weight in molsture. 
peat moss is 
used—end compared—the 
name “Sun-Dried Cana- 
dian” stands highest. 


PEAT MOSS 


of the fruit, the peel is removed and 
then the core itself. The peel is 
thrown off in finely shredded form. 

Mr. Gross said that the machine 
will more nearly preserve the original 
quality of the citrus fruit for proc- 
essing because it removes 98% of the 
bitter element or naringin usually 
found in the peel and rag. 


DISTILLERS’ DRIED GRAINS 
PRODUCTION (tons) 
November, 1950, With Comparisons 
The Production and Marketing Admin- 
istration reports the following statistics on 
distillers’ dried grains: 

Dark Light Dried 
grain grain solubles Tota! 


25,600 18,200 17,900 61,700 
26,700 16,900 17,200 60,800 


+ 12,600 5,700 6,700 24,000 
+ 11,100 5,800 6.400 22,300 
Season's total— 


35,100 36,100 122,600 


11,600 11,100 46,300 

*Preliminary. 

Stocks of distillers’ dried grains on hand 
at plants and warehouses Nov. 30, amount- 
ed to 63,200 tons compared with 42,600 tons 
on Oct. 31, and 2,100 tons on Nov. 30, 1949. 
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re 


QUALITY 
OAT 


QUALITY CONTROL PROGRAM 


1, Let a Borden supplement form the “‘heart”’ of your feed. These 
products supply all needed vitamin fortification plus such performance 
factors as added methionine, antibiotic activity, betaine and Neophos- 
phatin.* They are continuously standardized at high levels of per- 
formance by both laboratory and biological tests. 


2. Use good judgment in your buying of bulk ingredients, particularly 
protein sources. Buy wisely from reputable firms. 


3, Use the Borden supplements as recommended. 


This program results in fewer ingredients YOU have to 
buy, test, handle, pre-mix and mix. It results in uniform 


high-quality feeds that are easier, less costly to produce. 
Let your Borden man tell you more. 
“Borden's trade-mark for its specially prepared soy bean lecithin. 


Clip this coupon 
to get the Borden man 


THE BORDEN COMPANY 
Feed Supplements Department 
350 Madison Avenue 

New York 17, N. Y. 


Please have the nearest Borden man call on me as soon 
as possible. 


PRODUCTS 
Viv 
1949 
Doughboy INDUSTRIES INC. 
bic New Richmond, Wisconsin 
An excellent feed 
= ; q 
/ 
of the peat—hence its 
good texture and high 
sbsorbency factor, hold- 
ing up to 18 times its 
| 
The Borden 
| Company 
1114 Vancouver Bik., Vancouver, B.C., Canada 
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They Know 
FEED VALUES! 


stock and poultry raisers are invar- 
a iably good judges of feed values. 
that cheap feeds of doubtful quality do not pay. 


They know 


They know that TUXEDO Feeds are QUAL- 
ITY feeds, which contain in proper balance the 


“ selected ingredients which chicks need for fast- 


feed values. 


er, healthier growth—which hogs need for fast, 
money-making gains—which cows need to 
produce better calves and more milk. 


The good results obtained by users of 
Tuxedo Feeds help Tuxedo Dealers win and 
hold profitable customers—the ones who know 


Early & Daniel Company—— 
Cincinnati 2, Ohio 
Our 70th Year 


TUXEDO 
FEEDS 


For Livestock and Poultry 


| EFFICIENCY 
: BUILT IN . 


When we plan, every precaution is taken 
et to see that the plant is built and equipped 
to assure economical and efficient opera- 
tion. Write us in confidence. 


T. E. IBBERSON COMPANY 


Engineers and Contractors 


Minneapotis. Minr 


Peavey Elevators 
Pipestone, Minn. 


GROWTH FACTORS 


for your FEEDS... 
for your FEED BUSINESS 


Arsonic Acid, Dv 


Antibiotics Choline Chloride 
¢ Calcium Pantothenate e Feeding Oils 
Niacin Big De, Ds, etc. 


by your... 


“Farmacists for 


the Feed Trade’’ 


These accepted “growth factors” and vitamins are available individu- 
ally, or in any combination, They can be supplied at interesting prices 


Specifide, Inc. 


P. O. Box 5305, INDIANAPOLIS, IND. 


Alfalfa Market 
at Kansas City 
Continues Strong 


The alfalfa market at Kansas City 
continued strong during a recent pe- 
riod, with offerings of green good qual- 
ity alfalfa considerably short of trade 
requirements, according to the Pro- 
duction and Marketing Administra- 
tion market news service. 

The medium and lower grade al- 
falfa was more freely offered and 
moved under some selling pressure at 
prices well within the quotations. Ar- 
rivals totaled 65 cars, but team track 
offerings represented only a fraction 
of the week's receipts. Waiting orders 
and to arrive contracts took care of a 
liberal number of cars, and at the 
close of the week's period, tracks 
were well cleared. 

Sales for the period included one car 
at $38, one at $36, one at $34, one at $32, 
one at $28, four at $27, three at $26, 
two at $25, one at $23 and one at $19 
ton. Nominal quotations by grade 
were unchanged: No. 1 extra leafy 
$36 and up, No. 2 extra leafy $33@ 
35.50, No. 1 $30@32.50, No. 2 leafy 
$27 @ 29.50, No. 2 $23@26.50, No. 3 
leafy $20@22.50, No. 3 $17@19.50, 
sample grade $14@16.50 ton. 

Though only 21 carloads of baled 
alfalfa moved from principal loading 
points of the Platte Valley of Ne- 
braska, trading in meal was a little 
more active with 83 carloads reported 
out. Alfalfa milling interests and lo- 
cal feeding interests were still the 
principal outlet for suncured alfalfa. 
Demand from truckers was slow. 
First cutting and brown alfalfa moved 
at $10@12 ton, third cutting and 
green at about $15@17, with $6@7 
additional for baling and loading. 
Prices of alfalfa meal were a little 
stronger with 17% dehydrated mov- 
ing at about $55@58, f.o.b. Omaha. 
Meal shipments moved to scattered 
points in Iowa, Missouri, Illinois, In- 
diana, Minnesota, Wisconsin and Ohio. 


Baled alfalfa went mostly to ter- 
minal markets and milling interests. 
Weather was still open and very 
favorable for pasturing stocker cat- 
tle on rough feeds. 

A light touch of winter weather in- 
creased feed requirements and stimu- 
lated a broader demand for baled 
alfalfa in the Larned, Kansas, area. 
Movement from storage was of in- 
creased volume. Snow was again fall- 
ing at the close of the period. Alfalfa 
supplies on farms were below normal, 
with top grades becoming scarce and 
medium quality moving in larger vol- 
ume. Prices remained firm. Top qual- 
ity baled alfalfa sold at $25@28 on 
farms, medium and lower grades 
down to $15. 

The prairie hay market at Kansas 
City was well supplied and demand 
dropped off resulting in some pressure 
of offerings. Arrivals totaled 27 cars, 
largely of the medium and lower 
grade type. There was noticeably less 
buying interest displayed by dealers, 
and local feeding interests were not 
in the market. Sales included three 
cars at $18, four at $17 and one at 
$16 ton. Nominal quotations by grade: 
No. 1 $18.50 and up, No. 2 $16@18, 
No. 3 $13@15.50, sample grade $10 
@12.50 ton. 

—$ 
MICHIGAN MILL SOLD 

SEBEWAING, MICH. — Bay View 
Feed Mill has been sold by Landon 
Dressler to Milton Burns of Harbor 
Beach. Mr. Burns was formerly with 
plants at Harbor Beach and Bad Axe. 
An ex-GI, he is a graduate of the 18- 
month course in farmer elevator op- 
eration and management of the Mich- 
igan State College. 


° 
BLUE 
B 


Hogs, Chickens. Ducks & Turkeys 
MERCHANTS 


c INCINNAT! 


S36 Livingston ST 


the iodine content.”* 


reduces iodine loss 


STABILIDE* —potassium iodide stabilized with calcium stearate—is designed to 
iodize feed, salt and calcium carbonate mixtures, Try sTABILivE, It 
may solve your problem of iodine loss in storage. 


Scientists at the Mellon Institute found that “an iodized livestock 
mineral containing 0.21% stearate-coated potassium iodide lost 
0.5% of the original iodine content during two months, while an 
unstabilized mineral containing the same ingredients lost 14% of 


MINIMIZES IODINE LOSS 


STABILIDE 


ASSURES UNIFORM IODINE CONTENT 
EASY TO MIX THOROUGHLY 


FREE FLOWING 
Write today to your nearest Mallinckrodt office for samples, prices 


and complete literature. 


Other Mallinckrodt iodizing mixtures are Ioflow,* Iomag,* and 


Todide Mixture, 


*Trade Mark Reg. U. S. Pat. Of. 


® Stabilization of lodine in Salt and 
erick, strence, Oct. 4, 1940, Vol. 92, 


MALLINCKRODT 


YEARS OF SERVICE TO CHEMICAL VEERS 


MALLINCKRODT STREET, ST. LOUIS 7, MO. 


@ @ @ LOS @ MONTREAL @ @ Gam 


by F. F Johnson and E. R. Fred- 
16. 


CHEMICAL WORKS 


UNIFORM DEPENDABLE PURITY 


© 72 GOLD STREET, NEW YORK 8, N.Y. 
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30-day 


Trial 


of the “UNIVERSAL” Grinder 
of your choice 


Specify Size: 
5 to 150 HP. 
Belt or Motor Drive 


Operate it right in your Plant 


Write for details of this Free Offer—No Obligation 


Grinders 


The Tough Job 


Full capacity, 24-hour per day, full speed jobs are done 
by Jacobson Grinders. They “take it” in their stride. 
Precision manufacture from selected steels and the eli- 
mination of destructive vibration pay off in maximum 
output, low operating costs and extra years of service. 
Jacobson Mills are standard throughout the world. 


More tons per hour— 
at less cost per ton 


Write for details and prices 


JACOBSON MACHINE WORKS 


1076 TENTH AVENUE SOUTHEAST 


JACOBSON Hammers 


Hammer Clusters — Permanent 
CENTER-RIVETED Construction 


Available to Jacobson users for several years 


For safety, economy and dependability, order from Jacobson 


MINNEAPOLIS 14, MINNESOTA 


Si | 
*, 
4 
| 
| 
| 
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An Advertising Idea 


Merchants May Cooperate in 


a Salute to Agriculture” 
By Edgar Boyce 


VER the feed dealer's desk 

pours a wealth of agricultural 

data each month from various 
sources. The dealer would like to 
pass all of it on, in some way or an- 
other, to his farm friends and cus- 
tomers. 

You know, as you read this mat- 
erial—from agricultural colleges, feed 
manufacturers, research organiza- 
tions, and agricultural magazines, 
etc. that many farmers in your area 
could use many of the suggestions 
therein for improvement and greater 
profit, and you may sometimes feel 
baffled as to means of making use 
of some of it. 

Your advertising space is limited 
to printing of some of this material— 
although I assume you use a little of 
it—but there is one way in which 
you can bring 50 to 75% more of this 
excellent material to the attention 
of farmers, and I shall outline the 
plan shortly. 

But first I wish to point out that 
perhaps your town has a good news- 
paper, which runs a farm page each 
week. Some of the material you get 
may be printed there, but the news- 
paper’s space is limited, too, and all 
the good farm news cannot be accom- 


modated. 


However, the feed dealer can visit 


other non-competitive merchants in 


your town and suggest that they 


' print some of this material in their 
_ regular advertisements now and then, 


as a “Salute to Agriculture.” 


Cooperation A Probability 
It has been done in some localities, 
and I am sure you will find many 
merchants very receptive, for quite a 


few of them depend on the farm 


_ trade. 


The department, hardware, 


George C. Smith 
BROKER 
FEED INCGREDIEN 
OARSE GRAINS 
Bank References Furnished 
P. O. Box 613, Atlanta 1, Ga. 


CARROT O!fL AND OTHER VITAMIN 
PRODUCTS (oe the FEED MANUFACTURER 


Feed manufacturers will find increased 
demand for their brand when the proper 
vitamins and concentrates are used. Be- 
sides carrot oil Vitamin A, Nutritional 
Research Associates produce a wide va- 
riety of concentrates 
Send Today for Free 36 - 
Bookie! on Carret Oil 
Completely details 
function and uses of 
this great conditioner 
and describes 15 NRA | ~ 
feed concentrates of 
fered. Every feed man 
ufacturer should have 
a copy 

NUTRITIONAL RESEARCH ASSOCIATES, INC. 
Pr. 0. Box B South Whitley, Indiana 


PRODUCTS 


Distributed in Mlinois, 
Indiana, Ohio and South- 
ern Wisconsin by 
HALL SALES COMPANY 
1313 Ridge Avenue 
Phone: Greenleaf 5-0225 
EVANSTON, ILLINOIS 


JALITY GOES IN BEFORE THE NAME 


shoe, drug, furniture, and other stores 
Selling to the farm trade would be 
interested in publishing such copy 
provided someone who knows agri- 
culture deposited material on their 
desk at ad-writing time and gave 
them a few suggestions. 

Perhaps on the day when the 
newspaper publishes its weekly farm 
page, the merchants named, includ- 
ing yourself, could publish this addi- 
tional information in portions of their 
ads. Then the farmers would really 
get an edition of the newspaper that 
they would save and read and get 
plus value from. 

Here is another advantage in pub- 


lishing this material in advertise- 
ments. Advertisers like larger, bet- 
ter spaced type in ads than that 
which appears in tight news columns. 
Therefore, advertising messages 
about agricultural developments 
would attract more attention as such 
than they would if printed in the 
restricted news columns. 

What might be printed in such ad- 
vertisements of the various mer- 


chants of your towns? There are 

many suggestions. Full information 
on artificial insemination programs, 
quoting local farm statistics on this 
subject might be used. Dairy herd 
improvement programs, livestock and 
poultry disease campaigns, milk 
house improvement plans, numerous 
feeding and milk and egg production 
records of local area farmers could 
be used in profusion over the period 


% POULTRY LITTER 
% HORTICULTURAL 
% STURDY BALES 


“BRODLEAF” 


EXCELLENT QUALITY 


Carlot Inquiries Invited... 


HALF MOON MFG. & TRADING 00. INC. 


90 WEST STREET—NEW YORK 6, N. Y. 


HOLLAND 
MOSS 


Telephone: Barclay 7-8357 


MERCK 


Single-comb 
white leghorn 
chick, 5 weeks 
old, riboflavin 
deficient, show- 
ing leg paralysis 
and curled toes. 


Same bird 1 week 
later, after feed 
administration 
of No. 54—Ribo- 
flavin Mixture 
Merck. 


SPECIALIZED SERVICE TO 


ACCURATE, UNIFORM RIBOFLAVIN LEVELS 


FOR MAXIMUM 
PROTECTION 


extra “‘kick”’ . 


and storage. 


@ You assure customers’ satisfaction when you 
choose No. 54—Riboflavin Mixture Merck in 
your feeds. This Merck product provides accu- 
rate, uniform content, gives your feeds that 
. No. 54—Riboflavin Mixture 
Merck safeguards your customers’ interests— 
and saves you money—in freight, handling, 


This preferred Riboflavin product comes to 
you from the same manufacturer who first de- 
veloped and produced many of the important 
feed nutrients on a commercial scale. 


&. 
No. 54—Riboflavin Mixture Merck. One ounce 


contains one gram of riboflavin. 


Photos of of Agricultural and 


a State College. 


No. 


MIXTURE 


MERC 
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F 
ag 
> ‘ 
2, 
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of a year. Pictures of farm scenes 
would also figure prominently in such 
program. 

I am going to quote in part from 
a half page advertisement along this 
line which was recently published by 
the State Bank & Trust Co., Nevada, 
Iowa, and which was entitled “Hear 
Now a Salute to Agriculture.” 

“An appreciation of its progress to 
date. A prediction of even greater 


day advancements in the years ahead. 
“Have a look first at what has 
come about in farming since 1900, 
then consider the likely events of 
the fabulous fifties already begun. 
“The most spectacular development 
on farms during the past half cen- 
tury was mechanization. Horses are 
all but out of the picture as a source food 
of farm power. We had more than 
20 million in 1920; now we've few 
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the miracle crop, has dared challenge 
King Corn on 15 million acres... . 

“We're moving into an animal ag- 
riculture—and just in time. Thirty 
million acres taken out of grain 
crops will be used largely for hay 
and pasture. High time we increased 
our sources of steaks, roasts, chops 
and poultry meats as well as eggs 
and milk. Thirty years ago we had a 
greater total number of cattle, hogs 
and sheep than we have now. In 


more than 6 million. Meanwhile, food 
producers ride instead of trudging 
weary miles behind horses. Now 
wonderfully improved machinery 
powered by petroleum products has 
so increased our effectiveness that 
each year fewer and fewer men on 
the soil turn out more and more 


“Crops have kept pace, of course. 
Most spectacular improvement is the 
almost universal use of hybrid seed 


Importers and Wholesalers 
of .. Canadian Screenings 


SuPERiOR FeeD COMPANY 


luth 2, Minn. erage yields stepped up by one sixth 
ae poe - r — 16 to one fifth. That despite the fact ment in agriculture for Skelly Oil 
Acs eletype that our soils are reduced in their Co. for the above remarks. 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


1920 we had 171 million head of 
these three types; now, 167 million. 
In the same 30 years, as our live- 
stock numbers declined slightly our 
population has increased nearly 50%. 

“So we need more livestock, and 
better... . 

“We are indebted to Lloyd Bur- 
lingham, chairman for the commit- 
tee of awards for superior achieve- 


corn. That's a story in itself, of corn 
breeders, devoting their lives to build- 
ing hybrid strains suited to just 
about all of the wide varieties of soil 
and the different weather conditions 
in this big country of ours. The old 
time corn belt has been pushed out 
to the four corners of the land. Corn 
of finer quality is produced and av- 


Advertisements like this, contain- 
ing interesting agriculture informa- 
tion, look and are important in liber- 
al sized ad space, Mr. Feed Dealer. 


productive capacities. Small grains, 
wheat and oats, particularly have 
been wonderfully improved. Soybeans, 


If you will contact merchants of 


VITAMIN ano ANTIBIOTIC 


THE FEED INDUSTRY 


your town to interest them in pub- 
lishing similar and other related agri- 
cultural material, I am sure that 
agriculture in your area will im- 
prove and as a consequence you and 
all other merchants in that town will 
eventually get more farm trade—be- 
cause loca] farmers will become more 
efficient and profitable operators. 


FIRE DAMAGES FEED STORE 

HUGO, OKLA.—A fire caused dam- 
age estimated as high as $75,000 Jan 
9 to the Burdine Seed & Feed Co 
store here. R. E. Burdine, owner, said 
the supplies in the rear of his estab- 
lishment were a total loss. 


Preferred because of the remarkable growth response 
obtained with this product in wide commercial use and 
in extensive experimental studies. Each pound contains 
2 grams of Procaine Penicillin—an outstandingly ac- 


tive antibiotic for promoting growth, in stable form; 
supplies 12.5 milligrams Vitamin B12 activity (L.L.D. 


FEED SUPPLEMENT MERCK 


Rode Feed Service 
522 Grain Exchange Building 


cup assay method). Rigidly controlled. 


MERCK POTASSIUM 
IODIDE MIXTURES 


Extremely fine (3 billion particles to one ounce), free- 
flowing, these mixtures distribute uniformly and quick- 
ly through every portion of the feed. They represent 
your ideal means of iodizing and help you maintain a 
high level of feed performance. 


KAFIR & MILO 


Largest Dealers 
in Southwest 


CALCIUM PANTOTHENATE 
DEXTROROTATORY MERCK 


MID-CONTINENT GRAIN OO. 


Kansas City, Mo. 


Increasingly, feed manufacturers recognize the need 
for supplementary amounts of pantothenic acid to 
produce nutritionally adequate rations. Calcium Pan- 
tothenate Dextrorotatory Merck is supplied in the 
form of an easy-mixing powder. 


LINSEED 


CHOLINE CHLORIDE MERCK 


+ MEAL 


Choline Chloride Merck, for high energy rations, is 
supplied in two forms—Choline Chloride (25%) Dry 
Mixture, and Solution Choline Chloride (70%). These 
are produced specifically for the feed industry. 


mimnesora OE 727 


MINNEAPOLIS 15. MINNE ‘a 


NIACIN MERCK were first synthesized, comes Niacin Merck, in powder Cash & Futures 
(Nicotinic Acid) Dreyer Commission Co. 


MILLFEED 


From Merck, where many of the important vitamins 


SULFAQUINOXALINE 
MERCK 


KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 


Board of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Me. 
Phone B. A. $462 Phone L. D. 178 


Another outstanding contribution of Merck research, 
for the prevention and control of outbreaks of cecal 
and intestinal coccidiosis of chickens, turkey coccidio- 
sis, and for the reduction of mortality in acute fowl 
cholera. Sulfaquinoxaline Merck, in powder form, is 
extremely well suited to feed mixing. Write us for full 
information on this highly effective product. 


Cable Address: Parrheim 


GRAIN 
Fiour 


rie, Mic. - Rikion, Va. - Pa. 


PARRISH & HEIMBECKER 


Expert Office — TORONTO, CANADA 
ween — — 
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items discussed in this department 
may be obtained by writing the 
Reader Service Department of: 


No. 2179—Grain 
Blower 


The Air Force grain blower, a unit 
that dries, cleans and moves grain, 
now is available through the Seed- 
buro Equipment Co. 

According to 


the company, the 


blower carries all types of small 
grain, seeds, malt, rice, peas, beans, 
flax and corn as far as 250 feet or 
more, and it will handle up to 1,000 
bu. an hour through a spout. 

Grains are introduced ahead of the 
fan into air pressure by a positive 
feeding device. This provides the 
pressure to move the grain in any 
desired direction, around corners, at 
any angle or on any level, the com- 
pany reports. The blower is 30 in. 
high and 8 ft. long. 


No. 2176—Brechure 
on Antibiotics 


Descriptions of the effects of an- 
tibiotic-fortified feeds on the growth 
and livability of poultry and swine 
have been compiled in a 30-page bro- 
chure released by Chas. Pfizer & Co. 

The booklet, the work of scientists 
associated with the Pfizer Co., de- 
scribes experiments with four of the 
“wonder drugs,” penicillin, 
mycin, aureomycin and terramycin. 
The last, developed in the Pfizer Co. 
laboratories, now has been incor- 
porated into a new feed supplement. 

The brochure, described by the 
company as a technical report in rel- 
atively nontechnical terms, explains 
the identification and isolation of the 
two new growth factors, vitamin B, 
and the antibiotics. It also tells about 


Worrn loowne lure... 


A reader service feature announcing the development of new and improved products, 
new services and new literature offered by manufacturers and suppliers. Claims made 
in this department are those of the firm concerned. Further information on any of the 


118 So. 6th St. Minneapolis, Minn. 


strepto- | 


New Propvets 


New 


New Lirerature 
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feeding experiments using rations 
fortified with antibiotics and sum- 
marizes data about Bx, animal and 
vegetable proteins and other ele- 
ments in feed formulas. 

Charts and graphs are based in 
controlled growth experiments con- 
ducted at Iowa State College, Wash- 
ington State College, the University 
of Connecticut and in Pfizer farm 
laboratories. 


No. 2178—Poultry 
Guide Booklet 


Now available is the MA-CO Com- 
plete Poultry Guide, which has been 
published by the Maritime Milling 
Co. It includes sections on poultry, 
management, chick housing, care 
and feeding, the breeder flock, broiler 
production and other subjects. 

It has many illustrations and ta- 
bles, and the cornpany says that it 
was issued for poultry growers of all 
types. Each section has been broken 
down to include detailed information 
on many phases of poultry produc- 
tion. 


No. 2173—Broiler, 
Pallet Feeders 


A new line of broiler and pullet 
feeders has been announced by the 
Brower Manufacturing Co. A feature 
of the line, according to the firm, is 
the “snap-on” type of leg, which ad- 
justs for birds of various ages. The 
legs may be raised above trough and 
the feeder allowed to hang from the 
ceiling. 

The feeders also have extra high 
ends to prevent billing out of feed, 
the company noted. The broiler feed- 
er will be available in 4 ft. and 5 ft. 
sizes, and the pullet feeder will be 
made in the 5 ft. size only. Both 
types will be available with roost- 
proof grill or reel, the firm stated. 


No. 2174—Grain 
Bin Folder 


A 12-page folder which describes 
grain storage bins has been released 
by the Neff & Fry Co. The publica- 
tion includes capacity data tables, 
along with pictures of the bins. 
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Please send me information on the 


118 South Sixth St., Minneapolis 2, Minn. 


No. 2179—Grain Blower 

No, 2176—Antibiotic Brochure 

No. 2178—Poultry Guide Book 

No. 2173—-Broiler, Pullet Feeders 
ADDRESS . 


following items (circle numbers) 


No. 2174—Grain Bin Folder 
No. 2175—Paper on Nutrition 
No. 2177—Booklet 


A feature of the bins, says the 
firm, is the diagonal-ended stave, 
which is formed under 140 tons hy- 
draulic pressure to give the bins 
density and high crushing strength. 

Hoops of galvanized steel rods are 
drawn around the walls for reinforce- 
ment. Waterproofing is accomplished 
by buttering the edges of the staves 
with a mastic substance and by coat- 


ing the walls with an approved wa- 
terproofing agent. 

The folder names 86 flowable bulk 
materials, which can be handled by 
the bins. The structures also can be 
used as cooling towers, dryer hous- 
ings, dust bins, mixing tanks, smoke 
stacks and well houses, according to 
the company. 


No. 2175—Paper 
on Nutrition 


A limited number of copies of an 
unpublished paper entitled ‘Current 
Experiences in the Estimation of Vi- 
tamin A by the USP XIV Procedure” 
now are available for distribution by 
Food Research Laboratories, Inc. 

The release is a summary of a 
paper read before the Animal Nutri- 


tion Research Council at its meeting 
in Washington last October. Authors 
are Kenneth Morgareidge, Milton 
Blitz, John R. Foy and James P. 
Aaron, Jr., of Food Research Lab- 
oratories, Inc., and Nopco Chemical 
Co., Inc. 


No. 2177—Feed 
Supplement Booklet 


A booklet describing “Alfax,” a 
feed supplement, has been published 
by the National Alfalfa Dehydrating 
& Milling Co. It describes Alfax as 
betaine hydrochloride dispersed on 
17% dehydrated alfalfa meal. It is 
dry and clean and requires no mix- 
ing, the pamphlet states. It includes 
a table showing how much should be 
used in a ton of finished feed for sev- 
eral purposes. 

APPOINTED MANAGER 


WYANDOTTE, MICH.—Walter L. 
Rippeteau, who joined Wyandotte 
Chemicals Corp. in 1947, was appoint- 
ed manager of the organic chemical 
sales department of the firm's Michi- 
gan alkali division Jan. 1. A 1939 
graduate of the University of Kansas, 
Mr. Rippeteau was associated with 
the Phillips Petroleum Co. before 
joining Wyandotte as technical field 
representative, research development 
division. He was appointed manager 
in the market development depart- 
ment in 1949. 


BURROWS 


Equipment Company 
1316-C Sherman Ave. 
Evanston, Ill. 


“The World’s Most Complete 
Source of Supply” for all types 
of approved equipment. 
CATALOG 

UPON REQUEST 


Discover The PLUS 
Qualities of CHEE-WAY* 


It is 70% LACTOSE 
because it has all the 
original lactose of liquid 
cheese whey. Nothing 
has been removed 
except water. 
CHEE-WAY is guaranteed 
FREE RUNNING. It 

will not cake or harden 
because it is made by 
an entirely new process. 


*TM Reg. U.S. Pat. Off, 


100 LBS. WET WEIGHT 


WHEN PACKED 


MADE FROM 
LIQUID SWEET CHEESE WHEY. A RELIABLE 
SOURCE OF LACTOSE & RIBOFLAVIN. 


GUARANTEED ANALYSIS 


PRO then 
fat 
not more thon 0.) % 
asm not then 12 00%) 


ey 


HERBERT K. CLOFINE 


SULLETIN SUILDING, PHILADELPHIA 7, Pa. 


Exclusive Products of 


Henster K. CLoring 


12 BULLETIN 


BLDG, 


7, Pa. 


Supreme Brand Dried Skim Milk 
Supreme Brand Dried Buttermilk 


Supreme Brand Condensed Buttermilk 
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Poultry and Egg Board Conducts 


Retailer Merchandising Classes 


WASHINGTON—The first of a 
Series of one-day experimental train- 
ing classes for retailers to improve 
the merchandising of poultry and 
eggs was held Jan. 15 in St. Louis, 
according to the Production and Mat- 
keting Administration, U.S. Depart- 
ment of Agriculture. 

The classes are being conducted by 
the Poultry and Egg National Board, 
under a contract with the department 
of agriculture, acting under author- 
ity of the Research and Marketing 
Act. Classes in other cities are being 
arranged. 

The objective of the experimental 
classes is to determine whether re- 
tailers will adopt improved merchan- 
dising practices as a result of such 
training, and whether the improved 
merchandising practices will increase 
consumer satisfaction with poultry 
products, reduce the costs of market- 
ing, conserve food and reduce de- 
terioration and spoilage. 

Trainees will be taught good pur- 
chasing policies, proper handling and 
storage to preserve quality, recom- 
mended methods of cutting up chick- 
ens for sale of parts, pricing of the 
different parts, the building of effec- 


PRIZE WINNER—Harvey C. Wood, 
Limestone Products Corp. of Amer- 
ica, Newton, NJ., is shown with 
“Prince Lime Crest,” his Light Brah- 
ma cock that recently captured first 
place in its class at the 20th annual 
New York Poultry Show. “Prince 
Lime Crest” is the grandson of “Lime 
Crest King,” the bird featured on the 
commemorative postage stamp. 


MINNEAPOLIS I. MINNESOTA 


EDWARD E. SMITH AND CO. 
47 Years of Dependable 
erage Service 


402 Glenn Bldg. Atlanta, Ga. 
LD-132 Walnut 8417-8 TWX AT-30 


—& GRAINS ® FEED 
INGREDIENTS 


H.V. NOOTBAAR & CO. 


690 areovo Pathway 
PASADENA 2, CALIF PY¥ramd | 217) 
405 Coterme Sen Francisco 4 Call. - YUhen 2-50: 
TELETYPE SERVICE BOTH LOCAT 


Ge NEW-DIFFERENT... | 


BANARAT 


Money - 
GUARANTEE 
when used as directed 

Order From Your Wholesaler. If he 
cannot supply you, wire or write 


BOX 232 Madison |, Wisconsin 


tive displays and other practices that 
make up good merchandising. 

Similar practices will be taught for 
handling turkeys. In addition, the 
trainees will be shown how to make 
up roasts of about 1% Ib. from turkey 
thighs and other pieces, and of about 
9 Ib. from turkey breasts, and how 
to cut turkey steaks. 

Grading of eggs will be taught so 
that the trainees can make check-ups 
from time to time on the quality of 
the eggs they buy and sell. They will 
be advised on buying practices and 
on conditions of temperature and 
humidity. 

SEMINAR TO MEET 
MINNEAPOLIS — The Twin City 
Nutrition Seminar will meet at 8 
p.m., Jan. 15, in Peters Hall at the 
University of Minnesota Farm Cam- 
pus to discuss breeding and feeding 


of swine. H. G. Zavoral of the univer- 
sity staff will be in charge. 
ORRIN GREENLY DIES 

ADAMS, N.Y. Orrin Delmont 
Greenly, 86, who operated a feed busi- 
ness here many years, died Jan. 8. 
In 1912 he went into partnership with 
his sons, Avon and Carroll, under the 


The feed business was sold in Septem- 
ber, 1949, to the Thomas brothers. 
FIRM GOES BANKRUPT 
GRAND RAPIDS, MICH.—A peti- 
tion for bankruptcy has been filed in 
federal court by the Farmers Union 
Cooperative Assn., Belmont, Mich. It 
lists assets at $14,704 and liabilities 


firm name of Dell Greenly & Sons. | at $31,620 


@ Inquire today about the Exclusive Dealer Franchise spear- 


headed with 


the new Glidden “ABC 


and X” formulas. 


Backed by a complete, hard-hitting “ABC” advertising, sales 
and merchandising campaign that pre-sells this famous line! 
Write J. C. Rankin, General Manager, for complete details. 


THE GLIDDEN COMPANY 


FEED MILL DIVISION © 1160 W. 18th, INDIANAPOLIS 6, INDIANA 


Installed cost 

Annual production (tons) ... 
Drying cost per ton 
Capacity, ibs. dried product 


Installed cost 

Annual production (tons) . . 

Drying cost per ton 

Capacity, Ibs. dried product 
per hour..... 


EXTRA PROFIT PER 


TON DRIED 


Other General American Equipment: 
Turbo-Mixers, Evaporators, Thickeners, 
Dewaterers, Towers, Tanks, Bins, 

Filters, Pressure Vessels 


How a new Louisville 
Dryer can lift 


Don’t call in a “*boy’*—when the job 
is man-size! Small-production dryers 
can cost you big money —as the per- 
formance comparison figures shown 
here prove clearly. Here's black-and- 
white proof that it pays to have a 
Louisville engineer check over your 
dryer capacity. 

A study of your problem may show 
that a larger-capacity Louisville 
dryer—especially designed for your 
purpose—will turn out 4% times 


more production—with little if any 
increase in your labor costs. In fact, 
labor savings alone may spell the 
difference between a good profit or 
a sagging loss. 

Find out what a specially designed 
Louisville dryer—with output pre- 
tested in our own unique laboratory 
and pilot plant —will do for you. Ask 
for a Louisville survey of your prob- 
lem. There is no obligation. 


Lovisville Drying Machinery Unit 


Over 50 years of creative drying engineering 


GENERAL AMERICAN TRANSPORTATION 


CORPORATION 


Dryer Sales Office: Hoffman Bldg., 139 So. Fourth Street 


Louleville 2, Kentucky 


General Offices: 135 South La Salle Street, Chicago 9, Illinois 
Offices 


im all principal cities 


| 
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OF THE 


B-12 POTENCY GUARANTEE 


(NOT FORTIFIED) 


west coast condensed 


SOLUBLES 


APF...and lots more, too! 


VITAMIN B-12 


0.27 0.56 0.42 
ANALYSIS OF 
PAPROCO 2 0.20 0.37 0.29 
IN MGS. PER LB. 3 0.25 0.38 0.32 
(50% Solids Basis) 
4 0.23 0.37 0.30 


Practical feed men and research workers recognize that condensed fish solubles is one of the best natural 
sources of the so-called APF growth complex which consists of Vitamin B-12 and other growth factors 
still unidentified. Paproco condensed fish solubles is not fortified and is guaranteed to contain 0.25 mgs. 
of B-12 per pound. 3% Paproco fish solubles in a ton of feed (60 lbs.) will furnish 15 mgs. of B-12.* 
This is ample for all B-12 nutritional requirements of both poultry and swine in any practical ration. Re- 
member also that Paproco condensed fish solubles is an important source of all the known B-complex 


vitamins, trace minerals, and amino acids from fish protein. 
*Microbiological Assay with L. Leichmannii. 


Data on the amino acid analysis of protein and B-complex vitamins furnished on 
request. Made by the Lassen Process, Paproco is a product of Pacific Processing 
Corp., world’s largest producer of fish solubles. Write for descriptive booklet. 


SELEY& CO. 


SPRING ST. * LOS ANGELES 14 CALIF. 
TELEPHONE MUTUAL 1371 


OF 
x 

| 

— ; 

4 
thi 
tag! t 
aft 


HEARD a very heated discussion 

at a convention a few months 

ago, Mr: Feed Dealer, in which a 
point was raised which I am sure 
will interest you, because it applies 
to the feed business. 

The discussion centered around the 
question, “Where's the Best Sales 
Area in the Store?” and there were 
some very diverse opinions about it. 
However, when the discussion neared 
the end, two conclusions were formed 
from the panel. They were this: 

1. Do not display too much mer- 
chandise within the first few feet of 
the store inside the entrance, because 
studies show that the customer is 
slightly confused when he enters the 
store and usually takes a few steps 
forward before he actually sees any- 
thing. 

The druggists were advised, because 
of this, to place their best displays 
one third and two thirds of the way 
to the rear of the store. 

2. The majority of customers en- 
tering a store turn to the right. 
Therefore, place your most important, 
fast selling display 10 to 15 ft. back 
and slightly to the right. 

How do these findings shape up in 
regard to your retail store? Are your 
displays too close to the front of the 
store, with the tempo of display slack- 
ening in appeal the farther a custom- 
er steps toward the rear? They are 
like that in many stores, where the 
merchants consider the front part 
of the store so valuable that they 


BEST 


Sales Area? 


By Edgar Boyce 


religiously study the space and crowd 
it full of merchandise. 

Yes, the front of the store space 
is valuable, but it can be valuable 
for other reasons than for displaying 
merchandise. 

Supply Room Up Front 

The displays up front should not 
be so jammed and crowded that the 
customer feels trapped when he en- 
ters. If he does, he will feel like 
getting out again as soon as he can, 
and that action would defeat the 
purpose of the merchant's display 
policy. 

People must have room to turn 
around at the front of the store. They 
should be given the choice to go in 
several directions, without too much 
trouble. If some of them like to wait 
for friends or chat with them at the 
front of the store, the space should 
be ample for this, without the visitors 
having to move every time a new ar- 
rival comes in the door. 

The druggists also said that store 
designers told them displays should 
not be higher than average man’s 
shoulder, preferably slightly lower. 
Displays of this height permit the 
customer to look through the entire 
store and tend to lure him farther 
down the aisles to browse about. This 
is exactly what the smart merchant 
wants to do. 

I have noticed in my travels re- 
cently that some feed merchants who 
have large center pillars in their 


TWO IMPORTANT 


VITAMIN PRODUCTS 


to solve your 1951 A and D 
PROBLEM 


(1) P ER MAD RY — Stabilized Vitamin A & 
D in powder form* (*U.S. Patent No. 2496634) for use 
in manufactured feeds and concentrates which require 
long shelf life and the utmost of stability with respect 


to Vitamins A and D. 


(2) ASTROL EMULSION — The 
ideal Vitamin A & D Fish Liver Oil Emulsion* (*U. S. 
Patent No. 2501409) designed for feed manufacturers 
who desire maximum efficiency of Vitamin A and D 


at the lowest cost. 


For Vitamins that “stay put” over a long 
period In your feed rely on PERMADRY. 


For results that count at great savings in 
cost rely on ASTROL EMULSION. 


Write, wire or phone for further information on these 
two new products. 


ASTROL PRODUCTS, INC. 


57-59 Commerce Street 


Triangle 5-4679 


Brooklyn 31, New York 
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SOLUBLES 
and alfalfa... 


THE IMPORTANT 


PART THE 


SEA-MAID is a special blend of 40 per cent highest quality PAPROCO 
west coast condensed fish solubles and 60 per cent top-quality alfalfa 
leaf meal and dehydrated alfalfa meal. The fish solubles are held in their 
original vitamin-rich form as the mix is not redehydrated. SEA-MAID 
comes packed in convenient 100-Ib. bags. 


A RICH NATURAL source or APF 


distributed by 


AMES H. SELEY & 


“ALL YOUR NEEDS IN GRAIN AND FEEDS” 


SUNSET FEED & GRAIN CO., Inc. 


Chamber of Commerce, Baffalo, N. Y. 


FEED JOBBERS 
CANE FEEDING Distributors of- SUNSET 
MOLASSES Herceles Dried Wher BRAND FEED 
Agents fer (Anexclusively milk product) 
Pacifie Molasses A rich and uniform source 
| Manze on of Lacta Albumin and 
New Ort Minerals 


Branch Office: Middictown, N. ¥. 


@ WRITE US FOR FURTHER INFORMATION @ 


MILWAUKEE FEED & GRAIN CO. 
FEED MERCHANTS 
WE SPECIALIZE IN 
BREWERS GRAINS and MALT SPROUTS 


Phone Broadway 2-6289 
741 N. Milwaukee St. 


Teletype MI-167 
Milwaukee 2, Wis. 
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retail salesrooms are making low cir- 
cular displays around them, instead 
of using a rectangular counter to in- 
corporate the pillar spot as well. 
This is a good idea, for the circular 
display around a pillar gives more 
“flow” to the center of the store 
traffic, is most alluring and it also 
is a pleasant contrast to the square 
or rectangular counters or islands. 


The step-up principle of display can 
be used to excellent advantage at a 
circular display around a pillar. Each 
step up level is slightly smaller than 
the one below and the symmetry of 
such a display is very pleasing. It 
is also possible to train pivoting spot- 
lights on such circular displays very 
easily without incorporating other 
merchandising areas. 


Call 


Van Dusen Harrington Co. 


for Barley, Oats, Corn 


BUSINESS FOUNDED 1852 


A very successful merchant with 
whom I talked recently pointed out 
to me the fact that he uses two 6 ft. 
aisles in his farm supply store. By 
making new display fixtures which 
allow for such wide aisles, he said 
that more traffic was lured deeper 
into the store. 

Wide Aisles Important 

I had noticed that there was an 
impression of roominess when I en- 
tered the store, and the wide aisles, 
of course, were the answer. The store 
was also well stocked with farm sup- 
ply items which customers bought at 
a rapid turnover rate. 

You and I have both walked into 
stores, small and large, where the 
aisles were narrow, the counters 
loaded with so much merchandise, 
that we kept our elbows to our sides 
for fear of knocking something onto 
the floor. 

This type of crowded mass display 
was much in vogue in the 1920's in 
some stores when it was thought that 


POSITIVE and PREFERRED 
, Coccidiosis INSURANCE 


Tost 


of Coccidiosis (Covel ond 


the Treatment cad Contra! | 


Greater reduction. of de 
losses due to coccidigais. 


No interfecence with the de- 
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after cessation of medication, © 
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efficiency. 
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with these mashes. 


sales. 


@ It's a fact ably demonstrated by laboratory and field 
test, NFZ-MIX in your mashes will enable you to sell 
effective prevention and control for cecal and intestinal 
coccidiosis. Furthermore, the cost to you and to your 
customers will be less than for other effective methods. 


Growers, always seeking ways to broaden profit 
margins, will appreciate this. Furthermore, they will 
appreciate the extra growth factors apparent in NFZ- 
MIX mashes and the fewer culls among birds treated 


Back of NFZ-MIX are the experience and reputation for 
quality developed by a firm specializing in the field of 
animal health for over 55 years. Now you can take 
advantage of that experience — provide your customers 
with mashes they will appreciate —- and build increased 


For data and results of tests made with NFZ-MIX and 
other accepted products, write Dr. Hess & Clark, Inc. 


N Fa LARK, ne 


scanty in Livestock Health for over 55 Ye 


ASHLAND OHIO 


the more merchandise a dealer could 
put on display the more he could sell. 
No one apparently thought that too 
much merchandise could be shown. 
But there were many over-displayed 
stores, and there are some today, too. 

The primary purpose of display is 
to sell merchandise, and merchandise 
cannot be sold if customers do not 
want to walk down the various aisles 
in the store and look at the articles 
shown. Once merchants saw the 
soundness of this latter idea, they be- 
gan to widen aisles, make some circu- 
lar displays, some low platforms and 
work regulation height tables into 
the entire display program. 

Due to the varying size of feed 
dealers’ showrooms, many dealers 
have an opportunity to work out very 
interesting display layouts and they 
are doing it. 

Whatever your display problem, 
Mr. Feed Dealer, be sure to lay out 
your store so that all customers who 
enter can approach the main wrap- 
ping counter easily. Here is where 
most customers will finally gather, 
even those who browse. They gather 
there because this is the most likely 
place where the owner or several 
clerks will be. The wrap counter area 
is the one where most customers are 
accustomed to give their orders for 
feeds and other supplies. 

It is a good idea to arrange the 
wrap counter area so that at least 
a dozen customers can stand at or 
near it without clogging the aisles. 
Remember the congestion at the wrap 
counter is heavy on rush days or 
seasons and you'll be thankful for 
extra space for you and your cus- 
tomers to move around in. 

Keep the two points in mind which 
were mentioned earlier in the article 
and we are sure they will benefit 
you a great deal; do not clutter up 
the first few feet inside the store 
entrance with too much merchandise. 
Give the customer a chance to move 
about. Most of the time he'll move 
to the right aisle. That's where your 
heavy sales from good display will 
be made. 
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EARL A. HOGAN CO. 
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MILLFEED 


Specialists 


MEMBERS: 
Kansas City Board of Trade 
Grain & Feed Dealers Natl. Assn. 


Board of Trade Bidg. 
KANSAS CITY, MO. 
Victor 7729 
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PROVICO DEALERS KNOW- 


® PROVICO feeds are manufactured by feed men 
with plenty of “Know-How” and feed building 


experience. 


@ |f animal protein is in short supply Provico manu- 
facture their own, they are not dependent on out- 
side sources. 


@ Manufacturing facilities are wide-spread. A shut 
down of one plant need not affect the others. 


@ A large, fast fleet of trucks are ready to insure 
deliveries. 


@ Provico never cuts quality. Consistent top feeding 
results can be depended upon. 
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How solid is your foundation? Can 
you count on your source of supply 
when shortages occur? Can you be sure 
of continued deliveries of fresh, high 
quality feedsP The time to test the 

ice is before you've broken through. 
Take time out now to inquire about a 
Provico Dealership in your area. 
Write or phone for full details. 


| 
4 
V 
WRITE FOR THE PROVICO DEALER PLAN Vy 
PROVICO FEEDS CINCINNATI 32, OHIO 
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SURVEY of feed dealers dis- 
A evs that only 8% prepared 
profit and loss statements 
monthly and that 92% prepared state- 
ments annually, semi-annually or 
quarterly. A lot of money will go 
down the drain if dealers space their 
operating statements so far apart in 
the present economy. Operating costs 
and taxes will mount as time goes 
on, many irritations from within and 
from without will beset businessmen, 
and the going won't be easy for the 
dealers who let their figures play 
possum too long. To close the gap 
and stop the loss-leaks, the dealer 
should prepare a profit and loss state- 
ment monthly to find out if he has 
earned the profit he considers neces- 
sary to function as a going concern. 
With costs rising the dealer may 
lose money even though the mark-up 
or margin he uses when he prices 
current sales agrees with the per- 
centage of mark-up or margin on the 
last statement if it goes back for 
more than a month. That is because 
this ratio, for various reasons, may 
have changed since the last operat- 
ing statement was prepared. Many 
dealers do not realize this, and they 
are perplexed because the net profit 
shown on the current statement is 
not up to their anticipations. 
There are a number of reasons why 
a dealer can price his wares for a 
certain profit and find little or no 
profit on the profit and loss state- 
ment. His overhead expense may have 
increased since the last statement 
was prepared; management may have 
been lax during the period; volume 
may have dropped because of short- 
ages or for other reasons—which au- 
tomatically increases the overhead 
ratio even though the dealer keeps 
his expenses at the same dollar fig- 
ure. 
| Add to this the possibility of more 
inflation and greater price controls. 
Yes, the dealer must keep his hand 
on the throttle all the time if he 
wishes to survive. It is impractical 
from an accounting standpoint to 
check profits daily because the deal- 
er’'s books are so arranged that the 
month is the shortest accounting pe- 
riod for which he can calculate a 
profit. But he is remiss if he keeps 


PIEHL’S 
ALFALFA MILL 


Dehydrated and Suncured 
Alfalfa Meal 


Chopped Hay--Hay & Straw 


Profit and Loss Statements 
Should Be Prepared Monthly 


The Dealer Can No Longer Afford 
to Take Chances with Long-Term 
Statements, with Faulty Figuring 


By Arthur Roberts 


himself in the dark about operating 
results longer than this. 


Monthly Basis Necessary 


From now on, business must be 
conducted on a month-to-month 
basis, not on a year-to-year basis. 
Our economy may experience fluctu- 
ations, which makes it necessary to 
find out what the effects of these 
changes are as soon as possible. And 


this makes it imperative for the deal- 
er to take steps to prepare monthly 
profit and loss statements. 

In discussing this matter with 
dealers, we have discovered certain 
reasons why they by-pass the month- 
ly statement, and we will explore 
these objections here. One main rea- 
son, say dealers, is the necessity for 
taking inventory monthly. They look 
on this as too big a job and where 
stocks are large, this is true. Most 
dealers who talk this way have no 
stock control system—which is need- 
ed more than ever now to keep a 
management appraised of prices and 
give it a quick figure on inventory 
valuation without taking a monthly 
count. The dealer should take more 
than an annual inventory; he should 
take the count at least twice yearly. 

But, even without stock control, the 
dealer can prepare a monthly state- 
ment. Although the result will not be 
so accurate, it will provide a fairly 
good “guesstimate” of the net profit 
for comparative purposes. The pro- 
cedure involves going back to the 


last operating statement and using 
the cost of sales ratio shown there 
as a percentage of sales on the cur- 
rent statement. For example, if sales 
for a prior month were $10,000 and 
the cost of sales ratio 70%, use this 
percentage on the current month's 
sales. Say sales were $12,000, then 
the cost of sales would be $8,400, the 
margin earned, $3,600. Although this 
will not give the profit to the dollar, 
the result will be accurate enough to 
show comparative profit trends 
monthly. When the inventory is tak- 
en subsequently, the books can be 
adjusted to agree with the count. 


Greater Accuracy 


Another reason why dealers do not 
prepare monthly statements is that 
they assume it will involve their pric- 
ing practices. It will simplify them 
and assure greater accuracy. In pric- 
ing or costing sales, the overhead is 
a percentage calculation based upon 
prior-period figures. If the prior pe- 
riod goes back six months or a year, 
the overhead ratio used in costing or 


Combination Vitamin B,. and 
Meets Definitions of 


PRODUCTS 


Distributed in Washington, 


Oregon, Montana, No. Idaho 
and British Columbia by 


LEO COOK CO. 


1202 American Bldg. 

SEATTLE 4, WAS. 
510 Lewis Bldg. 

PORTLAND 4, ORE. 


QUALITY GOES IN BEFORE THE NAME GOES ON 


For those who want a combination sup- 
plement which provides both Vitamin B,, 
and antibiotic activity, Pfizer announces 
Bi-Con 3 PLUS 1. This new product is guar- 
anteed to contain 3 milligrams of Vitamin 
B,, activity per pound and has a guaranteed 
antibiotic content equivalent to 1 gram of 
Crystalline Terramycin Hydrochloride per 
pound. 

Bi-Con 3 PLUS I makes available to the 
feed manufacturer in a single supplement 
both of the factors which have proved so 


important in promoting growth, increased 
livability, and higher feed efficiencies. 
Manufacturers who wish to attain a higher 
level of antibiotic supplementation may use 
Bi-Con 3 PLUS 1 for the Vitamin B,, sup- 
plementation and its companion product 
Bi-Con TM-5 for the additional antibiotic 
supplementation. Write today for complete 
information. Chas. Pfizer & Co., Inc., 630 
Flushing Avenue, Brooklyn 6, N.Y.; 425 
North Michigan Avenue, Chicago 11, IIl.; 
605 Third Street, San Francisco 7, Calif. 
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pricing may be “off the beam” be- 
cause the burden may have increased 
or decreased since then. By means 
of a monthly statement, the over- 
head ratio for the prior month may 
be used on current operations. For 
example, suppose the dealer pre- 
pared a statement in June, finding 
overhead 25% of sales. He used this 
ratio in pricing sales in December. 
Then he prepared another profit and 
loss statement and found that over- 
head was 28% of sales. He short- 
priced his sales 3% in December and 
perhaps some months before then. In 
this business where the net profit is 
limited, this may put a dealer in the 
red. In stable times such a rapid in- 
crease in ratio is less likely. But 
now it is a hazard. Hence, the dealer 
can't take chances with long-term 
operating statements. 

Under price control and other ve 
Strictions, the dealer may be 
to file data frequently. No une kkiniows 
how often; it all depends upon cir- 
cumstances. Nevertheless he shoul 
have the latest figures available for 


asked 


ready review so that he need not 
spend a lot of time preparing them. 
In World War II, if a business could 
justify an increase in price, it was 
sometimes authorized under the price 
control act existent at that time, but 
the businessman had to present proof. 
And this meant accurate recording 
and a knowledge of the business facts 
on a monthly basis, not on a yearly 
basis, because of the rapid change in 
the economic tide at that time. If 
he did not have the current proof, he 
lost out and suffered a cut in profit. 
With price contro] likely again, the 
dealer who has his figures compiled 
monthly is playing safe. 

Another reason dealers give for 
not preparing statements monthly is 
that their expenses vary from month 
to month, and this creates such va- 


| riations in the profit that they do not 


ina ‘he figure of value for future 
Hence they wait until the 
«od of the year when all variances 
have been eliminated. They can over- 
come this by the simple means of 
pro-rating. Overhead must be pro- 


rated monthly to get an accurate net 
profit. Some dealers pro-rate only 
fixed expense, such as mortgage in- 
terest and depreciation, not realizing 
that certain variable items also 
should be pro-rated, particularly sal- 
aries and commissions. If the month 
ends Wednesday and pay day is the 
following Saturday, the outgoing 
month should be charged with pay- 
roll up to Wednesday. Otherwise, the 
net for that month will be inflated 
with the three-day payroll figure not 
charged up. For some dealers, this 
may increase the monthly net quite 
substantially. 

On such expenses as light, water, 
rent, delivery expense, heat and of- 
fice expense, the charges are made 
“as is” monthly. Taxes, mortgage in- 
terest and other interest paid, insur- 
ance and depreciation are pro-rated 
1/12 of the yearly expense a month. 
Salaries and commissions are pro- 
rated according to the amount due to 
the date of the statement but not yet 
paid. 

Legal and accounting services, if 


Terramycin Feed Supplement 
Feed Control Officials 


Bi-Con TM-5 has a guaranteed antibi- 
otic content equivalent to 5.0 grams of 
Crystalline Terramycin Hydrochloride per 
pound. This broad-spectrum antibiotic is 
effective for promoting the growth of hogs, 
chickens and turkeys, and is stable in mixed 
or pelleted feeds even at high moisture 
content. It is backed by market weight tests 
which indicate the optimum antibiotic sup- 
plementation is obtained with 2 pounds of 
Bi-Con TM-S per ton of feed. 
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Harry H. Rediger 


JOINS WARD-STEED — Harry H. 
Rediger has joined the special com- 
modities division of the Ward-Steed 
Co. in Chicago, R. D. Ward has an- 
nounced. Mr. Rediger has been in 
the vitamin part of the feed business 
for 15 years. He was with Atkins & 
Durbrow, Inc., for 12 years, and for 
the last two years he was sales man- 
ager for H. E. Clark Co. of Winfield, 
Kansas. In his new position with 
Ward-Steed, Mr. Rediger will have 
charge of vitamin products, peat moss 
and other items. His headquarters 
are in Chicago. 


high or paid for on a yearly bass, 
should be pro-rated monthly. Adver- 
tising should be charged to the month 
used or spread out over a period if 
an extended advertising campaign is 
under way and some payments made 


GRAIN 


Merchants 


who specialize in 


CORN 
OATS 
RYE 


Distributors of DRIED GRAINS and 
SOLUBLES manufactured by the 
Park & Tilford Distillery Corporation 


Gerstenberg 
& Company 


MEMBERS of BOARD OF TRADE 
Established 1856 
Board of Trade Bidg. 
CHICAGO 4 
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in advance. Repairs are usually 
charged to the month incurred, but 
if high and effecting a big cut in 
net profit, this expense should be 
taken into consideration when analyz- 
ing results. It is difficult to pro-rate 
repairs because, unlike insurance and 
taxes, they do not cover any set pe- 
riod. 

Extraordinary expenses are some- 


For example, if a dealer is insured 
for $10,000 and fire causes an $11,000 
loss, it would be unfair to charge net 
profit with the $1,000 shortage in any 
month or over the year. The charge 
should be to net worth. Bad debts 
written off, unless the amount is 
small, should not be charged to the 
current month. This would obscure 
monthly analysis. The method of pro- 
rating bad debts is to set up a reserve 


for this expense, computed as a per- 
centage of credit sales, the usual per- 
centage being the average bad debt 
loss to credit sales for the past three 
years. In this way, this expense is 
divided evenly over the months. Bad 
debt losses are then charged to the 
reserve, not to profit and loss. 
Social security taxes should be pro- 
rated on the basis of monthly payroll. 
It isn’t necessary to record these al- 


times charged directly to net worth. 


locations in the books because this 


COTTONSEED MEAL 
PEANUT MEAL 


Domestic and Export 


is, Tennessee 


Local Phone: 38-2544 LD.271 


COME TO HEADQUARTERS 
THE BRODE CORPORATION 


Teletype: ME-260 


On request, we will mail you our trequent market bulletins 


SOYBEAN OIL MEAL 


CAKE + PELLETS + COTTONSEED HULLS 


would mean excessive recordings. 
Compute them on a separate piece of 
paper and enter them on the cur- 
rent statement. 

At the end of the year, the annual 
statement should be prepared as per 
the books and allocations entered. In 
some cases, such as depreciation, this 
expense will be closed out to profit 
and loss in full. In other cases, such 
as insurance and payroll, there may 
be a carry-over to the next year. 

Income tax, of course, is a big 
fixed expense. But this is one item 
the dealer should not place under 
overhead. He should deduct the esti- 


POULTRY-TRATE DOVETAILS BULK FEEDSTUFFS INTO 


ane 


POULTRY - TRATE MANGANESE OTHER 
FEEDSTUFFS 


ALT, 'ODINE 


RACE MATERIALS 


80 years’ experience is back of Pratts POULTRY-TRATE —a stabilized pre-mix that combines all 
up-to-the-minute research, all vital trace minerals and vitamins, including vitamin B,, and antibiotics 


Pratts PouLrry-TRaTE is not just another vitamin-trace 
mineral concentrate. Far from it! It is a highly specialized 
concentrate which takes into account the nutrients 
which are already in your bulk feedstuffs. By supplying 
those which are lacking, by building up those which are 
deficient, Pouttry-TRaTE enables you to make the most 
perfectly balanced poultry feeds... feeds that exceed 
all recognized nutritional standards . . . with neither un- 
necessary waste nor deficiency of a single nutrient. 
Yes, Pouttrry-TRate dovetails perfectly with the bulk 
feedstuffs which you continue to buy from the most 
economical source. It eliminates buying and mixing 
headaches of control, labor, storage and stability of 
many small ingredients. And, very often, it will pay for 


pratts 
POU LTRY-FRATE 
THE PRACTICAL F ee CONCENTRATE 


itself through reduction of high priced protein-vitamin 
ingredients used in your present formulas. 


PRATTS RESEARCH FACILITIES BECOME YOURS 


Poutrry-TRaTE formulas now represent the last word in 
practical poultry nutrition and will be kept up-to-date. 
The vitamins and minerals are stabilized and compatible. 

Pratts laboratory will check your formulas without 
charge’, so that feeds made with Pouttry-Traté will be 
nutritionally better at the lowest cost. 

Yes, Pratts Poutrry-Trate presents a new and dif- 
ferent development in poultry feed mixing. Let us send 
you the full story on these and other advantages of 
Pouttry-Trate. Mail the coupon, today. 


PRATT FOOD COMPANY 
130 Walnut Street | 
Philadelphia 6, Pa. 


Please send explanatory literature on POULTRY-TRATE. 


Name. 


mated income tax from the net profit, 
open a liability for the amount due 
the tax collector, which automatical- 
ly cuts his computation of the work- 
ing capital available to pay his other 
debts. He should keep this figure in 
mind monthly because if he runs 
short of funds to meet current obli- 
gations, he may have a hard time get- 
ting a loan. The banks and the gov- 
ernment are cracking down on cred- 
it. The pocket-profit, what you have 
left after the tax is deducted, is the 
figure to keep your eye on, That’s all 
that’s yours. Uncle Sam wants the 
remainder. 

Once the figures are compiled, the 
dealer should review them and keep 
them in a binder for comparative 
analysis from month to month. After 
the statement has been prepared, the 
$64 question is, “How did I do this 
month compared to last?” If the deal- 
er merely looks over the operating 
results and lets it go at that, he will 
have hard-sledding because he won't 
know why his profits increased or de- 
creased and he won't be able to bene- 
fit by this knowledge. The purpose 
of a monthly statement is to provide 
you with current figures, but it is up 
to you to carry on from there and 
find out why the profit has gone up 
or down. 

The feed dealer can no longer af- 
ford to take chances with long-term 
statements, with faulty compilation 
of the figures, with defective analy- 
sis of results. The counsel given in 
this article will help him prepare his 
monthly statements and keep him out 
of the Russian zone—red, that is. 


AD FIRM CHANGES NAME 

LOS ANGELES—The name of the 
advertising firm Baxter & Struthers 
was changed to Alex Struthers & Co. 
Jan. 1, it was announced by William 
K. Baxter and Alex Struthers, the 
former principals. The company will 
continue to operate at 179 So. Alvar- 
ado St., Los Angeles. Mr. Baxter is 
leaving the firm to form his own 
company in Los Angeles for the pro- 
duction of commercial films. 


THEO. STIVERS 


Broker 
Raw Materials to the Feed Industry 


1527 Candler Bidg. 
Adanta 3, 


JOIN SUCCESSFUL DEALERS! 


SELL 


a 


FEEDS 


HIAWATHA 
GRAIN COMPANY 


910 GRAIN EXCHANGE 
Minneapolis 15, Minn. 


For POULTRY WHEAT 
SCREENINGS 


Ground or Unground 


FEED BARLEY 
FEED OATS 
Wire or write for prices 


PRODUCTS 


Representatives for Min- 
nesota, North and South 
Dakota, Iowa, and west- 
ern Wisconsin 
Blomfield-Swanson Brokerage 
734 Midland Bank Bldg. 
Minneapolis 1, Minn. 


QUALITY GOES IN BEFORE THE NAME GOES ON 
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“SuperSol added to laying mash 
(of chickens), will at least 
double egg production. That is 
our experience.” 

—Chas. F. Webb, M.D. 


“We have been feeding SuperSol for 
18 months and our winnings at the 
major shows confirm our cattle had the 
necessary bloom and finish requisite 
of winners.” —Russell Holz 


“This B-F SuperSol .. . has been a 
wonderful help. Been able to win State 
Bull Champion [Hereford] 3 times in 

— Earl Babbitt 


“This ‘scale check’ experiment as- 
sures me that my results in feed- 
ing SuperSol are not only satis- 
factory but economical.” 

—WwW. D. Fishback 


“There is no doubt that B-F Super- 
Sol had a major part in getting the 
finish and bloom on our consign- 
ment of 7 head of Shorthorns, in- 
cluding the Grand Champion bull.” 

— William Meacham 


This booklet 
tells what 
SuperSor 
will do for 
your 
livestock! 


FEED DIVISION 


BROWN-FORMAN 


| FEED SUPPLEMENT 


from 
other feed supplements.” 
—B. M. Brown 


“Since we started to feed SuperSol 
results have been excellent. 
The proof came at the 1949 Inter- 
national Congress Sale of Short- 
horns where we topped the sale.” 

—David S. Graham 


“Since we have been feeding B-F 


SuperSol regularly ... cattle have 
not only improved in physical condi- 
tion but are giving increased and 
more consistent milk production.”’ 
—dJ. Jobe 


“...can't afford to be without Super- 
Sol. It is the best feed supplement we 
have ever used.” —Dr. W. F. McCov 


“We have 50 head of show steers on 
feed and, since we added SuperSol to 
the ration, we have been able to in- 
crease our feed consumption to 26 lbs. 
per head per day.” —]. 1. Sanders 


“18 of the 20 heifers fed SuperSol 
settled in calf the first service 
against 14 of the 20 heifers... 
that were not fed any SuperSol.” 

—Chas. Garden 


(Available in pellet or granular form.) 


PROVIDES 


VITAMIN A 
VITAMIN D 
B-GROUP VITAMINS 


RIBOFLAVIN, THIAMIN 
NIACIN, CHOLINE, PYRI- 


DOXINE, PANTOTHENIC ACID, 


p-AMINOBENZOIC ACID 
BIOTIN, FOLIC ACID 

FATS and PROTEINS 

CALCIUM, PHOSPHOROUS 


and ESSENTIAL TRACE MINERALS 
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CCC Loss on Price 
Support Program 
Tops $100 Million 


WASHINGTON — The Commodity 
Credit Corp. reports that $2,924,- 
084,000 was invested in CCC price- 
support program loans and inven- 
tories as of Nov. 30, 1950, and that 
the corporation sustained a net real- 
ized loss of $100,281,000 in carrying 
out this program during the current 
fiscal year through November. (The 
net realized loss on the CCC price- 
support program for the fiscal year 
ended June 30, 1950, was $249,230,- 
000). 

Of the total investment of $2,- 
924,084,000, loans outstanding totaled 
$928,772,000 (including $236,973,000 
of commodity loans held by lending 
agencies and $609,680,000 held by the 


CCC and $82,119,000 of loans approv- 
ed but not fully processed) while in- 
ventories acquired under loan, pur- 
chase agreement, and direct pur- 
chase operations represented an in- 
vestment of $1,995,312,000. 
Wheat Investment Leads 

Price-support operations in three 
commodities accounted for the bulk 
of the loan total. These commodities, 
the quantities of collateral pledged, 
and the loans outstanding, were as 
follows: 


Wheat, bu. ..... 171,055,352 $341,486,790 


Corm, bu. ...... 220,602,331 297,983,140 
Tobacco, Ib. .... 273,146,646 122,526,851 
Other 166,776,115 


$928,771,896 

Included under “other” above were 
loans on flaxseed, peanuts, soybeans, 
hay and pasture and winter cover 
crop seeds, barley, dry edible beans 
and peas, grain sorghum, oats, rice, 
rye, rosin, upland cotton, and cotton- 
seed. In this group, the largest 
amount of loans on any one commodi- 


ty was $50,489,351 on peanuts. 


The wheat figure includes, in addi- 
tion to 160,955,480 bu. of 1950-crop 
wheat, 7,533,210 bu. of resealed 1948 
and 1949-crop wheat, and 2,566,662 
bu. of 1948 and 1949-crop wheat in 
process of liquidation or resealing. 

The corn total includes, in addi- 
tion to 153,301,605 bu. of 1949-crop 
corn, 1,668,634 bu. of 1950-crop corn, 
62,144,167 bu. of resealed 1948-crop 
corn and 3,487,925 bu. of 1948-crop 
corn in process of liquidation. 

Items in the inventory of the CCC 
as of Nov. 30, the quantities involved 
and the cost were as follows: 


Wheat, bu. ...... 285,102,441 $684,084,031 
Corn, bU. 379,188,493 684,753,311 
Linseed oil, Ib. 613,717,368 146,681,534 
Dried eggs, Ib. .... 105,695,569 111,109,832 
Butter, Ib. ......-. 148,361,144 91,723,560 
Dry Ed. Beans, cwt. 8,932,617 72,964,126 
Grain Sorghum, cwt. 27,077,582 72,747,187 
Flaxseed, bu. ..... 11,697,877 55,060,231 
Dried Milk, Ib. ... 335,779,359 43,604,136 
Barley, bu. ...... 28,866,307 42,595,844 
Cheese, Ib. ....... 96,147,072 32,473,068 
Cotton, bales ..... 98, 17,493,924 
Rosin, Ib, 191,803,304 13,630,479 
26,400,794 

$1,995,312,056 


“Other” items in inventory includ- 


OF A MANAMAR DEALER! 


There are two good reasons why this MANAMAR dealer is a happy, smiling man. First...he 
sells high potency enriched feeds that produce profits both for his customers and himself. 


Secondly .. 


-he sells with confidence because he knows that his enriched feeds are backed by 


MANAMAR’s world-famous formula service and laboratory research that keep him out in front 
in the field of animal and poultry nutrition. The potent /“‘sea power” factors in MANAMAR 
—rich, natural sources of Vitamin B-12 and other growth factors still unidentified, all 
the other known B-complex factors, trace minerals, and essential amino acids from fish 
protein — add up to satisfied repeat customers. An outstanding product aided by an effec- 
tive national merchandising program makes his MANAMAR dealership a profitable one. 


Investigate the opportunities of a MANAMAR dealership in your territory today! 


PHILIP R. PARK, INC. 


manufacturers of 


BERTH 42, 


141 WEST JACKSON 


OUTER HARBOR ® 


BOULEVARD 


“Sea Power” 


SAN PEDRO, 
CHICAGO 4, 


supplements 


CALIFORNIA 
ILLINOIS 


ed American-Egyptian cotton, wool, 
cottonseed, cotton linters, cottonseed 
oil, cottonseed meal, peanuts, soy- 
beans, tung oil, potato starch, pota- 
toes, dry edible peas, oats, rice, rye, 
hay and pasture seeds, winter cover 
crop seeds, tobacco and turpentine, 
the largest of which was oats with a 
cost value of $11,356,493. 

The net loss in carrying on the 
CCC price-support program in the 
first five months of the fiscal year 
was realized largely on butter, eggs, 
grain sorghum, milk potatoes and 
wheat. 

As of Nov. 30, 1950, the CCC was 
authorized to have total borrowings 
outstanding and obligations to pur- 
chase loans held by lending agencies 
at any one time of $6,750 million to 
carry on its various programs, in- 
cluding the price-support program. 
The CCC had in use $3,029 million 
of its statutory borrowing authority, 
that is, actual borrowings totaled 
$2,786 million and obligations to pur- 
chase commodity and storage loans 
held by lending agencies amounted 
to $243 million. This left a net statu- 
tory borrowing authority available of 
$3,721 million. 

In addition, other current operating 
obligations of the CCC amounted to 
$239 million, some part of which may 
be liquidated by the use of borrowing 
authority. These current operating 
obligations included accounts payable 
and accrued liabilities totaling $73 
million, loans in process amounting 
to $82 million, purchase agreements 
amounting to $10 million and other 
commitments of approximately $74 
million. 

The corporation has a paid-in capi- 
tal of $100 million and at times it 
receives advances from purchasers of 
commodities. These funds reduce the 
amount of borrowings necessary for 
the corporation to carry out its oper- 
ations. 


MEMPHIS GRAIN & HAY 
ASSN. NAMES OFFICERS 


MEMPHIS—Ferd Heckle, Jr., sec- 
retary-treasurer of Shelco Milling Co 
of Memphis, is the new president of 
the Memphis Grain & Hay Assn. Mr. 
Heckle was elected to the associa- 
tion's top office at the annual election 
luncheon at Hotel Peabody recently. 
He succeeds Fred R. Warner of Serv- 
ice Sales Co. 

Lee Canterberry of Cargill, Inc., 
was named vice president. R. W. 
Farmer of Royal Staf-O-Life Mills, 
Jack Harpster of Standard Commis- 
sion Co., Harold Sullivan of Service 
Sales Co. and Mr. Warner were 
elected directors. J. D. McGinnis, 
traffic counsel for the association, 
was reelected for another term. 


"MEANS QUALITY 


625 E. 16th Ave., N. Kanens City 16, Mo. 


3 DOUGLAS CHEMICAL & SUPPLY CO. 


Distributed in Southern 
Missouri, Arkansas, Okla- 
homa and Texas by 


FORT WORTH, TEXAS 
t Webster 0005 
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The Tommy Thompson Co, 
3617 Dryden Read 
— 


CONVENTION CALENDAR 


dan. 14-16—Southeastern Poultry | 
& Egg Assn.; Municipal Auditorium, 
Atlanta, Ga.; exec. sec., R. F. Frazier, 
P.O. Box 538, Richmond 4, Va. 


Jan. 15-16-17—North Dakota Poul- 
try Industries Convention; Elks Club, 
Fargo, N.D.; sec., Lioyd Forness, 
Poultry Improvement Board, Capitol 
Building, Bismarck, N.D. 

dan. 16-17—Kansas Formula Feed 
Conference, sponsored by Kansas De- 
partment of Agriculture; Hansas 
State College and Midwest Feed 
Manufacturers Assn.; Kansas State 
College, Manhattan, Kansas. 

Jan. 17-21—Boston Poultry Show, 
Mechanics Building; chairman, Paul 
Ives. 

dan. 21-23—Indiana Grain & Feed 
Dealers Assn.; Hotel Claypool, In- 
dianapolis; sec., Fred K. Sale, 600 
Board of Trade Bldg., Indianapolis. 

dan. 22-28—Northwest Retail Feed 
Assn., Inc.; Hotel Nicollet, Minne- 
apolis; sec.. W. D. Flemming, 408 
So. 3rd St., Minneapolis 15. 

Jan. 23—Barley Improvement Con- 
ference; Nicollet Hotel, Minneapolis, 
Minn. 

dan. 25-26—Allied Industry Confer- 
ence, sponsored by the Northeastern 
Poultry Producers Council; Penn 
Sheraton Hotel, Philadelphia; sec., A. 
Van Wagenen, 11 W. State St., Tren- 
ton, NJ. 

Jan. 25-27—Poultry & Egg Nation- 
al Board annual directors and allied 
industry meeting; Hotel LaSalle, 
Chicago, Tll.; sec., L. A. Wilhelm, 308 
W. Washington S8t., Chicago 6. 

Jan. 27—Ohio Winter Turkey 
Meeting and Dressed Turkey Show; 
sponsored by Ohio Turkey Assn.; 
Plumb Hall, Dept. of Animal Hus- 
bandry, Ohio State University; sec., 
D. D. Moyer, Poultry Bldg., Ohio 
State University, Columbus 10. 


Jan. 27-28 — International Baby 
Chick Assn.; for hatcherymen, La 
Salle Hotel, Chicago; sec., Don M. 
Turnbull, 15 W. 10th St., Kansas 
City, Mo. 

Feb. 11-13 — Fact-Finding Confer- 
ence; Institute of American Poultry 
Industries, Kansas City, Mo.; sec., 
Cc. W. Pratt, 110 No. Franklin St., 
Chicago 6. 

Feb. 14—Mutual Millers & Feed 
Dealers Assn.; Hotel Statler, Buffalo, 
N.Y.; sec.-treas., Mrs. G. A. Bentley, 
1005 Pendergast Ave., Jamestown, 
N.Y. 

Feb. 15-16—Midwest Feed Manu- 
facturers Assn.; Hotel President, 
Kansas City, Mo.; sec., J. D. Dean, 
20 W. 9th St. Bidg., Kansas City. 


Feb. 16—Washington State Feed 
Assn., Inc.; Olympic Hotel, Seattle; 
mgr., John G. Wilson, 814 2nd Ave. 

Seattle 4. 

Feb. 21-23—Nutrition School, Vir- 
ginia Polytechnic Institute, chairman, 
Paul M. Reaves, Dairy Husbandry 
Department, Blacksburg, Va. 


Feb. 25-27—Colorado Grain, Mill- 


SELLING TOOLS 


ing & Feed Dealers Assn.; Shirley- 
Savoy Hotel, Denver; exec. sec., 
Ralph Booze, 325 Kittredge Bildg., 
Denver 2. 

March 5-16—Elevator Management 
Short Course, sponsored by Ohio 
State University and Ohio Grain, Mill 
& Feed Dealers Assn.; Ohio State 
University, Columbus. 

March 15—Distillers Feed Confer- 
ence; Hotel Sinton, Cincinnati, Ohio; 
exec. director, Philip J. Schaible, 
1232 Enquirer Bidg., Cincinnati 2. 

March 22-23—Montana Nutrition 
Conference, Montana State College, 
Bozeman. 

April 16-17 — Nebraska Grain & 
Feed Dealers Assn.; Hotel Paxton, 
Omaha; sec.-treas., Howard W. Elm, 
917 Trust Bldg., Lincoln 8. 

April 18-21—Society of Grain Ele- 
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BETTER QUALITY « BETTER SERVICE 
BETTER SALES HELPS 
Ask about our “Pack In the Profits” Plan 
Premier Peat Moss Corp., 535 Fifth Ave., New York 17 


vator Superintendents, Hotel Statler, 
Buffalo; sec., Dean M. Clark, 327 s. 
LaSalle 8t., Chicago. 

April 19-21—California Hay, Grain 
& Feed Dealers Assn.; Fairmont Ho- 
tel, San Francisco; sec., L. J. Strom- 
nes, Blue Anchor Bldg., 1400 10th St., 
Sacramento 14. 

April 26—Texas Feed Manufactur- 
ers Assn.; Plaza Hotel, San Antonio; 
sec., W. Floyd Deacon, Grapevine, 
Texas. 

April 27-28—Texas Grain & Feed 
Dealers Assn.; Plaza Hotel, San An- 
tonio; sec.-treas., Ben M. Ferguson, 


Dehydrated and Sun Cured 
ALFALFA MEAL 


NATIONAL ALFALFA DEHYDRATING & MILLING CO. 


LAMAR, COLORADO . ST. LOUIS, MO. 


Brackett Grain Co., Fort Worth. 
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vitamin B,, from primary fermentation and bacitracin, designed for proper 
U.S. industrial Chemicals, lac. 


supplementation in your feeds. 


> 
> 
> 
> 
> 
> 
> 
> 
> 
: Proper use of these new U.S.L 
> 
> 
> 
» 
> 
> 
> 
> USL office. 
be 


that help you 


STEP UP your FEED SALES 


FOLDERS 
POSTERS 
DISPLAYS 
MAILINGS 
SIGNS 
RADIO 


TRAINING 
MATERIAL 


SIMMONDS & SIMMONDS, INC., 201 


60 East 42nd Strest, New York 17, N. Y. 
Special Products Division, Dept. FS 


@ You can’t sell feed merely by delivering it 
to your dealers. Selling feed in large volumes is 
done through the coordinated efforts of salesmen 
and dealers, PLUS the use of the proper 
“SELLING TOOLS.” These “tools” should in- 
clude the proper training, plus handout literature, 
direct mail, dealer displays and posters, outdoor 
advertising material, newspaper and radio adv-:- 
tising. A good job can be done without all of 
them, of course, but it IS important that the 
material you DO supply be of the best, at 
lowest cost to you. That’s why SIMMONDS & 
SIMMONDS, INC. belongs in your advertising 
and sales plans. Write today for full details of 
how S. & S. specialized feed services can help you. 
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HE winter morning was cold. 
A fresh fall of snow covered 
the ground with a four-inch 
blanket, and everywhere’ through 
Hansen's Creek could be heard the 
metallic scrape of snow shovels on 


Pop Henley Unfreezes An Idea 


The feed mill staff had opened up 
the driveway earlier and was tidying 
the store interior, taking time out 
now and then to wait on farmers who 
drove up for service. 

During a lull in service, Pop Hen- 


the appliance department. Smoking 
his blackened clay pipe—which he 
was allowed to do only in the sales- 
room and not in the mixing room— 
Pop looked first at the water pumps, 
then at the portable water heaters, 


cold concrete sidewalks. ley was observed walking through | the barn equipment, 
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Hf past nutritional research. You ore 
: specially interested in having this vast 
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industry,” is typical of many comments 
from conservative authorities about the 
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Please write on you letterhead, ov attach signed coupon fe your 


DAWE'S MANUFACTURING COMPANY 
4800 South Richmond St., Dept. F. S$. 292 
Chicago 32, Illinois 


1 would like to read your 104-poge book, "FRONTIERS IN NUTRITION” 


(Please attach to letterheed) 


wes 
ADDRESS ...... 
WORLO'S OCLOEST AND LARGEST SPECIALIOTS 
IN VITAMIN PRODUCTS FOR FEEDS 


the poultry 


equipment, milkers and farm freezers. 

“What you going to do, Pop, buy 
Joe out?” asked Milt Peters in a 
joking manner. 

Pop turned slowly, as befitted a 
man of wisdom. He puffed on the clay 
pipe methodically. “If I weren't so 
darn close to 70, I would buy him 
out,” he said. “And I'd make some 
of you birds step a little faster, be- 
lieve me.” 

“Huh, we earn more for Joe in a 
day than you do,” taunted Milt. “We 
can walk faster, wait on more people 
and lift more.” 

Spare Time 

Pop's face got slowly red, but his 
voice was calm. “Maybe so,” he said, 
“but when was physical prowess ever 
the measuring stick for financial suc- 
cess? Now take the matter of spare 
time. When you have spare time on 
the job, you sit on a sack of feed and 
dream of red-heads. No percentage 
for Joe in that. No more cash in the 
cash register.” 

Milt shook his head. “Perhaps not, 
but think of the fun I have. You 
should know what I dream about, Pop. 
When you have spare time, how does 
Joe profit, if at all?” 

Pop puffed patiently on his pipe. 
“I walk around, look at the stock, no- 
tice the displays, try to figure out 
better methods. I inspect the stock 
and wonder how it can be sold more 
effectively. It works.” 

Milt said, with a little awe in his 
voice, “It sounds like a good idea, 
Pop. Say, you really work your brain, 
don’t you? Have you got a profitable 
idea now, Pop?” 


An Idea Is Born 

The elder employee shook his gray 
head sadly. “Usually I can get one 
with my technique, but today my 
brain is dry. I just can't think up 
a thing.” 

He ran his hand along the gleam- 
ing exterior of a farm freezer. Then 
suddenly his eyes lighted. His teeth 
clamped tighter on his pipe. 

“I got it! I got it!” he said excit- 
edly. “Hey, where’s Joe?” And with 
that statement, he rushed into Joe's 
office, leaving Milt agape. 

“Gosh,” Milt said to himself. “May- 


Cc. H. KENSER 
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Let Bemis Cut-outs 
Work for You! 


Bemis dress-prints, with designs by leading New York artists, have 
been helping sell feed bags for home sewing for years. 


And now . .. THE YOUNGSTERS, from toddlers to teen-agers, are 
going to get in the act. Why? BEMIS CUT-OUTS! 


Bemis Cut-outs will be in demand by the pigtail set. The kids will see 
to it that Mamma buys the feed in Bemis Bags with the cut-outs. . . 
dolls with doll clothes for the toddlers, teddy bears and cute fawns for 
the older ones. These cut-outs are colorfully printed on the bags along 
with cutting guides and instructions for sewing and stuffing. This latest 
Bemis development makes the package more than ever a selling help 
to your product. It adds to the large number of consumers who want 
you to use Bemis Bags. 
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And 
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Biggest MONEY MAKER 
Al YOUR ELEVATOR 


uP TO #300% NET T PROFIT 
IN A 24 HOUR DAY! 


It's more than a service item—it's also @ 
money-maker from its first hour of opera- 
tion. Alll the time that you're rendering a 
drying service to your trade, you are piling 
up profits of $75... $200... . even $300 
in a single day. 

There's a big advantage in putting in a 


dryer right now. The first elevators in every 


area are the ones to benefit most—profit- 
wise, and from customer goodwill. You 
can have your Arid-Aire delivered, in- 
stalled and running in two to six weeks. 
Remember, this dryer arrives completely 
assembled, ready-to-run! 
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STREPTOMYCIN, TERRAMYCIN, 
ANTIBIOTICS or APF PRODUCTS? 
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tions of the outstanding nutritionists of the country. 
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Write fer information on our 


formulas fer custom mixers 


W. C. PRATT COMPANY Inc. 


20 NORTH WACKER DRIVE 


CHICAGO 6, ILL. 
Warehouse Stocks 


Grain Products Company 
St. James, Minnesota 


Green Bay Flour & Feed, Inc. 
1011 S. Broadway 
Green Bay, Wis. 


Uni 


New Century Co. 
3939 S. Union Ave., Chicago, Ill. 


116 24th Ave. North 
Minneapolis, Minn. 


REOMYCIN, 


personalized 


ted Distributing Co. 


PUBLICKER INDUSTRIES 


Distillers and Fermentation Feed Products 
1429 WALNUT STREET - PHILADELPHIA 2, PA. 


be I'm not as good as I think I am. 
I thought I was working hard here, 
but now I wonder.” 

A few moments later, Joe came 
forth from the office with a smile on 
his face. A pleased Pop Henley 
walked beside him. Joe called the 
other employees over, and said: 


To Sell Freezers 


“Pop has a good idea to sell farm 
freezers and be of service to farm- 
ers,” he said brightly. “He says that 
we should permit our customers to 
cut up chickens, turkeys and geese 
and store them free of charge in one 
of our farm freezers, and we can 
sell those pieces for the farmers.” 

“There's a store selling feed in In- 
diana which does this very thing,” 
reported Pop eagerly. “I read about 
it last month. Every farmer has a 
few birds that he would like to sell 
this way. This stunt would build a 
business for frozen pieces of cut-up 
fowl, and it would sell farm freezers, 
too.” 

Butterball Barlow nodded. “I can 
see where it would demonstrate to 
farmers how nice these freezers op- 
erate, all right,” he said. “But won't 
the meat owners object?” 

“I don't think so,” Joe. Brooks said. 
“Poultry is right up our alley. It’s 
the farmers’ meat we are selling, not 
our own. If there is a demand for this 
type of cut-up fowl, then we can 
proposition some meat market owner 
to put in a freezer, buying his stock 
from our customers.” 


Provide a Market 

“It sure ought to provide a market 
for cut-up turkey pieces during 
months when people don’t like to buy 
whole turkeys,” offered Smiley John- 
son. “In fact, I'll buy some myself. 
Lots of times my mother would like 
enough turkey for one meal, but we 
don’t want enough left over to last 
a weék.” 

Joe Brooks smiled. “Well, if you 
boys like the idea, I think the farm- 
ers and the public will. That reminds 
me, too, that a salesman told me of 
a Madison, Wis., hatchery and feed 
man who opened a store in downtown 
Madison to sell cut-up pieces of fowl. 
He said the venture was really going 
over. If we had such a setup here in 
Hansen's Creek, we could provide a 
better poultry meat outlet for farm- 
ers and gradually educate people to 
use more poultry in this way.” 

“And the publicity of such a stunt 
would help our feed business,” Pop 
pointed out. “We'd be talked about 
and farmers from out-of-the-way 
places would come in just to see how 
those cut-up pieces are packaged.” 

“We wouldn't do any of the proc- 
essing,” Joe said. “The farmers would 
have to cut and wrap and weigh their 
own chickens. We'd just freeze them 
and store them in our farm freezers.” 

Milt Peters grinned. “And if we 
guys who work here wanted to buy 
a couple of chicken legs for lunch and 
fry them on an electric plate, wouldn't 
that taste swell?” he said. 

“There'll be no frying of chicken 
here unless it’s a party for custom- 
ers,” Joe warned. “After all, Happy's 
Restaurant is just down the block.” 

Pop Henley looked thoughtful. “Un- 
less it’s for customers,” he mused. 
“Joe, if we got a lot of chicken legs 
together some time, it wouldn't cost 
too much to serve all customers one 
of these legs, some buttered bread 
and a cup of coffee.” 

“We'll put that one in the Future 
Sales Promotion file,” Joe said. 
“Thanks for the idea, but it might 
cost a lot. However, it’s nice to have 
it on tap if we need such an idea some 
time. Let's hope we sell a lot of farm 
freezers through your idea, Pop, and 
build good will as well.” 
(To Be Continued) 
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An English soldier in a French vil- 
lage seeing a wedding in progress 
at a church asked a Frenchman 
whose wedding it was. 

“Je’ne sais pas, M’sieu,” answered 
the Frenchman. 

A few hours later, the same soldier 
saw a coffin going into the same 
church and curiosity getting the bet- 
ter of him, he again asked the iden- 
tity of the individual. 

“Je’ne sais pas,” was the response. 

“Blimey!” ejaculated the Tommy, 
“he didn’t last long.” 


A puzzled small girl watched a 
party of anglers putting off in their 
boat. 


“But, Mummy,” she asked, “do the 

fishes like all that beer?” 

“I think,” said the wife, “that men 
should wear something to show they 
are married. 

“Well,” replied the husband, “what 
about their shiny suits?” 


Eddie, the hardware store clerk, 
had made a name for himself as the 
most inefficient and discourteous 
salesman ever. The atmosphere when 
he was absent one day was like the 
tranquil beauty of summer weather 


SAVE MONEY 
SEA-COLL 
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Brokerage Representation 
If you can ship competitively to best 
accounts in Puerto Rico sacked cracked 
corn, scratch, oats, citrus pulp, ete., in 
carlots as well as Le.l., we are open 
for Exclusive Sales connection with 
High Class firm. 


FRANK PICO, San Juan, Puerto Rico 
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From coast-to-coast Blatchford’s 
Pellets are the favorites with deal- 
ers... and feeders. They know 
that calves and all young stock 
thrive on the rich nutrients in taste- 
inviting, easily digestible Blatch- 
ford'’s Pellets. For results in the 
feed lot and in your cash register, 
sell Blatchford's Pellets. Check 
your stock now ... see your dis- 
tributor or write us today! 


‘4s, 


FEEDSTUFFS, Jan. 20, 1951——29 


after a thunderstorm. One regular 
customer remarked on the difference. 

“Eddie ain't just away,” said the 
proprietor, “he don’t work here any 
more.” 

“Do you have anyone in mind for 
the vacancy?” the customer asked. 

“Nope,” said the proprietor. “Eddie 
didn’t leave no vacancy.” 

Two little girls were discussing 
their families. “Why does your grand- 
mother read the Bible so much?” 
asked one. 

Replied the other: “I think she’s 
cramming for her finals.” 


One of those very talkative women 
buttonholed a fisherman, who was 
minding his own business, and said, 
“Aren't you ashamed of yourself? A 
great big fellow like you might be 
better occupied than in cruelly catch- 
ing this poor little fish.” 

“Maybe you're right, lady,” said 
the fisherman, “but if this fish had 
kept his mouth shut, he wouldn't 
be here.” 
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Proved Plan —Proved Feeds 


To keep abreast of the rapid march of progress in poultry 
nutrition and disease control we introduced last Spring a 
new, simple pullet growing program and two new formula 
feeds. Full use was made of the discovery of Nitrophenide, 
Animal Protein Factors and other new developments in sci- 
entific research, including antibiotics from Aureomycin mold. 


Coccidiosis Now Controlled 

Now, by simply feeding the new. SUPER QUALITY 
FOUNDATION DIET, containing Nitrophenide, for the 
first eleven weeks, poultry raisers have prevented damaging 
outbreaks of coccidiosis in their chicks. They also secured 
more efficient feed utilization, avoided stunting due to cocci- 
diosis and built immunity in their flocks to later attacks of 
this profit destroying disease. 


Develop Big, Husky Pullets 
The newly formulated SUPER QUALITY PULLET DE- 
VELOPER was then fed for the second eleven weeks to 
build big, thrifty pullets, which reached desired development 
before they went into heavy production. This fuller devel- 
opment helped prevent neck molt and high pullet mortality 
after production started. 
Sell ‘‘Up-to-Date”’ Feeds 

Feeds which do not provide such effective results for 

poultry raisers are about as old-fashioned as a model 

“A.” Help your customers and prosper with them 

by selling these up-to-date feeds. Write us, if there 

is no Super Quality Feed dealer in your community. 


STANDARD FEED MILLING COMPANY 


ATLANTA, MACON, GEORGIA # HOPKINSVILLE, KENTUCKY 


Promotion 


The new SUPER 7 
QUALITY 11-22 

PULLET GROW- 

ING Program is 

currently being aggressively 
promoted on powerful radio ‘ 
stations. SUPER QUALITY 
POULTRY MASHES have 
been advertised steadily for 
years on many of the South's 
most powerful stations and are 
recognized as quality leaders 
throughout this area. 


Persistent Farm 
and Newspaper 
Advertising 
SUPER QUALITY POUL- 
TRY MASHES have been ad- 
vertised persistently for many 
years in the South's leading 
Farm Papers and Newspapers 
Full page, 2-color advertise- 
ments now appear regularly, 
listing our active dealers. Is 

your name among them? 


Free 
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Observations on Betaine, Choline 


and Methionine in Chick Nutrition 
By Dr. M. B. Gillis 


there has been a trend toward 

the use of larger amounts of 
plant protein concentrates and cereal 
grains in poultry rations. The amounts 
of animal protein and cereal by-prod- 
ucts used have decreased accordingly. 
As a result there has been a sub- 
stantial reduction in the quantity of 
some vitamins and minerals provided 
by the principal ingredients, and, in 
some cases, the amino acid pattern 


Dee: the past several years 


EDITOR'S NOTE: The accompany- 
ing article is a summary of a report 
given by Dr. Gillis at the 1950 Cor- 
nell Nutrition Conference at Buffalo. 
Dr. Gillis is a resident doctor in the 
poultry department at Cornell Uni- 
versity. 


has been less balanced than formerly. 
This situation has increased the use 
of special supplements to bolster the 
level of those nutrients provided in 
suboptimum amounts by the usual 
ingredients. 

At least partly as a result of this 
situation, the compounds betaine, 
choline and methionine have become 
increasingly involved in feed manu- 
‘facturing and merchandising pro- 
‘grams. Much confusion exists, how- 
fever, concerning the practical signifi- 
‘cance of these compounds and their 
‘relationship to one another. The in- 
itention of this discussion is to sum- 
‘marize briefly the functions of each 
Sof these compounds, their relative 
jefficiency for different processes and 
‘their practical importance in the 
' manufacture of poultry feeds. 

The structural relationship of be- 
) taine, choline and methionine is shown 
jin table 1. Betaine and choline are 
closely related compounds, betaine 
| being the oxidized or acid form of 
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choline. The only significant relation 
of methionine to the other two com- 
pounds lies in the terminal methyl 
group (—CH,) attached to the sulfur 


atom. 
Methionine 

Methionine is one of the indispen- 
sable amino acids. It is necessary for 
the formation of new tissues and for 
the maintenance of tissues already 
formed. It is also an important con- 
stituent of egg proteins. Methionine 
can be used to satisfy the require- 
ment for another amino acid, cystine, 
and can be used in various biological 
reactions to supply “labile methyl!” 
groups. When the chicks’ ration con- 
tains insufficient amounts of other 


Table 1—Stracture of Betaine, Choline and Methionine 


Compound— Formula 
Betaine CH;-COOH 
(CH3)s-N-OH 
Choline CH,-CH,OH 
(CH3),-N-OH 
Methionine 
NA, 


sources of labile methyl, such as 
choline or betaine, a considerable de- 
mand may be made upon methionine 
for these groups. Such a use of meth- 


ionine is nutritionally inefficient, how- 


Form in Which Generally Available 
Betaine hydrochloride or fraction of 
juice 


Choline chloride (Solid or solution). 


Crystalline dl-methionine. 


The methionine requirement of the 
young chick is close to 0.5% of the 
diet. On the basis of published analy- 
ses for ingredients commonly used 
in chick rations, methionine appears 


to be the first limiting amino acid. 
Influenced by its scarcity in natural 
feeds, several chemical producers 


ever. It is more economical to sup- 
ply other methylating compounds 
such as choline or betaine. 
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he Hopper-Paks were introduced just a year ago. They sold like hotcakes. 
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praising their convenience and the fact that Hopper-Paks contain 10 
Ibs. of STONEMO (just enough to carry 100 chicks to the age of 
3% to 4 weeks). 

Hopper-Paks contain STONEMO, the grit with the extra grinding 
surfaces. It’s a grit that does one thing well: grinds feeds—makes them 
more usable—saves poultrymen money all year ‘round. It’s the fastest 
selling grit on the market. 

Last year, dealers across the country said this about STONEMO in the 
new Hopper-Paks: “Send me more Hopper-Paks—can’t keep them on 
the shelf—Hopper-Paks practically sell themselves.” 

And these profit-making dealers are stocking up now for the Spring 
season ! 

Be sure when you order your 80-lb. bags of STONEMO that you also 
order a supply of Hopper-Paks. Each package contains 10 Ibs. of 
STONEMO. Each carton contains 6 Hopper-Paks. Don’t wait! Order 
now through your favorite wholesaler. 
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Lithonia, Ga. Barre, Vt. 
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have made available synthetic feed 
grade methionine at a comparatively 
reasonable cost. Results of some inves- 
tigations show that adding synthetic 
methionine to practical rations slight- 
ly deficient in this amino acid, per- 
mits a faster rate of growth and 
greater feed efficiency in the chick. 
It appears, however, that the 
amount of synthetic methionine 
which can be added is quite limited. 
Whereas small additions of meth- 
ionine may be distinctly beneficial, a 
slight excess may depress the rate 
of growth. Furthermore supplemen- 
tary methionine is of little benefit in 
a ration which is deficient in other 


amino acids. Additions of methionine 
have generally given best results with 
rations containing little or no animal 


protein. It is possible that the quan- . 


tity of vitamin B, in the diet may 
affect the response of chicks to meth- 
ionine, particularly where the amino 
acid is acting extensively as a methyl 
donor. More research is urgently 
needed to determine the limitations 
attached to the use of synthetic meth- 
ionine. 
Choline 

Choline performs several functions 
in the animal body. It enters into 
the composition of the phospholipids 
thereby serving as a structural com- 


ponent of the tissues and aiding in 
the transport and metabolism of fats. 
Combined as acetylcholine, it assumes 
an important role in the functioning 
of the nervous system. It serves as 
a source of labile methyl 
probably following its conversion to 
betaine in the body. 

Under certain dietary conditions 
choline supplements in chick rations 
promote growth and aid in the pre- 
vention of perosis, Choline was for- 
merly considered to be required in 
relatively large amounts, 700 mg. per 
pound of ration for chicks and 900 
mg. per pound of ration for turkey 
poults. These levels are still officially 
recommended. There is little doubt, 


wv FOR ALL FEED INGREDIENTS & OILS 
— PACKING HOUSE & RENDERING BY-PRODUCTS 
"The Northwest's Most Complete Brokerage Service” 


E. A. “Woody” Woodard 


Phone ~~ 512 Corn Exch polis 15, Mi 
Lincoln 8858 .WRITE. 


DBACH ‘H BROKERS ERs 
WIRE 


however, that, at least in the case 
of chicks, it is possible to obtain ex- 
cellent growth and completely pre- 
vent perosis with diets containing 
substantially less than this amount 
of choline. If careful attention is giv- 
en to the level of vitamin B, and 
folic acid in the diet, there is ex- 
cellent evidence that chicks and other 


STONEMO HOPPER-PAKS 


and so are thousands of dealers 


NATIONAL ADVERTISING BRINGS PEOPLE INTO YOUR STORE 


These leading poultry and farm publications will tell 
your customers about STONEMO this Spring. 

Month after month in dominant space, hard-selling, 
eye-catching advertisements will be at work for you. 
Millions will read how they can help build their poultry 
profits with STONEMO. New millions, especially the 
women on the farms, will want the new, convenient, 
time-saving, inexpensive, 10-lb. Hopper-Pak. 

And remember, on every sale of Hopper-Paks you make 
11 cents profit. 


A SUGGESTION FOR HATCHERYMEN 


Many hatcherymen are sending STONEMO Hopper- 
Paks along with every chick order. They know the 
importance of starting chicks right with STONEMO 
Hard Grit. 

Some hatcherymen even add a fraction of a cent to their 
price. per chick to make sure that their customers get 
chicks started right with STONEMO. Then they offer 


Hopper-Paks free along with every chick order sent out. 
Don’t overlook this profit-building plan. Create satis- 
fied customers. It means repeat sales. Send out Hopper- 
Paks right along with all your chick orders. 

BE READY TO FILL THE DEMAND 


Chick season is right around the corner. Don’t miss new 
sales. Stock now before STONEMO advertising starts 


STONEMO 80-Ib. economy bag. 

You'll find that farmers and poultrymen in your com. 
munity will be enthusiastic about Hopper-Paks. So 
talk Hopper-Paks—display Hopper-Paks early in the 
season—and see your profits pyramid. The first step 
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animals are able to synthesize much 
of their required choline. It seems 
probable at present that it is impor- 
tant to include in the diet reasonable 
levels of the amino acids serine and 
glycine to provide methylatable pre- 
cursors of choline. The absolute mini- 
mum requirement for choline, if any, 
cannot be stated at the present time 


Betaine 


Betaine is an efficient source of 
labile methyl groups useful in vari- 
ous metabolic processes. It is the only 
one of the three compounds under 
discussion which is available in large 
quantity from natural sources. For 
the purpose of transmethylation, be- 
taine and choline are interchangeable. 
Precursors of methionine or choline 
may be methylated by betaine to form 
these compounds when the precursors 
are provided by the diet. 

Betaine may spare choline or meth- 
ionine in practical chick rations con- 
taining suboptimum amounts of these 
compounds. It may do this by assum- 
ing their non-specific functions or by 
promoting the synthesis of these com- 
pounds. The importance of certain 
vitamins and amino acids in the lat- 
ter process has already been men- 
tioned. In the writer's experience, ra- 
tions which cause a chick growth re- 
sponse when supplemented with be- 
taine or choline, are improved at 
least as much by betaine as by cho- 
line. If the chick's reserves of vitamin 
Bs are depleted there is a distinctly 
greater response to betaine than to 
choline (table 2). Contrary to pub- 
lished opinion, the vitamin B»-defid 
cient chick is able to methylate homo<« 
cystine to methionine when the oa 
provides betaine. 

The antiperotic properties of 
taine and choline should be reevalu@# 
ated in the light of recent advance@ 
in our knowledge of methyl metabo 
lism. Individuals: partial to the us@ 
of choline have long cited the inter 
esting circumstance that choline al 
leviates perosis in chicks and poult 
under certain dietary conditions if 
which betaine is ineffective. Thi 
refers to impractical diets of purified 
or simplified ingredients which a 
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Fortify Your Mashes With 


IT OUTSTANDING RESULTS 
Because! 
. FLAVITEINis richly endowed with animal 
protein factors. These encourage healthy 
growth, 


29. FLAVITEIN has standardized riboflavin 
content derived from natural sources. This 
vitamin is mainly responsible for chick growth. 


3. FLAVITEINis extremely low in fibre. Has 
no filler or synthetics. 

4. FLAVITEIN has high protein content of the 
greatest biological value . . . water soluble 
vitamins . . . and the essential Amino Acids. 


ae | ur feeds with Foxco FLAVITEIN. 
Yel surprised by the outstanding 


Send ys our 1951 Foxco Flavitein Mash 
Formulas. . . and other descriptive litera- 
ture. Do it today. 


A of 


Easier, Better Blending ... at Lower 


For Mixing All Liquids ... 
Molasses, Liquid B-12, 
Vitamin Oils, Condensed 
Fish Solubles, But- 
termilk, etc. 
into 


Dry Feeds 


BOOSTS 
YOUR 
PROFITS 


Mix more feed, 


Easy to attach. Port- 
Q\' able, for use on several 


make more 
money. Cash am 
in on “feeder mixers if desired. (See small 
appeal” of illustration of handy hook-up 
liquid to upright mixer.) 
ingredients, * — SETTER 
flow, high-speed beaters as- 
ORDER NOW! cure Sast and af liquid 


@ueuah feed. (See large picture.) 
* LOWER COST—ONLY $375.00 


F.o.b. Midwest point. Belts, pulle spouts in- 
cluded. (Less motor.) E " yond ti with 
3 h.p. motor. 


* HEATER UNIT AVAILABLE 
Only $26.50. For quick, complete, easy mixing, 
regardless of room temperature. 
Write for Full Information 


= 
CARROLL SWANSON SALES CO. 
620 Des Moines Bidg., Des Moines, la. 


Good openings for manufacturers’ 
representatives. 


Table 2—The Kesponse of Normal and Vitamin B,,-Deficient Chicks to Supplements of 


or Choline 
Chickst — 
from By- -—— Chicks? from B,,- — 
Normal depleted Hens deficient Hens 
t. 6th week Wt. gain, 4-wk. period 
gm. gm. 
275 143 
296 184 
343 215 


0.2% betaine HCi 
*Males only, average of 3 experiments. 
tMixed sexes, average of 2 experiments. 


tMixed sexes, average of 3 experiments. Chicks received basal diet for pre-experimenta! 


period of approximately 3 weeks. 


Table 3—Perosis in Chicks Receiving Various Supplements 


Treatment— 


Basal diet + folie « acid + vitamin By ...... 


deficient in other nutritional factors. 
Evidence is presented in table 3, how- 
ever, that in very simple rations 
which contain only a fraction of the 
recommended allowance of choline, 
betaine has been found to be as ef- 
fective as choline in preventing pero- 
sis. Proper vitamin supplementation 
of such a ration promotes excellent 
growth in chicks. 


Conclusions 


It is concluded: 

(a) That supplements of synthetic 
methionine may be expected to im- 
prove the rate of growth when added 
to chick rations containing less than 
the minimum recommended allowance 
of this amino acid. The success of 
methionine supplementation, however, 
demands that excess quantities be 
avoided and that all other essential 
amino acids be provided in proper 
amounts. The response to methionine 
appears to be greatest when the sup- 
plemented ration does not contain 
high levels of vitamin Bu. 

(b) That choline supplements are 
indicated where practical experience 
has shown resulting benefits. Careful 
attention to the content of vitamin 
B» and folic acid in the diet, as well 
as amino acid precursors of choline, 
may significantly reduce the choline 
requirement. The particular suscepti- 
bility of turkeys to perosis has given 
more importance to choline or betaine 


an econo 


means of adding trace 


% Perosis, 4th Week 
7 


supplements in rations for this species 
at least until the many factors in- 
volved in perosis are better under- 
stood. 

(c) Betaine can spare choline and 
methionine by assuming a portion of 
the functions of each and by promot- 
ing the synthesis of these compounds 
within the animal body. In practical 
chick rations betaine has been found 
to promote growth and prevent pero- 
sis in much the same way as choline. 

FEED STORE ESTABLISHED 

BUFFALO — Beiter’s Feed Store 
has been established at 5650 Main St., 
Williamsville, N.Y., according to rec- 
ords filed in the county clerk's of- 
fice. Principals are William S. Haw- 
thorne and Albert S. Hawthorne. 


FOOD RESEARCH 
LABORATORIES, INC. 


Founded 1922 
Philip B. Hawk, Ph.D., President 
Bernard 1. Oser, Ph.D., Director 


h * Analy 


Write us about 
POULTRY FEED 
Evaluation 
Biological, Nutritional, Toxicological Studies 
for the Food, Drug and Allied industries 

48-14 33rd Street, Long Island City 1, N.Y. 
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oo could you do with “room” for 
300 or 400 pounds of extra ingre- 
dients in every ton of your cattle feed? 


Could you make a better feed? Sure you 
could! Could you do it without increas- 
ing your costs? Yes, in fact, you might 
even save money. 


That's formula flexibility indeed! And 
it’s possible with Du Pont “Two-Sixty- 
Two” Feed Compound ...a source of 
protein so concentrated that every pound 
of it properly proportioned and blended 
in a mixed feed for cattle and sheep pro- 
vides them with 2.62 pounds of protein. 

Take a 20% dairy formula, for exam- 
ple. Fifty pounds of “Two-Sixty-Two” 
per ton leaves you “room” for nearly 
300 extra pounds of high-quality carbo- 
hydrates, essential minerals and vitamins. 


on “Two-Sixty-Two" is the registered trade mark for a feed 
compound containing 42% nitrogen from synthetic urea. It is 
formulated by Du Pont expressly for use in manufacture of 
mixed feeds for cattle ond sheep, to supply up to one-third 
of the protein requirements. Each pound of @ provides those 
animals with 2.62 pounds of protein. “Two-Sixty-Two” is sold 
only to feed manufacturers. 


REG. U.S. DAT. OFF 
Better Things for Better Living 
through Chemistry 


In a 40% beef-cattle concentrate, you 
usually need about 1900 pounds of good 
protein meal per ton. But with recom- 
mended quantities of ““Two-Sixty-Two,” 
you make room for over 600 pounds of 
other ingredients. 


Years of research and extensive use by 
feed manufacturers have proved the value 
of “Two-Sixty-Two” as a source of pro- 
tein for ruminants, the four-stomached 
animals. The greatest value of this new 
ingredient, however, lies in the opportu- 
nity it gives feed manufacturers to make 
mixed feeds that are better in many ways 
without being more costly. 


PLUS VALUES 


To the Manufacturer 
Who Uses “‘Two-Sixty-Two” 


@ Makes feed formulating much more flex- 


ible. 


e@ Enables you to use more high-carbohy- 


drate ingredients. 


PONT 
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@ Provides “room” for added values in your 
feed. 


@ Gives you a new approach to better au- 
trition. 


@ Provides your salesman the leverage of 
new sales points for your feeds. 


And “Two-Sixty-Two” is stable and uni- 
form, free-flowing, easy to mix; saves storage 
space and handling costs; and is always 
available. 


* * 


“Facts for Feed — 
Directions and suggestions for 
formulating feeds with “Two- 
Sixty-Two.” Shows advantages 
offered the manufacturer and the 
economies possible. (Ask for 
A-637.) 


Story of Two-Sixty-Two' Feed 
Compound"—This 8-page illus- 
trated booklet describes how Du 
Pont makes this new feedstuff, 
and how cattle and sheep use it 
to make proteinintheir stomachs. 
(Ask for A-7901.) 


Address requests to Du Pont, Polychemicals 
Department, Wilmington 98, Delaware. 


= 
‘ 
= | 
| 
= 
| Gl PONT 
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Fight the Sellers’ Market 


Watch Your Customer Turnover in Critical Times 


FTER World War II, many sales 
executives found to their sor- 
row that they had neglected 

their sales staffs because a sellers’ 
market existed momentarily. In many 
cases, they had dismissed their sales- 
men because they had practically 
nothing to do. The government placed 
orders and paid promptly. Salesman- 


ship was out for the duration. After 
World War II, these executives found 
it difficult to rebuild their sales forces, 
their companies experienced substan- 
tial losses and much tribulation in 
getting a staff together again. 

To a limited degree, this warning 
applies to all businessmen, including 
feed dealers. During World War II, 


PACAL HAMMERS LAST LONGER 
Made of special alloy steel, to 
specification, Pacal Hammers 
last longer. No finer hammers | 


are made. Write for prices. ik 


By Arthur Roberts 


when it was easy to sell, the custom- 
er was more or less in the category 
of a necessary evil. Often he wanted 
merchandise that the dealer could 
not supply. In some cases, the dealer 
took an indifferent attitude toward 
his customers, his salesmen did like- 
wise. Good will was forgotten in many 
establishments. In the postwar period 
that followed, many dealers suffered 
for this breach of business etiquette. 
Some of their erstwhile customers 
took their business elsewhere. 

If the present war economy is ex- 
tended over a lengthy period and we 
switch to a sellers’ market again, the 
dealer will experience a similar con- 
dition to that experienced in World 


120 BROADWAY 


NATIONAL DISTILLERS 


PRODUCTS CORPORATION 
PRODUCTS DIMIBION 


MIX 


DRIED CORN DISTILLERS GRAINS WITH SOLUBLES 


to Compensate 
for what Nature Overlooked 


Even old Mother Nature, smart as she is, can’t think of 
everything. Into corn grain, for example, she put an excessively 
high starch content—a content that must be balanced in mixing 
a really efficient feed. 


Nadrisol and Produlac, both virtually starch-free, help to do 
that balancing job. In addition, they supplement the grain values 
of your feeds by adding substantial quantities of protein and im- 
portant potencies of the Vitamin B-G complex, together with 
certain other growth factors which are as yet unidentified but 
whose value has been proven. 


Nadrisol and Produlac save you money, too. By stretching 
grain feeding values, they may effectively replace other more 
expensive ingredients. Mixing Nadrisol and Produlac pays off 
—in better feeds, in customer satisfaction, in dollars and cents. 


YORK §, 


~ MIX 


DRIED CORN DISTILLERS SOLUBLES 


SOL 


War II and he should take a lesson 
from the past to make sure that he 
does not antagonize his trade and 
send it elsewhere when the shooting 
stops. 

The Right and Wrong Way 

If merchandise gets in short sup- 
ply, it is admittedly difficult to sat- 
isfy every customer’s requirements, 
but there is a right way and a wrong 
way to handle the matter. 

The average customer is fair. A 
small percentage may be unreason- 
able and the dealer can go only so 
far in appeasing them. If he mini- 
mizes customer discontent to his un- 
reasonable customers he can do no 
more. The loss suffered from this 
source he can stand. It is the loss 
resulting from the detachment of rea- 
sonable customers that concern us 
here and the methods that should 
be taken to minimize it. 

One dealer kept his wartime good 
will high by contacting his regular 
accounts with letters informing them 
of market conditions on.supply, and 
about what he could expect to have 
on hand in feed and related lines 
compared to prewar times. He as- 
sured them that he appreciated their 
business, that he would do his best 
to meet their requirements, that he 
would give each customer a reason- 
able share of what he could get and 
he asked them to minimize waste 
and spoilage. Users of feed can effect 
economies here in times of short sup- 
ply because there is a tendency to 
be more extravagant with feed when 
it is plentiful. The same thing applies 
to other consumer goods. 

In the postwar period, this dealer 
experienced a very low customer turn- 
over, about 10% of his total trade, 
which is lower than that experienced 
in peacetime. Surveys show that cus- 
tomers average a 15% turnover 
yearly, that out of every 100 cus- 
tomers, 15 will drift away during 
the year. If he doesn’t replace this 
15% turnover with new customers, 
in six or seven years he won't have 
any business at all. This explains 
why some unprogressive establish- 
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Jack Leaf 


MASH-NIC 


Rids Chickens of 
Large Roundworms 


(ASCARIDIA GALLI) 


Black Leaf Mash-Nic, added to your ready-mixed starting, growing 
and laying mashes, rids chickens of roundworms without affect- 
ing egg production or growth. It contains no tobacco dust and is 
odorless, tasteless and shockless to chickens. 


The nicotine in Black Leaf Mash-Nic is insoluble in the mouth, 
throat, crop and gizzard, and is not released until it reaches the in- 
testine where it kills roundworms without disturbing the chickens. 


Scientifically developed for mixing with dry mashes, Black 
Leaf Mash-Nic adheres to the particles of mash without separation 
or sifting to the bottom of feedhoppers or bags. It is uniform in 
texture and stabilized to retain its strength. 


Black Leaf Mash-Nic is available in two forms: 


POWDER, containing 5% actual nicotine, for use in 
mash for single-shot treatment of chickens. Packed in 
100-pound drums for re-manufacturing, and in small 
cartons for resale. 


PELLETS for use in individual treatment of chickens. 
Packed in small cartons for resale. 


Inexpensive and highly effective Black 

Leaf Mash-Nic in your mash means extra 

profits for you and your customers. It is 

safe, sure protection against the ravages of 

99 -oundworms. Start now to sell deworming 
mashes made with Black Leaf Mash-Nic. 
Write for information and prices. 


TOBACCO BY-PRODUCTS & CHEMICAL CORPORATION 


RICHMOND, VIRGINIA 


Reliakle, Dependable Pesticides Since 1665 


FISH MEAL 


Fish Solubles Mixtures 
Soybean Oil Meal 
Concentrates 
Vitamin A & D Feeding Oils 
Mill Feed 
For Quotations and Deliveries write 


WILBUR -ELLIS COMPANY 


334 Californie St., San Francisco 4 


CHICAGO 3 MEW YORK 6 LOS ANGELES 15 
Bankers Building 19 Rector Street 1206 S. Maple Ave. 


BUFFALO 3 SEATTLE 4 
955-957 Ellicott Square Bldg. Central Building 


ments eventually close their doors. 
They lose more and more volume with 
the years and make no systematic 
attempt to replace it. 


Don't Stop Promotions 

Some dealers, when they are doing 
a satisfactory volume, abstain from 
promotional effort on the assumption 
that they are getting as much busi- 
ness as they can handle, so why push 
for more? This attitude is quite prev- 
alent in a wartime economy when 
some businessmen quit advertising 
and selling. They forget that 15% 
customer turnover, which is on the 
march in war and peace and makes 
it obligatory to promote sales even in 
a war economy. 

If a dealer does $150,000 yearly 
and has 500 customers, he averages 
$300 per customer. If his net is 4%, 
he earns $12 per customer. Based on 
6% return on investment, which is 
better than average today, this $12 
net income per customer represents 
a valuation of $200 per customer. On 
the basis of a 500-customer list, a 
loss of 15%, which is considered av- 
erage, becomes a substantial invest- 
ment shrinkage; 75 customers at $200 
valuation per customer makes $15,- 
000. The dealer must be alert to re- 
place this loss with customers of 
equal profitability. In too many cases, 
dealers make no systematic attempt 
to effect this replacement, and 
this is especially true in a sell- 
ers’ market when customer turnover 
could run much higher because of 
inept handling during a period of ris- 
ing prices or merchandise shortages. 


Watch Your Sales Personnel 


The attitude of sales people is some- 
thing that the dealer must watch. 
During the past war, too many sales 
people developed a too casual atti- 
tude toward customers, an indiffer- 
ence, an aristocracy of independence, 
so to speak, that looked at customers 
as a sort of nuisance rather than 
the reason for a business's existence. 
The dealer must guard against this 
slippage if we experience a sellers’ 
market again for an extended period. 
Eventually a buyers’ market will re- 
turn and then he may find that he 
has lost a lot of good will and cus- 
tomers as many did after the first two 
World Wars, when a lot of trade went 
elsewhere because it resented the im- 
perialism of the man behind the coun- 
ter when there was more demand 
than supply. 

During the prior sellers’ market, 
dealers and sales people were not 
necessarily ill-mannered in their con- 
tacts with customers. Probably this 
could be charged to a few irrationals 
but, by and large, it was more cus- 
tomer neglect than discourtesy. Yet, 
this neglect led to considerable ill 
feeling and loss of trade in the post- 
war period. Don't let history repeat 
itself in this sellers’ market. All sales 
people should be given to understand 
that it is only through maintaining 
maximum good will among customers 
that they can maintain their status 
quo, that customers are their bread 
and butter, hence, they must co- 
operate with the boss and do their 
best to maintain the good will of 
the people who buy from him and 
give him the sales dollars out of 
which he pays selling salaries. 


Maintenance of Good Will 

The maintenance of good will in a 
sellers’ market is as important as its 
maintenance in a buyers’ market and 
the dealer should take steps to see 
that he prevents its deterioration as 
far as it is humanly possible. The 
means to this end are varied and de- 
pend upon circumstances and the 
dealer's judgment. Our purpose in this 
article is to point to a weak spot in 
the dealer's armor should a sellers’ 
market cover an extended period and 
not create ill-will during this wartime 
economy that will prove costly when 
peace returns. Focus your attention 
on that 15% customer turnover. Keep 
it down to minimum in a buyers’ or 
a sellers’ market and you'll steer clear 
of the Russian Zone—red, that is. 
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Cash In on This 


SMASHING 
ADVERTISING 


CAMPAIGN! 


Your Big Demand Will Be For 
— 
> STERLING — 
— BLUSALT...- 


Salt Enriched with Trace Minerals — 
Cobalt — lodine — Manganese 
lron — Copper — Zinc 


Backed by: 


30 POWERHOUSE RADIO STATIONS 
®@ Hard-Selling Weathercast Radio Com- 
mercials Every Week 52 Weeks a Year! 


14 LEADING FARM JOURNALS 

® Strong ads telling farmers how Sterling 
Blusalt can insure greater farm-animal 
production by providing vital salt and 
essential trace minerals. 


TIE IN WITH THIS GIANT CAMPAIGNI 
Be ready for increased demand! Stock 
Sterling Blusalt in 100-ib. bags, 50-Ib. 
blocks, 4-Ib. liks. Push it— feature it— for 
BIGGER SALES and PROFITS! 


CASH IN! 
STOCK! 
FEATURE! | | 


Serenton, Pu. 


YOU GAIN 
mew friends for your Feeds 
when using these tested A & D 
sources of quality: 


1. DEVOLD VITAMIN A & D 
FEEDING OILS 
2. DEVOLKOD VITAMIN OILS 


(Cod Liver Ol with added 
Vitamins A & D) 


8. DEVOLKOD COD LIVER 
OIL USP. 
Non-destearinated 
4. DEVOLD VITAMIN A OILS 
5. DEVOLD DRY D, 
1,500 and 3,000 LO.D./gem 


send your inquiries to 
145-P Varick Street 
New Vork 13, N. ¥ 


PEDER DEVOLD OlL Y 


DIVISION OF CHAS WUISHING & CO 


There's Profit in 
HYGENO! (nvceno 


The only | > 
POULTRY LITTER 
that’s Litter 
ANTISEPTICALLY 
TREATED 


Process Patent Ne. 2014900 
@ Antiseptically treated — germ-resision! 


@ Sate —fire-resisiont, durable 
distasteful, hormiess to chicks 


@ Porous — absorbs, dries quickly, dustiess 
@ Easy to handle, gives thrifty coverage 
@ Priced for fos! turnover, PROFIT 


HYGENO LITTER COMPANY 


1556 Northwestern Bonk Bidg + Minneapolis 2 


HYGENO POULTRY LITTER 
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How to Get Better 
Colleetion Results 


By Albert Vorse 


a feed dealer 
wishes or not, he is going to 
have trouble once in a while 


collecting his money. And the mere 
fact that he has money due him which 


is 15 to 60 days late in coming in is 
certainly not going to help any busi- 
nessman’s digestion, let alone improve 
his disposition. 

I recently talked with one credit 


Vl 


offers 


and GROUND CORN 
UhImann Grain Co. 


a complete line of 


Kansas City, Mo. 


expert who states that the time for 
every businessman to work out a 
credit policy is when he is even tem- 
pered, optimistic and well balanced. 
This expert says never to work out 
a policy when you are angry, upset 
or irritable, because sure as shooting 
you will do something or say some- 
thing which you will regret. 

Often a businessman looks over a 
list of delinquent accounts, gets an- 
grier and angrier as his eye goes 
down the list. Then finally, when he 
can stand it no longer, he quickly 
calls in his stenographer and dictates 
some red hot letters to the delinquent 
which are not intended to soothe any- 
one’s feelings. 

That’s the wrong way to handle 
credit accounts; it also is the way to 
create ill will, besides being a very 
unprofitable way of doing business. 
Much as one would like to tell a long 
time delinquent a “piece of his mind” 
it is usually not the thing to do if 
you want to collect your money with- 
out too much trouble and expense. 


NOW in this new 16-page folder you can 
get the complete story of the Hart-Carter 
line of cylinder-type separators. Get ALL 
the facts about Hart Uni-Flow Grain 


Separators and Graders. You'll be sur- 
prised at the variation in size and types 
of installations that are available. 
for your copy today. 


Write 


HART-CARTER COMPANY 


661 Nineteenth Avenue N. E. 


Minneapolis 18, Minnesota 


Mr. Feed Dealer, a firm which has 
made quite a success of selling on 
credit states that when an account 
must go into the letter writing stage 
then it begins to cause trouble and 
run up the expense. True, the postage 
on a letter is only 3¢, and the sta- 
tionery costs are relatively low, but 
it is the handling charges that send 
the costs much higher. 

This firm has a good supply of care- 
fully thought out form letters which 
it has on hand for collections. The 
letters are written in a calm manner, 
but are forceful, too, as well as con- 
siderate. By being produced in mass 
quantities they are much cheaper and 
more effective than individual, per- 
sonally dictated letters, which may 
not be so carefully thought out. 

The firm which I have mentioned 
earlier finds that it pays to write its 
collection letters in such a way as 
to motivate the customer to pay, 
rather than antagonize or threaten 
him. Emphasize the fact that the 
customer may have overlooked the 
bill, that this is the second or third 
letter in request for payment and 
won't he please take care of the mat- 
ter now, that it is important for every 
man to keep his credit rating up, so 
pay this bill now. These are some of 
the appeals which motivate custom- 
ers to pay. 

Another important point in collect- 
ing overdue accounts is the fact that 
you must request your money often. 
If a delinquent receives a bill and 
form letter every 10 or 15 days, it 
calls the matter to his attention so 
frequently that he will act on it soon- 
er. Monthly statements to delinquents 
often give them too much time to for- 
get the matter until next month's bill 
arrives. 

When a customer becomes delin- 
quent in payment of his account and 
he has ignored a letter asking if he 
overlooked payment, what's the next 
step? One credit official says that it 
is then the time to send the account 
a polite but firm letter asking if 
there is any special or unusual reason 
or circumstance which prevents him 
from paying his bill now, and if there 
is to please come in and talk it over 
with the creditor. Indicate that you 
are always ready to work out a pay- 
ment plan of an account in accord- 
ance with the debtor's ability to pay. 

“This reason for not paying appeal 
brings in many debtors with various 
stories,” states one credit expert. “It 
gives the businessman a chance to 
talk over the account with such a 
person and get a better idea as to 
when and how the bill can be paid.” 

If the debtor does not respond to 


Ne THE growth OF TRANSPORTATigy 


SUPERTRATE 


has ADVANCED! 


Yes, like the NATURAL growth of 
TRANSPORTATION. SUPERTRATE has 
advanced not only itself in efficiency 
and power, but is helping the farmer 
raise better poultry, turkeys and live- 
stock due to the concentrated A P. F. 
and B12 factors that are derived from 
NATURAL sources by the Amburg 
Company in each 50 Ib. bag ul 
SUPERTRATE. 

Each 50 Ib. bag contains 40 Ibs. of 
Monterey Condensed Sardine Fish 
Solubles (dehydrated-dried). 
REMEMBER... SUPERTRATE contains 
the highest concentrated sources of 
B Complex 
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PHILADELPHIA 7 PENNSYLVANIA 


| 
: 
= cepARATORS | 
1g — 


FEEDSTUFFS, Jan. 20, 1951-39 


1951 MASTER MIX 


chick starter program! 


Pran for greater profits in the year ahead. Good management means 


with METHIO-VITE—source of Vitamin Br- 
niecia, choline, all other essential vitamins . 


as much in your business as it does in the production of poultry and live- 
stock. Tie in with the big Master Mix Chick Starter program designed to 
step up your sales of Master Mix Chick Starter or ‘Your Own Brand"’ made 


with Master Mix Chick Concentrate. Here's everything you need for a rous- 
ing campaign to tell every feeder in your community the advantages of 
your feeds and the profitable Master Mix program. These sales helps are 


ready now for all Master Mix dealers: 


1. Powerful Direct Mail Letter to your own prospect list. 
2. FREE Brooder House Chart...To Bring You New Customers. 
3. Attractive, four-color Poster. 
4. Beautiful Store Display Material. 
5. Effective Newspaper Mats. 
ps 6. Scientific Management Manuals. MASTER 


If you are not now a Master Mix Dealer and 
would like to benefit from this sales coopera- 
tion, write us. Your territory may be open. 


DIRECT MAIL LETTER 


McMILLEN. FEED MILLS, INC. (of Tennessee) 


: More Profit for Your Feeders 
q 
yo \ 
: 
4 
| 
fe 4 4 4 
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Feed Transport 
Body delivers 
mixed loads 
without bagging 


Inquiries from practically every state in the Union resulted from the 
announcement of the BAUGHMAN Feed Transport Body. Progressive 
dealers everywhere recognize this as the efficient economical way to 


haul grain and feed. 


SELF-UNLOADING SELECTIVE COMPARTMENTS deliver up to 
6 separate orders to your customers’ bins. Conveyor on top delivers 
anywhere in a complete circle from 4’ to 17’ above the ground... 


lies flat on top of body during transport. 


Ruggedly built of alloy steel for more strength and less weight. Flat top 
. railings, ladders and manholes. Waterproof, wide-folding lids. 
WRITE FOR PRICES AND FULL DETAILS. 

USUALLY DELIVERED FROM STOCK 


Jerseyville, Ill. 


UGHMAN| BAUGHMAN MANUFACTURING CO.,Inc. 
— 713 Shipman Road 


“There is a Baughman Distributor Near You” 


this “reason for nonpayment” letter, 
then the time comes for more force- 
ful letters spaced 10 days apart so 
that he does not forget that he owes 
the bill. 

Occasionally a good collection let- 
ter will make the debtor defend him- 
self, by stating that he has not been 
courteous in failing to respond to a 
single letter, that he has not even 
responded to a letter to come in and 
talk over a reasonable method of 
payment dependent upon his ability 
to pay, and that therefore any subse- 
quent action that a firm takes to 
collect is more than justified. Give 
the debtor one last chance to come in 
and talk things over. Better yet, ask 
him to telephone you now. 


Keep Door Open 

Always hold the door open for 
friendly payment of a bill, but at the 
same time show the debtor that you 
are determined to collect. 

A very successful credit manager 
in a midwestern store believes that 
delinquent accounts should be classi- 
fied carefully. For example, if a de- 
linquent account has been delinquent 
previously, with difficulty in collect- 
ing, he should be placed in a special 
classification with others of the same 
type. Such accounts need special at- 
tention, including personal calls when 
they fail to respond to one or two 
letters. Don’t let such accounts drift 
too long before making personal at- 
tempts to collect. 

Another type of account which 
needs classifying is the one which 
buys more every month, than he pays 
for, so that the balance is steadily 
growing. The dealer who has a sep- 
arate list of such accounts can in- 
struct employees to prevent such buy- 
ing, or make attempts to make siz- 
able reductions in the balance before 
permitting them to buy more on 
credit. 

Then again there is the credit ac- 
count who has finally paid up after 
numerous collection attempts but 
who has promised to pay more rapid- 


ly on a new basis. This type of ac- 
count needs watching to see that the 
new agreement is lived up to. 

Insofar as the feed dealer is con- 
cerned, he knows most of the people 
to whom he extends credit. He knows 
their financial status, their problems, 
agricultural and domestic. He will 
have a special list of those credit 
accounts who are having any mis- 
fortune or domestic trouble. He will 
handle such accounts separately and 
differently, depending upon circum- 
stances, than he will those who just 
become delinquent without such 
troubles. 


Deserves Consideration 


Also, no feed dealer likes to see 
an account go “bad” so to speak, 
after having had a fine payment rat- 
ing for many years. When this oc- 
curs, the wise feed dealer will seek 
a conference with the farmer, go into 
the account and the ability to pay 
and work out a settlement. Such a 
customer deserves special considera- 
tion because of his years of handling 
his payments properly. 

Quite a number of credit man- 
agers say that if statements are sent 
when due and follow-up letters are 
spaced properly, there will be little 
need to use the telephone, except on 
a few delinquent accounts. Those 
accounts who do not pay when due 
need not all drift into the court ac- 
tion stage. Many delinquent accounts 
pay when contacted. The telephone 
contact should be made only after 
two or three collection letters have 
been sent. Then the collector can 
firmly insist on some definite agree- 
ment to pay. 

A tremendous portion of the world’s 
business is done on credit. Only a 
small percentage of the total business 
drifts into the delinquent collection 
account. But prompt attention to the 
delinquent problem, helped by a 
screening of applicants for credit, can 
hold losses down to a reasonable fig- 
ure, as many feed dealers and others 
have discovered. 


What mean You? 


DIXIE FEEDS SELL 
S0 FAST I INSTALLED {> 
A CONVEYOR TO 

HANDLE THE BAGS! 


IMPORTED and DOMESTIC 
FISH MEAL 


Dicalcium Phosphate 
Min. 88 B. P. L. (about 18 Phosphorus) 


BONE MEAL 


.«. and all Feed Ingredients 
LCL or Carload Shipments 


Dixie Feeds’ consistent advertising leads 
feeders to the dealers who display the 
red, white and blue Dixie bag. Out- 
standing performance in increasing 
production and profit for feeders 
builds steady,repeat business. Write 

for complete information regard- 

ing availability of a valuable Dixie 
franchise in your locality. k 


DIXIE MILLS COMPANY 


EAST ST. LOUIS, U.S.A. 


1400 SOUTH PENN SQUARE PHILADELPHIA 2, PA. 
TELETYPE PH109 Phone: LOcust 4-3688 
Established 1873 
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World Barley and 
Oats Crop in 1950 


at Prewar Levels 


WASHINGTON — The world bar- 
ley and oats crop in 1950 is esti- 
mated at about 126 million short tons, 
based on latest information available 
to the Office of Foreign Agricultural 
Relations. This places the crop at the 
1935-1939 level and about 6% above 
that of 1949. 

The estimate places barley produc- 
tion at 2.4 billion bushels, the larg- 
est since 1942. Much of the expansion 
is noted for North America, where 
acreages and yields were above av- 
erage. However, the oats crop, at 4.2 
billion bushels, is below average des- 
pite favorable yields. A substantial 
decline in acreage is estimated for 
Europe and the Soviet Union, which 
more than offsets increases in other 
areas, particularly North America. 

Estimated barley production in 
North America in 1950 is 478 million 
bushels, including 171 million bush- 
els in Canada and 300 million bush- 
els in the US. 

The 1950 harvest of oats in the area 
was a near-record one, estimated at 
1,908 million bushels. In Canada an 
average yield of 36.3 bu., about 40% 
above the prewar figure, hiked pro- 
duction despite a lower-than-average 
acreage. An oats crop in the U.S. of 
1,484 million bushels was about 40% 
above average. Yields averaged 34.7 
bu. an acre. 

Production in other areas: 

Europe — The barley crop was 
slightly above average, and the oats 
crop, at 1,350 million bushels, was 
about 15% below average. Acreage 
reductions were most noticeable in 
France, Spain, Poland, Sweden and 
Czechoslovakia. The United Kingdom 
posted the biggest acreage gains. 
Yields of both grains were above 
average. 

Soviet Union—Both acreages and 
yields are estimated to be below the 
prewar level. Wet weather during 


SCHULTZ, BAUJAN & CO. 
BEARDSTOWN, ILLINOIS 


Per Horsepower, Buy the 
FORSTER HAMMER MILL 
FORSTER MANUFACTURING CO. 


Machines for Modern Milling 
1411 8. McLean, Wichita, Kansas 


sorr 
PHOSPHATE 


A low-cost, finely divided 
source of phosphorus which 
will readily mix in your for- 
mulas to give a uniformly 
dispersed phosphorus. 
Write for information 
ond prices 


COLUMBIA 
PHOSPHATE CO. 


1007 Washington Ave. 
St. Louis 1, Mo. 
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harvest in the principal production 
areas lowered the size of the oats 
crop. 

Asia—Barley production is esti- 
mated at slightly below average and 
oats production slightly above aver- 
age. Larger outturns than in 1949 
are indicated, assuming no significant 
change for China. Above average pro- 
duction in Turkey contrasts with the 
very small crops in 1949. 

Africa—Barley production is esti- 
mated at 125 million bushels and oats 
production at 24 million bushels. Both 
figures are above average, but they do 
not come up to those for the large 
1949 harvest. 

South America—Figures are tenta- 
tive. The barley crop in Argentina 
may be about 28 million bushels, com- 
pared with a prewar average of about 
23 million. Estimates of Argentina 
oats production are at about 55 mil- 
lion bushels, slightly above average. 
This country normally produces a 
major share of South America’s bar- 
ley and oats. 


in tough, competitive market! 


A GRINDER OF 
ENORMOUS 
CAPACITY 


Ruggedly bullt to stand 
the gaff of continuous op- 
eration under the most 
trying conditions Model F 
28 M is the last werd in 
a heavy-duty grinder with 
the large capacity needed 
on bulky feeds or where a very uniform grind is wanted. Has all the famous 
advantages of Model F 27 M, but is heavier—greater in capacity. Built te produce 
& perfect product at low grinding cost. Feed opening 30°x17"—improved outboard 
bearings on blower. The wide feed opening spreads incoming material over « 
wide thin stream, exposing it to more effective blows of the hammers. Write for 
catalog and complete details of the W-W Grinder line—today. 


W-W GRINDER CORP. Dept. 311, Wichita, Kans. 


F238M 
75 to 100 H. P. 


FEED AND SEED 
FUL-Q-PEP POULTRY & LIVESTOCK FEEDS 


in spite of stiff competition, the Hinson Feed and Seed Company, 
Columbia, South Carolina, sells about 2,000 tons of Ful-O-Pep a year. 
Its foundation is the 
FUL-O-PEP DEALERSHIP 


In 1944, the Hinson Brothers bought a feed business in 
highly-competitive Columbia, South Carolina. And even 
though the former owner had sold several brands of feed, 
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dealer his total volume was low. 
tional been of 
quality feeds forward But the Hinsons knew the value of an accepted quality 
Preat help ot of profitable bus feed for attracting and holding customers . . . and for build- 


ing a big repeat business. So they decided to put their 
“sales sweat” and mezchandising power behind dependable 
Ful-O-Pep Feeds. 

Today, the Hinson Feed and Seed Company sells a 
“conservative average” of 175 tons of Ful-O-Pep Feeds per 
month. Business continues to grow...and the Hinsons 
are looking forward to an even bigger future with Ful-O-Pep. 


re yee 
many, Pul-0-Pep Feeds: 
Respectfully yours: 


Ful-O-Pep may help you, too, 
build a more successful business! 
Check these money-making advantages the Ful-O-Pep Declership 

offers you: 

@ Dependable feeds that build repeat business 

@ Free dealer merchandising and sales helps 

@ Hard-selling ads in 60 top farm magazines 

@ America's most popular farm radic show 

©@ Business-building help from Ful-O-Pep trained men 
For more information about the Ful-O-Pep Dealership, see or call 
your local Ful-O-Pep District Representative. 


THE QUAKER GATS COMPANY 
...mokers of dependable feeds for over 60 years 


James M. Hinson, J. A. Hinson, Jr., and Bermain Hinson ore plan- 
ning @ new, lorger store building. in addition to o stoff of 13 
persons, three trucks ore kept busy on deliveries. 
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You Can Always Learn 


By James Anson 


HERE is a midwestern hard- 

ware organization which fur- 

nishes all the merchandise for 
a certain group of franchised dealers 
who own their stores. And they have 
one sales and good-will practice which 
I think is excellent and which many 
feed dealers can profitably adopt. 


Whenever a hardware dealer opens 
a new store or remodels and has a 
grand opening, a number of the oth- 
er franchised dealers from other 
towns, handling the same lines, visit 
the new store and help the owner 
handle the crowds and sell. 

The visiting dealers take off their 


DERIVE FISH MEAL AND DRIED MILK FEEDING VALUE 
FROM 
FISHEAST 


A dry granular prods 


is @ rich natural source of the essential Amino Acids ~ complete Vitamin 
Compiex Factors, including B,,, the Animal Protein Factor. 
Write today for information about the quality and low cost of FISHEAST 


Menhaden Fish Meal Company Baltimore 24, Md. 


initial sale of a bag of feed that counts most... 


Build for 
the FUTURE 


customers coming back for more. 


It’s this feeder “acceptance” plus 
year ‘round sales, that makes your 
SECURITY franchise such a sound 
investment. 


for COMPLETE 
FACTS... Hoc / 


To some, the future is an uncertainty. To those with 


foresight, however, the future holds great promise. 


Profit-wise dealers know that it is not necessarily the 


more than this, repeat orders from satisfied customers. 


For a more profitable and secure tomorrow, stock and 
sell SECURITY FEEDS today! The makers of SECU- 
RITY have already laid the groundwork for your future. 
Hard-hitting sales promotions are developing new cus- 


tomers daily. And profitable feeding results keep these 


&@ SECURITY MILLS, INC. 
8 Knoxville 1, Tenn. 


Yes, I am interested in the advantages the Security 
g Franchise has to offer. Send full details. 


Name_____— 


coats, slip on sales jackets, stick 
pencils behind their ears, grab brooms 
and sweep, hand out roses to the 
ladies, serve coffee and doughnuts, 
explain merchandise, or do any of 
the hundred and one jobs which are 
to be done on opening day. These 
visiting dealers do not charge for 
their time. They do it to help out the 
new dealer. They want him to get 
started right and be another success- 
ful franchised dealer. Such help is 
deeply appreciated by the new dealer. 

“Sure, I give a day of my time,” 
one such dealer told, “but I love 
it. I learn a great deal about how 
customers buy in other towns, what 
problems the new store owner has, 
how he buys, displays and handles 
customers. It is really an education, 
and it benefits me _ considerably. 


Where else could I get such train- 
ing to bring me up-to-date on mod- 
ern merchandising?” 

The dealer went on to say that 
such an experience not only gives 
him the opportunity to help the new 


but 


dealer and see how he operates. He 
also can observe all the other visit- 
ing dealers in action with customers, 
and thus contrast methods, ap- 
proaches and results. 


“Then several times during the 
day I get a chance to talk over re- 
tail selling problems with the other 
dealers, and I learn some more,” he 
says. “I think this sort of experi- 
ence is better than attending con- 
ventions.” 

Suppose that in a nearby town a 
dealer is opening a fine new feed 
store, handling the same kind of 
feeds you do. You and he and other 
dealers of the same brand sit at 
manufacturers’ meetings together. 
Wouldn't you welcome an opportunity 
to aid him in opening that store, 
handling the big crowds, watching 
how he operates? I am quite sure 
that you would. And I am quite sure 
that he would appreciate such help. 

I would say that the cooperation 
can be carried a step further. Sup- 
pose you have one or two big sales 
a year, sales which attract double 
the normal amount of customers 
Why not invite some other dealers 
from distant towns to help you on 
these sales days, dealers who handle 
the same brand of feeds? You in 
return can repay the favor by help- 
ing them an equal number of days 
on their sales days. 

In any event, both you and the 
dealers cooperating would gain a 
great deal. You'd learn more about 
how the other fellow operates than 
from almost any other source. You'd 
get some new ideas in merchandis- 
ing and store operation. You'd be 
stimulated to make improvements in 
some departments of your business. 
Likewise, visiting dealers would bene- 
fit from spending actual working 
time in your store and feed mill. 

You can meet fellow dealers at a 
convention and converse about the 
feed business and gain a lot of in- 
formation. And you should continue 
to do this. But also, try this new 
method of cooperating to learn at 
first hand what some of these deal- 
ers are doing and the problems they 
meet and solve. 

Let us suppose, for example, that 
you are planning to stage a winter 
fair in your town. You have rented 
a local armory, put in displays, lined 
up agricultural speakers, arranged 
for displays of items farmers raise 
and planned prizes. Perhaps your 
promotion is well planned and will 


See the NEW 


Bulldog HAMMER MILL 


With 
*“*Gradation of Grind Control"’ 
HAMMERMILLS, Inc. 


4728 W. Division St., Chicago 
"Phone Spaulding 2-9300 


VITAMIN Dg and D; 


Alll forms for convenient 
addition to your 
formulas 
BASIC PRODUCERS — 


CHARLES BOWMAN 
& COMPANY 


RODUOCTS 995 East St, New York 17, 
118 North Franklin $t., Chieage 6, 
REPRESENTATIVES — 
Grandone, tne Needham, Mass, 
Midland Westere, inc, Tenney Bidz, Madison, Wis. 


ACCURATE MIXTURES 
GENUINE INGREDIENTS 


MARDEN-WILD CORP. 


500 COLUMBIA ST., SOMERVILLE 43, MASS. 


\\ 
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SECURITY 

oa 

SECURITY MILLS, ENO TENN. | = 


FE 


PANTOTHENIC ACID 
NICOTINIC ACID 
FOLIC ACID 
PARA AMINO BENZOIC ACID 
BIOTIN 
PYRIDOXIN 
THIAMIN 
INOSITOL 
CHOLINE 


Riboflavin plus significant amounts of other 

B values—that's the reason B-Y-100 is such a 

good buy. In addition to the guaranteed riboflavin 
potency of 100 micrograms per gram, or 45.4 milligrams 
per pound, B-Y-100 contains other valuable nutrients in 
quantities that mean savings to you. 


A Butyl Fermentation Product made from grain with a 
guarantee of 35% protein and a maximum of 8% ash, 
B-Y-100 requires no pre-mixing for uniform 

dispersion. Have you seen a sample? 


PRODUCTS OF THE AGRICULTURAL DIVISION 
Anhydrous Ammonia + Benzene Hexachloride + Choline Chloride 
Condensed Distillers’ Molasses Solubles + Ethyl Formate + Metaldehyde 
Niacin + Butyl Fermentation Solubles and Riboflavin Feed ingredients 
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PROVEN IN SERVICE 


THE 
WENGER 700 SERIES 


Acclaimed by those who have purchased and operated 
them to be the FINES], MOST EFFICIENT MOLASSES 
MIXER ON THE MARKET. Extremely Accurate, Smooth 
Running, Fool Proof and Sturdily Built, THIS 700 IS 
BECOMING AMERICA’S FAVORITE. 


REMEMBER: 
MOLASSES IS ONE 
OF YOUR TOP 
MONEY MAKERS 


WENGER BUILDS 
6 DIFFERENT SERIES 


MOLASSES MEAL FEED 
AND 
HI-MOLASSES PELLETS 


ANY OF OUR MIXERS WILL PROCESS 
FISH-SOLUBLES OR OTHER LIQUIDS 
AS WELL AS MOLASSES 


WRITE FOR DETAILS 


WENGER MIXER CO. 


SABETHA, KANSAS 


WHITMOYER SALES MEETING—Whitmoyer Laboratories, Inc., Myers- 
town, Pa., held its annual sales meeting Dec. 28-29, 1950, at Myerstown. 


All sales and service representatives attended. Also present were members of 
the sales staff of Grandone, Inc., New England distributor, and several sales 
representatives for Whitmoyer Laboratories, Ltd., in Canada. Larry Johnson, 
Whitmoyer sales manager, conducted the meeting. Members of the group 
are shown in the above picture. They are, from left to right, front row, 


M. B. Gardner, R. ¢ Grandone, J. G. Wandell, T. W. Balkcom, M. J. DeMucchioe, C. W. 


Whitmoyer, L. W. Johnson; second row, H. Savage, J. P. Cameron, I. G. Henry, G. A. 
Trout, R. W. Henry, J. Welch, L. ye third row, L. F W. H. Smith, 

L. Sergenfrei, D. H. 4 L. Gauley, R. Nelson; row, T. P. Lyn H.C. ¥ 
W. B. Rishel, . Dickens, K. Wilson, W. R. Chubb, G. ook, D. E. Haight 


be a success. However, if Dealer A 
75 miles away stages a winter fair, 
too, and has been doing this for 10 
years, then it certainly will pay you 
to visit one of his winter fairs and 
even work in it before you put on 
your own. Surely you'll get a few 
additional, profit-making ideas. 

There are some feed dealers who 
are working in the right direction on 
this score. On their vacations they 
visit a number of prosperous feed 
stores and talk with the owners. 
Certainly they gain some valuable 
information, but they will gain more 
if they turn from inquirer to un- 
paid helper during a store opening 
or a sale day. 

Almost everything we do, we learn 
how to do from someone else. That 
is training. Therefore, it always pays 
to watch others in the same business 
and see how they operate. They take 
shortcuts you never thought of tak- 
ing. They'll use little ideas for sav- 
ing steps, time and labor and use 
many little knacks of handling cus- 
tomers and selling multiple items. 


And when they help you in your 
store, they'll get repaid for the in- 
formation they have given you. 

Last year I visited a feed store 
in a small Indiana town which had 
a grand opening following a remod- 
eling. When I interviewed the deal- 
er, he handed me a program sheet 
listing all activities for the day. I 
was amazed that he had such a de- 
tailed program sheet to keep cus- 
tomer interest at high pitch all day 
long. And the dealer stuck to the 
schedule, too. 

Have you ever tried such a de- 
tailed program for your sales, studied 
it beforehand to make sure you can 
keep prospects and customers coming 
into your store all day long with- 
out confusion and still get plenty of 
sales and advertising messages about 
your products? It can be done. 

Yes, there are many valuable les- 
sons in merchandising which you can 
learn by visiting other dealers and 
helping them right on the sales floor. 
There is no better store training 
anywhere. 


|OYSTER SHELL 


FOR POULTRY 


CONFIDENCE 


This familiar trade mark has earned sound, solid 
customer confidence. Farmers and poultry men de- 
pend on PILOT BRAND OYSTER SHELL because 
it has always given them large profits, without fail. 


The dependable quality of Pilot Brand Oyster Shell, 
assures dealers of satisfied customers and steady 
profits in dollars and good will. 


Their increasing sales from year to year are deep- 
rooted in over a quarter century of continuous 
consumer advertising support in farm and poultry 
publications with combined circulation of over 
9 millions and 54 radio stations. 


OYSTER SHELL PRODUCTS CORPORATION 


New Rochelle, N. Y. 


St. Louis, Mo. 
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Gives Chickens 


FASTER GROWTH 


Even With Vitamin Biz And Aureomycin In The Feed 


Prevents COCCIDIOSIS 


DR. SALSBURY’'S 


NITROSAL 


Growth Stimulant and Coccidiosis — 
Preventive For Chickens And Turkeys 


Contains Widely Publicized 


ARSONIC ACID DERIVATIVE 
3-Nitro 4-Hydroxy Phenylarsonic Acid 


Exclusively Dr. Salsbury’s 
In Powder Form For Mixing With Feed 


Nitrosal is a multi-purpose poultry medi- 
cine that gives your customers more profit- 
able, faster growing birds. Extensive tests at 
Dr. Salsbury’s Research Farm show that its 
G. S. factor (Growth Stimulation) increases 
chick and poult growth by 15%. The G. S. 


and, 


factor is provided by 3-Nitro 4-Hydroxy 
Phenylarsonic acid. 


Our tests also show that chickens given 
3-Nitro 4-Hydroxy Phenylarsonic acid ma- 
ture quicker ... start laying up to 15 days 
earlier. Turkeys show improved feed con- 
version. 


Experiments by Drs. H. R. Bird and R. G. 
Lille, of the U. S. Dept. of Agriculture, show 
that the 3-Nitro 4-Hydroxy Phenylarsonic 
acid in Nitrosal produces extra gain with 
chickens even when more than adequate 
vitamin B,, and aureomycin are in the feed. 


Also Prevents Coccidiosis 


Nitrosal effectively prevents both cecal and 
intestinal coccidiosis. Reduces mortality. 
Helps prevent loss of weight and stunting 
due to coccidiosis. 


"These Broilers 


Had Feed Conversion 
of 2.99... 
Thanks To NITROSAL” 


says Mr. C. C. Buckwalter, Broiler 
RaiserinRoyersford, Pennsylvania 


CASE HISTORY NO. 38 
Mr. Buckwalter reports, ‘This 
flock showed excellent feathering 
and good comb color. Pigmenta- 
tion was tops. Here’s what Nitro- 
sal did for my broilers”: 

Breed of Broilers 

. .New Hampshire Reds and Cross Breeds 
No. of broilers started 13,300 
No. of broilers marketed 13,036 
Feed Conversion 2.99 
Age when marketed 12 weeks 
Average weight per bird 

Coccidiosis was kept under control 
by use of Nitrosal. 


Take Advantage of This 
Big Profit Opportunity 


Give your customers these exclusive benefits 
of Dr. Salsbury’s Nitrosal—faster growth, 
earlier egg production, improved feed con- 
version, plus effective coccidiosis preven- 
tion. Intensive advertising helps make your 
sales job easier... profits larger. Write us 
for explanatory Nitrosal bulletin, today. 


Feed Manufacturers! 
Nitrosal Powder Now Available 
For Mixing In Feed 


Nitrosal is available to feed manufacturers, 
in selected areas, for mixing in their feeds. 
Write Dr. Salsbury’s Laboratories, Charles 
City, Iowa, for complete information. 


complete line 
of poultry medicines 


| 
| 
. 


46——FEEDSTUFFS, Jan. 20, 1951 


Product Knowledge Isn’ t Enough 


You Must the Customer Nis Needs 
By Albert Morse 


a house-to-house salesman 

rang the doorbell, thrust his 

foot inside when your wife opened 

the door and started his canned sales 
talk? 

If you were at home at such a 

time, you probably heard a very won- 

derful explanation about the latest, 


H=> you ever been home when 


newest can opener. The glib salesman 
probably rattled off more facts about 
can openers than you have ever heard 
before. 

But did the salesman make a sale? 
No, in this case he didn’t because it 
happened that your wife had several 
excellent can openers. Why in the 


rf 
‘ FEED COMPANY 


Minneapolis 1, Minn. 
Chicago Ridge, lil 


iz COMPLETE LINE OF 


FORMULA FEEDS FOR 
LIVESTOCK and POULTRY 


. . TRA-MIN is not just a combination of minerals. It is the right 
combination! Right, because TRA-MIN includes “Protein-bound” 
iodine, manganese, cobalt, copper, iron and zinc . . . right, be- 
cause these minerals are scientifically balanced in the correct 
proportions for maximum nutritional value . . . right, as proved 
by years of use in some of the best feed products. 


... TRA-MIN is the only trace mineral concentrate which supplies 
“Protein-bound” iodine.* 
... TRA-MIN disperses readily throughout the entire mixture. It 
is easy to use, requires no pre-mixing of trace minerals. You get 
the economy and convenience of a single product supplying all 
the vital trace elements for your feed or mineral mixtures. 


.. TRA-MIN gives you low cost, sutritionally complete trace mineral protection 
—made possible by modern, efficient, large scale production under the Whitmoyer 
process patented in the U. S. and Canada. 


world would she need another, even 
if it was a good one? 

Would you think it good policy for 
you or your men to go to a farmer 
and start off with a wonderful pres- 
entation about the hog feed you sell 
and then discover that the farmer 
had no hogs this year? Most certainly 
you would have spilled a lot of valu- 
able merchandise knowledge. You 
probably could congratulate yourself 
upon the fact that you know all there 
is to know about the hog feed you 
sell. But if you tried to sell hog feed 
to a farmer who had no hogs, you 
failed to relate merchandise to the 
customer's need. 

There are many people who sell 
feed who do not know enough about 
the feeds which they sell. I have dis- 
covered this by listening in on many 
conversations between dealers or 
their clerks and farmers. On the other 
hand, there are many excellent sales 
people who know a lot about the 
feeds they sell but who over-empha- 
size this knowledge. They do not know 


enough about the needs of the cus- 


cA Let us compare your present trace mineral costs with TRA-MINIZING costs and 

show you how TRa-MIN can benefit you. There is no obligation—it may save you 
many dollars while improving your feed. Write today! Address Dept. FS-1A. 

*"Protein-bound” iodine bas these important advantages: 


1. Absolutely stable—no iodine loss. 2. More readily assimilated. 


tomers. A happy medium is what is 
desired. 

What comes first, the product or 
the need? 

From the dealer’s standpoint, I am 
sure the customer's need comes first. 
Once the dealer knows this, he can 
look over his stock of merchandise 
and see if he has a product to meet 
that need. If he has the product and 
knows what it will do, he is equipped 
to go to see the farmer and sell that 
farmer well. 

When a feed dealer publishes an ad 
on poultry feed, it is going to attract 
the attention of some poultry farmers 
or farmers who have chickens in ad- 
dition to other livestock. Some of 
those farmers may come in to buy; 
others are good prospects if the dealer 
goes calling on them. But the dealer 
may run across a farmer who is buy- 
ing poultry feed from some other 
dealer. What should he do in such 
a case? Say goodbye and forget him? 

No, it may be that the farmer who 
purchases poultry feed from one 
dealer may not purchase dairy feed 
or hog feed from him because he feels 
he gets better results with his own 
feeding program. Does this mean that 
someeother dealer cannot step in and 
get the dairy and hog feed business? 
It means nothing of the kind. Some 
other dealer can often get the dairy 
and hog feed business without per- 
haps getting the poultry feed busi- 
ness? 

I have heard many a feed dealer 
say, “I won't call on Farmer Jones. 
It’s no use. He gets his poultry feed 
from Dealer C.” 

Well, Dealer C may be able to sell 
poultry feed to many farmers because 
he knows their needs and he knows 
his feeds. But perhaps he is weak 
on dairy and hog feeds. Perhaps he 
doesn't push his advantage, and he's 
content to get only the poultry busi- 
ness from certain farmers. 

Good Prospect 

Feed surveys in several states re- 
veal that more farmers are buying 
formula poultry feed than byy any 
other type of feed. Well, if a farmer 
is buying poultry feed from a dealer, 


WE GRIND AND MIX FEED 
ACCORDING TO YOUR OWN 
FORMULA 
Write for full particulars today! 


MANEY BROTHERS 60. 
Member Miaseapohs Gram E:chanre 


MINNEAPOLIS (MINK 


‘The PURINA 
FRANCHISE 


OF A Profitable 
FARM SUPPLY BUSINESS 


N. K. Parrish 


BROKER JOBBER 
+ FEEDSTUFFS - 
MILO-KAFIR-WHEAT-FIELD SEED 


LUBBOCK, TEXAS 
2-8787 


FT. WORTH, TEXAS 
FOrtune 4031 


OKLAHOMA CITY, OKLA. 
Phone 7-3678 


PRODUCTS 


Distributed in Utah and 
Southern Idaho by 


WARNER ARTHUR 
GRAIN, INC. 


214 24th Street 
Telephone: Ogden 9323 
P. 0. Box 267 OGDEN, UTAH 


QUALITY GOES IN BEFORE THE NAME GOES ON 


| 
_ original trace mineral concentrate | 
4 
4q 4 
HAVANA, CUBA IN CANADA TAS | 
7 


doesn't that make him an excellent 
prospect for dairy and hog feed, plus 
farm supplies if the dealer is aggres- 
sive in promoting such items? 

Don’t be discouraged when a farm- 
er tells you that he buys his poultry 
feed elsewhere. Stay on the scene 
until you find out what other feeds 
and farm supplies he needs which he 
can buy from you. Persistence like 
this often pays off. 

Wherever possible the dealer will 
find it helpful to study sales poten- 
tials for the products he stocks. Sup- 
pose, for example, that in the next 
county there are just about as many 
dairy cattle as in his own county, 
with farms about the same size. Sup- 
pose, too, that sales of dairy feeds 
in the adjacent county are 40% over 
those in his own county. This means 
usually that the dealer can sell more 
dairy feed if he tries hard enough. 
His sales potential may be higher 
than he knows. While it is sornetimes 
difficult to get complete market fig- 
ures by counties, the dealer can al- 
ways visit other dealers in the next 
county and inquire about the volume 
of dairy feed they sell. He can com- 
pare figures with his own and draw 
conclusions that way as well. 

There are very few farmers who 
have exactly the same work plan, 
and therefore they do not have the 
same requirements. The farmer with 
20 milk cows probably has a more 
diversified program than the farmer 
with the same amount of land who 
has 30 or 35 dairy cows. The farmer 
with the fewer cows may have twice 
as many chickens, maybe some ducks 
and turkeys, too, and he may be 
heavy in hogs and sheep. His crop 
schedule may be different, too. 

Naturally there are varying sales 
opportunities for the feed dealer with 
both these men. Once the dealer 
knows what the customers need, he 
can use his product knowledge to the 
best advantage. 

A well known sales manager in a 
speech on selling once said “To sell 
most effectively, a salesman must 
be able frequently to come up with 
an idea for helping a particular buyer 
solve a particular problem. If he fails 


SI MO, 


Silmo Chemical 


VINELAND, NEW JERSEY 


INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
propucts co. 


> 
Win 


BOB WHITE & CO. 


OFFERS QUICK, CONFIDENTIAL 
BROKERAGE SERVICE TO 
FEED INGREDIENT BUYERS 


Call or Wire Us Today 


2001 Board of Trade Webster 9-7730 
Chicago 4, HL TWX 1151 


For a Good Source of Phosphate 
USE 
LONFOSCO COLLOIDAL 
PHOSPHATE 


LONCALA PHOSPHATE CO. 
HIGH SPRINGS, FLORIDA 


Distributed by 


BOB WHITE & CO. 


2001 Beard of Trade Bldg. 
CHICAGO 4, ILL. 


to come up with a new idea from 
time to time, he will consistently fail 
to capture the buyer's interest.” 

In summing up, it can be said that 
the better you know the customer 
and his needs, the better able you will 
be to sell your merchandise. 

DR. O. J. KAHLENBERG NAMED 

MOBERLY, MO.—Dr. O. J. Kahl- 
enberg, former director of research 
for the National Egg Products Assn., 
has been appointed director of re- 
search and product development of 
the F. M. Stamper Co. here. Dr. 
Kahlenberg will supervise quality 
control of all products of the com- 
pany and direct research in the fields 
of frozen and dried eggs and prob- 
lems relating to their consuming in- 
dustries. A member of the American 
Chemical Society, the American Asso- 
ciation for the Advancement of Sci- 
ence, and the Institute of Food Tech- 
nologists, Dr. Kahlenberg is the au- 
thor and co-author of approximately 
50 published scientific and nontechni- 
cal papers. 
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LABORATORY SERVICES 


Effectiveness of vitamin B,, 
and antibiotic feed supplements 
in finished feeds evaluated by 
practical chick feeding studies. 


Vitamin D, assays by the A.0.A.0. chick methed 

U.S.P. XIV or 4.0.4.0. vitamin A assays 

Proximate analyses of commercial feeds, mineral determinations, 
and other vitamin assays. 


Write for Details 


WISCONSIN ALUMNI Research FOUNDATION 


P. O. BOX 2059 MADISON 1, WISCONSIN 


TRIUMPH Zip 


shells, separates, and cleans the corn; removes cobs, husks and dirt 


COB 
CORN 


handles up to 14 tons of machine picked corn per hour 


@They do everything! That's why users like 
them so. You'll get excellent results on snap or 
picked corn full of husks — even high moisture 
corn. Efficient separation of corn from the husks, 
cuts corn losses to a minimum. 


These new 300 Zips shell 300 to 400 bushels 
per hour. They enable you to take care of more 


customers, in less time, and make more money, 
quicker. Cheap to buy. Easy to install. Little 
upkeep. All moving parts are mounted on 
a single through shaft. There are only two 
bearings; one 15 HP motor. Feed mills and 
country elevators everywhere are buying these 
new shellers. Keep your plant competitive. 
Send for full details. Act Now! 


top shell out percentage. 


* * 
CHEAPER. Just one entire! 


SHELLS 300 to 400 BU./Hr. of machine picked corn. 
SEPARATES shelled corn from husks and cobs, with 


CLEANS the shelled com of dirt, sha ond chof 
tically ond efficiently. 


REMOVES COBS, husks and dirt; blows them through 
8” piping to an overhead bin or outside pile. 


TRIUMPH 


CORN SHELLERS 


THE C. 0. BARTLETT & SNOW COMPANY 
6249 HARVARD AVE. CLEVELAND 5, OO 


THE C. O. BARTLETT & SNOW CO. 


chine. No 6249 Harvard Ave., Clevelend 5, O. 


Only two bearings to lubric 


“Separators” or “Cleaners” —no “Cob Conveyors” 
. to buy and install. Takes less space too. 


SAVES POWER. A 15 HP motor does everything. 


SAVES UPKEEP. Less machinery means less upkeep. 


Gentlemen: Please send your new cotalog, giving ful! detoils 
ebout the New 300 Zip Corn Sheiler. 


Nome 


| 
| 
i 
eyou'll want One 
| of These New Shellers— 
| progressive plants Are 
m Buying Them" TH 
4 
mon 
THINK! 
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HAMMERMILLS 

want 
need buy your second FORDS mill 

only when you have need for two!” 

Yes, FORDS mills are famous for 
Durability. No castings to break; longer 

life with less weight; greater strength 
with less metal; smoother operation by 
dynamic balancing. THE RESULT... 


dollar than any other mill in the world! 


FORDS Complete 


Industrial Hammermills 

*% Vertical Feed Mixers 

“Thoro-Mix"” Molasses 
Blenders 

% Pneumatic Grainvayors 


FREE —Forbs industrial Mill 
Catalog—lllustrated! Write to 


MS MYERS-SHERMAN CO. 


31 12th Street, 
Streator, Illinois 


MOLASSES 


telegraph, telephone or write 
our nearest office for prices. 


PACIFIC MOLASSES 
COMPANY, LTD. 


NEW YORK SAN FRANCISCO 
120 Wall St. (Zone 5) 215 Market St. (Zone 5) 
NEW ORLEANS 
309 Delta Buliding (Zone 12) 


BUDDE 


OPEN FOR BUSINESS—A new firm, the Clarkson Feed & Grain Co., 
opened in Springfield, Mo., this month with a new, modern warehouse, cs- 
pecially designed for handling feed. The company will engage in the whole- 
sale feed business and will be jobber in the Springfield area for the Staley 
Milling Co., Kansas City. George W. Clarkson, owner of the new firm, for- 
merly was with the Springfield Sales Co., jobber and feed manufacturer. 


MICHIGAN COOPERATIVE 
BUYS NEW STORAGE SITE 


LANSING, MICH.—The Michigan 
Elevator Exchange has purchased a 
24-acre site along the New York Cen- 
tral Railroad, between Sylvania and 
Ottawa Lake, Mich., for a new grain 
elevator with an eventual capacity of 
2 million bushels, according to J. R. 
Bliss, general manager of the ex- 
change. 

The first unit, to accommodate 


grain and beans sold in Michigan, Mr. 
Pliss said. 

Ownership of thé new elevator will 
be held by farmers, cooperative 
groups and others who have pur- 
chased stock in the Michigan Eleva- 
tor Exchange. 


BREWERS’ DRIED G 
PRODUCTION (tons) 
The Production and Marketing Admin- 
istration reports the following statistics on 
brewers’ dried grains: 


-—1949-50—_. 7——1950-51—. 
507,000 bu., will be started this win- Cumu- ‘umu- 
Month Monthly lative Monthly lative 
ter and is expected to be in service | october ._ 17.000 17,000 16,400 16,400 
next summer. This unit will have a November. 14,500 31,500 *16,400 32,800 
Decemb . 16,800 48,300 awe 
166-ft. high headhouse with a capac- 
ity of 46,000 bu. Fourteen steel re- | February . 14,900 79,400) 
inforced concrete silos 100 ft. high | Apri is'200 1iss00 
and 20 ft. in diameter also will be | May 22,400 140.900 ne 
built. They will hold 23,000 bu. each | 
and smaller bins between the silos | August ... 24,100 214,100 
September. 18,900 233,000 


will hold a total of 139,000 bu. 

All small grains as well as corn 
and soybeans will be handled. The 
135 participating elevators in the ex- 
change handle about one third of the 


*Preliminary. 

Stocks of brewers’ dried grains on hand 
at plants and warehouses Nov. 30, 1950, 
amounted to 4,025 tons compared with 4,160 
tons Oct. 31, 1950, and 3,494 tons Nov. 30, 
1949. 


POULTRY WHEAT 
MILO 
CORN 


Victor 4384 


LOREN JOHNSON 
W. W. (Bill) SUDDUTH 
PAUL A. TROWER 


ECONOMY |] 
New U.S.S. 
A-R Steel for 
longer life. 
| _ 
| 
~ 
When | 
you need.. | 
| Cane Feed 
KANSAS GRAIN COMPANY 
BOARD OF TRADE BUTLOING KANSAS CITY 6, mrssouRt 


Ultra-Life Laboratories, Inc 


Are You “‘Between the Devil 
— and the Deep Blue Sea’’? 
, CL») re you in the difficult position of hav- 


Py ing to decide whether to establish your 


own testing facilities at considerable expense, or 


letting the other fellow claim his feeds are of 
higher quality because he has his own laboratory? 
Let Ultra-Life solve your problem. 

As a manufacturer of Ultra-Lifed feeds, there 
are placed at your disposal the complete testing 
facilities of laboratories which are considered by 
many to be among the finest in the country in 
quality of work accomplished. A manufacturer of 
feed using Ultra-Life may send us samples of in- 
gredients or finished feeds at any time. We'll gladly 
run, absolutely without charge, biological tests 
when requested or give official chemical analyses. 


We Admit We're Selfish 


services to our manufacturing connec- 
tions, but “there’s method in our madness.” We 
know that making our extensive laboratory facili- 
ties available without charge gives Ultra-Lifed 
feed manufacturers distinct competitive advan- 
tages, both in merchandising their products, and 
also in being able to maintain a uniformly high 
standard of quality. 

And the payoff is that we can grow only as our 
manufacturing connections grow and develop, 
and this is true, even though one bag of Ultra-Life 
is enough for many, many bags of finished feed. 


te 


"MAIN OFFICE AND PLANT, EAST ST. 


We Help You Grow 


We at Ultra-Life are mighty proud of AA i 
the fact that we've seen ever so many 
iply their 


of our manufacturing connections mult 

total tonnage two, three and even four times dur- 
ing the years they have been making Ultra-Lifed 
feeds. Our part in this growth has usually con- 
sisted of sincere co-operation, friendly help in 
solving problems, and, in addition to making out- 
standing testing facilities available to them, to 
such services as: 


"You Can't Afford NOT to Find Out What Ultra-Life 
Can Do for You... Mail the Coupon Today 


ULTRA-LIFE LABORATORIES, E. St. Lowis, Mi. 


Yes, I'm interested in learning more about 
what Ultra-Life has to offer. 


Please send following: 


School of Internal 
Name 


Address 


Tell me how to enter « man in your next Ultre-Way 


Details of the Ultra-Life program for feed manufactures 
and hatcheries. Cj 


AS AS You TREE | 
An offerin T OR NOT, we Plan PA 

FREE ADVERTising FREE FORMU: 4 SERVICE 

7 SERVICES TOO 
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GREAT 
NAMES COMBINED 


HAMMER MILL 


@ We're proud to announce the Fairfield- 


INDIVIDUALLY 
Hughes Hammer Mill as a new member of 
the Fairfield Line. Our acquisition of manu- POWERED 
facturing and selling rights on this outstand- FAN 
ing Hammer Mill directly resulted from e 


interviewing Feed Mill operators in various 
parts of the country. Mentioned above all 


REMOTE 


other brands, the Hughes Mill’s superior de- CONTROL 
sign and construction features were highly SCREEN 
praised by the numerous feed mill owners CHANGER 
and operators interviewed. 


This unusual feed grinder, offering top 
operating economies, top quality grinding, LIFETIME 

and outstanding capacity is now available CONSTRUCTION 
for every feed mill operation from coast-to- on 

coast thru Fairfield’s expanded manufacturing NEW 


HIGH 
CAPACITY 


and selling organization. Make it a point 
to find out about this mill today — it will 
mean greater profits in 1951! 


FAIRFIELD 


ENGINEERING COMPANY 


326 Chicago Avenue 
MARION, OHIO 


Write today for your 
free copy of Hammer 
Mill Bulletin 1050. 


Sales franchises for a few areas available —— details upon request. 


INCOME* FROM POULTRY 


AND EGGS 
As % of Total Farm Income, 1949 


U. S. AVERAGE 
11% 


*CASH RECEIPTS PLUS VALUE OF 
HOME CONSUMPTION 


U S DEPARTMENT OF AGRICULTURE NEG. 47843.KK BUREAU OF AGRICULTURAL ECONOMICS 


TOP COMMODITIES—More farm families produce and sell eggs and poul- 
try than any other farm commodity. Although relatively few farmers con- 
sider egg and poultry production to be their major enterprise, the 1945 
Census of Agriculture showed poultry on more than 80% of U.S. farms. 
Almost all of these farms probably sold some eggs or poultry at some season 
of the year. In 1949 the income from sales, plus the value of eggs and 
poultry consumed on farms where produced, came to $3.5 billion, 11% of 
total farm income. One-seventh of this poultry and egg total was consumed 
at home. Only two other commodity groups, meat animals and dairy prod- 
ucts, made a larger contribution to total U.S. farm income. 


MUTUAL MILLERS & FEED 
DEALERS SET CONVENTION 


BUFFALO — Talks on legislation 
affecting the feed industry, chances 
of war with Russia and developments 
in poultry management will be in- 
cluded on the program of the Mutual 
Millers & Feed Dealers Assn. con- 
vention to be held in Hotel Statler in 
Buffalo, Feb. 14. 

Speakers at the luncheon session 
will be Orlo M. Brees, assemblyman 
in the New York state legislature, 


been chartered by the corporation de- 
partment of the secretary of state’s 
office here. Capital of the firm was 
listed at $100,000. Corporation Trust 
Co., 100 W. Tenth St., Wilmington, 
Del., is serving as the principal office. 


ful | Board of Trade 


who will discuss “What Is America,” Vi. 0459 «= TWX-KC20 
and Dr. Albert Parry, professor of SCREENINGS Kansas City 6, Mo. 
Russian language and civilization at ne | 


Colgate University, whose topic will 
be “Will We Have War With Rus- 
sia?” 

Austin Carpenter of Eastern Fed- 
eration of Feed Merchants, Inc., will 
discuss legislation and current feed 
industry situations; and Eugene 
Schwarz, representing the Eastern 
Federation Group Insurance Com- 
mittee, will talk on “The Art of 
Lifting” at the morning meetings. 

Late developments in poultry man- 
agement will be discussed by F. H. 
Leuschner, professor, poultry exten- 
sion department of Pennsylvania 
State College, in the afternoon. Also 
scheduled are a fashion show for the 
ladies and an evening banquet, which 
will include a music program. 

Officers of the association include 
Raymond W. Hammar, Russell, Pa., 
president; H. R. Merritt, Jr., East 
Aurora, N.Y., vice president; Mrs. 
Gustavus A. Bentley, Jamestown, 

N.Y., secretary-treasurer. Supplies properly balanced, measured 
its of bilized iodine, manga- 
nese, copper, cobalt, 

CORPORATION CHARTERED 

DOVER, DEL.—Feed Mill & Broil- Citeage 
er Producers, Inc., poultry feeds, has 


MER MAM MAGEL 


= 


CONCENTRATE 


Highly concentrated for economy. 
One pound fortifies a ton of feed. 


ONE CALL BUYS ALL! 


Phone today! Precious time and money 
ore saved by ordering your feed all at 
once. Call our feed specialists for all your 
millfeeds, protein meals, clear flours, beet 
pulp, and specialty items. Our organiza- 
tion boasts 38 years of friendly, efficient 
service. Phone for market quotations to- 
day. One call buys all! 


1. $. JOSEPH CO., INC. 


Flour Exchange Bldg. 
Minneapolis, Minnesota 
Lincoln 8431 
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Under Archer Quality First System. . . 


CUSTOMER AND SUPPLIER MEET 
MONTHLY CONFERENCE TABLE 


AN EARLY ADVISORY COUNCIL is shown in session here with mem- 
bers of the Archer Quality First executive staff. Three new dealers are elected 
to membership at every second meeting to allow thorough representation. 
Every one of the 1,000 Archer Feed Dealers is represented on this board by a 
member-dealer from his own section. 


FEEDSTUFFS, Jan. 20, 1951——51 


THE CURRENT ADVISORY COUNCIL, in its most recent meeting, dis- 
cussed bulk handling of feed, profit margins, bank clearing charges, the 1951 
sales and service program and other matters. Many dealers—who came to the 
meeting seeking the answer to a local problem—went home with the solu- 
tion, gained by discussing the problem with the advisory council. 


How the Advisory Council 
Helps All Archer Dealers 


The Archer Quality First advisory council—the feed industry's most 
unique policy-making group—was formed nearly three years ago. It is com- 
posed entirely of feed dealers who do business as members of the Archer 
Quality First System. 

Periodically these men gather around the conference table at Archer's 
Mankato plant to talk over mutual problems with Archer Quality First 
executives and with one another. 

Any Archer dealer can attend, whether he is a member of the board or 
not. And any dealer has the privilege to speak. 

The council performs three valuable functions: 

1. Serves as a pool through which the individual dealer can obtain new 
and helpful ideas from the experiences of others. 

2. Keeps the dealer advised of new developments in feeds and feeding. 


3. Keeps the Archer Quality First executive staff in intimate touch 
with the local problems of all dealers. 

The board sits in an advisory capacity but its actions and thinking form 
the basis for many important Archer Quality First policies. It is because 
of this unique dealer-supplier relationship that the Archer Quality First 
System now offers service benefits to its dealers which no other feed com- 
pany can equal. 

One example showing how the advisory council serves all member-deal- 
ers—and operates for the betterment of all—is found in the organization of 
the Archer Quality First training program for dealers. 

In 1948 a Minnesota feed dealer, concerned over the lack of experienced 
help in his mill, suggested that a formal training program for mill employees 
would help overcome the handicap. 

He made his proposal at a meeting of the Advisory Council, a group 
of dealers representing all the retailers in the Archer Quality First System. 
The group liked the idea, adopted it, and passed on their recommendation 
to the manager of the Archer Quality First System. 

From this meeting was born the now popular Feed Retailers’ Training 
Institute, sponsored by Archer Quality First Feeds. 

It is one example of how the advisory council serves all member dealers. 
And it shows how the council's program of mutual cooperation brings benefits 
to all Archer feed retailers. 


ARCH 


Research Studies Aid Advisory Group 


ADM NUTRITIONISTS keep the advisory council informed on the latest nutritional 
developments. Feeding tests like the one being conducted above are discussed at the meet- 
ings. All of this information, plus other material discussed and acted upon at each meeting, 
is then prepared in written form and mailed to each Archer Dealer for his files. 


The council's contribution to the Archer Quality First System is felt and appreciated 
by all members. 


HERE’S ARCHER’S COMPLETE PROGRAM .. . 
HELPS YOU 10 DIFFERENT WAYS! 


The unique benefits offered by the advisory council are only one part of the 
Archer Quality First program. Read here the wide range of benefits you enjoy 
when you join the Archer Quality First System. 

1. A complete line of concentrates . . . all-purpose and specialized. 

2. Feed formulas developed, tested and proved by trained nutritioni«ts. 

3. Feed formulation from one of the nation’s leading feed research labora- 
tories. Free feed analysis a regular service. 

4. Everything in mixed feeds with all types of granulation—mashes, pellets 
and Granu-bits. 

Feed Training Institute for dealers and their employees. 
Farmer meetings to promote better feeding. 
Practical dealer advertising and sales promotion helps. 
Educational resale and farm service assistance. 
Program feeding. 
10. Products of ADM's own plants are available in mixed cars or truck lots. 


GET THE COMPLETE FACTS NOW ON THE UNIQUE ARCHER QUALITY FIRST ADVISORY COUNCIL AND OTHER DEALER BENEFITS. 
WRITE, WIRE OR PHONE TODAY 


QUALITY 
FIRST 


CH 
<5 

TY 


ARCHER-DANIELS-MIDLAND COMPANY (Feed Department) MANKATO, MINNESOTA 
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DEHYDRATED 


ALFALFA MEAL 


Also All Grades and Grinds Sun-Cured 


THE A. B. CAPLE Co. 


Toledo 5, Ohio 


service, 


ance, 


Scientific Comforts 
Planned for Poultry 
Contest Participants 


NEW YORK—The “royalty” of 
America’s meat chickens have assur- 
ance that during their growing period 
next spring they will have all the 
chicken creature-comforts yet devised 
by science, according to the national 
Chicken-of-Tomorrow committee. 

In the national Chicken-of-Tomor- 
row contest finals to be held at Fay- 
etteville, Ark., the week of June 11- 
16, 40 of the nation’s top flocks will 
be reared amidst new equipment and 
in new brooder houses now under 
construction on the University of Ar- 
kansas campus. 

Prof. Robert M. Smith, who will 
supervise the growth of the entries 
competing for A. & P. Food Stores’ 
top award of $5,000, reports that 
plans for the industry-wide occasion 
at the university substation are mov- 
ing forward rapidly. 


For performance unlimited, 
feed processors pick the “All American” 
Team for 1951! Each unit of this famous 
team is simple in design, high in efficiency, 
low in operating cost and trouble-free in 


But there’s even more than these fea- 
tures to be considered when choosing the 
Eureka Team .. . the Eureka name... a 
trademark established nearly 100 years 
ago. During these years, the Eureka name 
has gained an enviable reputation for stur- 
dy dependability and long-lasting perform- 


Get “All American” performance and 


that something extra which only Eureka 


equipment provides. 


EUREKA 
e+. most efficient, dependable and 
durable your money can buy! 


“The brooder houses will soon be 
ready,” he said, “and new equipment 
for hatching and rearing is being do- 
nated. We hope thousands of indus- 
try members will visit Arkansas for 
the finals contest celebration. We are 
planning a program everyone wil! 
enjoy.” 

Included in the equipment donated 
for the finals, Prof. Smith said, are 


-feeders, incubators, ventilators, glass 


founts, valves and brooder stoves. 

Two cases of eggs from each con- 
testant will be set at Fayetteville on 
Feb. 23, with hatching due March 16. 
The 12-week growing period, in which 
each lot of 400 selected chicks will 
be treated identically, will end June 
8, in time for “Chicken-of-Tomorrow 
Week” in . Winners will be 
announced and awards presented 
June 15. 


NORTHEASTERN POULTRY 
PRODUCERS SET MEETING 


TRENTON, N. J.—The Northeast- 
ern Poultry Producers Council will 
hold its fourth Allied Industry con- 
ference, Feb. 22-23 in the Penn Shera- 
ton Hotel, Philadelphia. 

The international and US. situa- 
tions as they affect the poultry in- 
dustry and its suppliers will be con- 
sidered among other subjects. 

Although the program is not yet 
completed, speakers will include Prof. 
Frederick M. Worley of the Wharton 
School of Finance, University of 
Pennsylvania; True D. Morse, presi- 
dent of Doane’s Agricultural Service, 
and Wheeler McMillen, editor of 
Farm Journal and the Pathfinder. 
Question and answer period will fol- 
low each talk. 

Advance registration is necessary, 
at the NEPPCO office, 11 W. State 
St., Trenton 8. 


SPECIFY 


1007 Washington Ave 
$T MO 


Columbia Calcium 
COLUMBIA QUARRY CO. 


EDWARD E. SMITH AND CO. 
46 Years of Dependable 
age Service 
402 Glenn Bldg. Atlanta, Ga. 
LD-132 Walnut 8417-8 TWX AT-30 


The Trademark that means— 
DEPENDABILITY and SERVICE 


For years The Calcium Car- 
bonate Company has been a 
leading source of quality 
calcium and trace elements 
products. A complete line to 
fill your needs: 


Plain Calcium 

jodized Calcium 

lodized-Man 
Calcium 

® Trace Mineral Premixes 

Choline Supplement 

© G-220 Riboflavin 
Supplement 

Shellmaker Limestone 
Grit 


WRITE FOR INFORMATION AND 
PRICES. 


CALCIUM CARBONATE COMPANY 
222 West Adams St., Chicago 6, til. 
325 Woodmen of the World Bidg., Omaha, Neb 
Box 409, Carthage, Missouri 
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BUILD YOUR FEED FORMULA WITH 


Nature’s all-in-one ingredient 


MENHADEN 


offers feed manufacturers nature's 


‘‘Horn of Plenty’’ with varied ingredients 


for many nutritional requirements ... And 
they last through generations! Menhaden 
fish meal, made of the whole fresh fish 

sets the highest standard for quality 

. . . Build your feeds with this 

scientific application of nature’s 


own formula . . . Give your cus- 


| 


tomers dependable benefits with prov- 
en Menhaden Fish Meal. 
produced by 


We will give your inquiry prompt REEDVILLE OIL & GUANO CO. 


and careful consideration. REEDVILLE, VA 


WALLACE MENHADEN 
PRODUCTS, INC. 


MOREHEAD CITY, N.C. 
with factories also at 
LAKE CHARLES, LA and EMPIRE, LA 


H. J. BAKER BRO. 


MARYLAND BLDG BALTIMORE 2, MO. 


HOME OFFIGE: 271 MADISON AVE. NEW YORK 16, 


THERE’S NO suBstituTe For MATURE! 


where nature and science work together | 
| 
FACTO | | 
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ments must be received by closing 
of Saturday preceding date of issue. 


Classified 


advertisements accepted until 
Wednesday each week for the issue of 
the Gelhewkas Saturday. Changes of ad- 
vertising copy in classified advertise- 
date 


Rates: 15¢ per word; minimum charge 
$2.25. Situations wanted, lors a word; 
$1.50 minimum. Count words of signature, 
whether for direct reply or keyed care 
this office. If advertisement is keyed, 
care of this office, 20¢ per insertion ad- 


Ads 


ditional 
Classified 
for commercial advertising. Advertise- 
ments of new machinery, products and 
services — for insertion at mini- 
mum rate of 


forwarding replies. 
rate not available 


$7 per column inch. 


MACHINERY FOR SALE 
Vv 


MACHINERY FOR SALE 
v 


HELP WANTED 


v 


THREE JAY BEE PORTABLE MILLS, 
with or without territory. George Luebbe, 
Staplehurst, Neb 


WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electric 
motors or any other equipment, write 
J. E. Hagan Mill Machinery Co., P.O. 
Box 5674, Jefferson City, Mo. 


FEED MIXER, 1-TON CAPACITY, GUAR- 
anteed first-class throughout, 5 H.P. mo- 
tor drive. Address 8774, Feedstuffs, Min- 
neapolis 2, Minn. 


WANTED—SALESMAN WHO CALLS ON 
feed trade in Michigan and/or Ohio, to 
sell a quality feed ingredient as a profit- 
able sideline. Address 2416, Feedstuffs, 

lis 2, Minn. 


ANDERSON EXPELLERS, FRENCH 
Screw Presses—all models, “as is” or re 
built for specific materials. Pittock & 
Associates, Glen Riddle, Pa. 


FAIRBANKS - MORSE DIESEL MOTOR, 
model 36 A, 4%, 60 H.P.; 1,300 R.P.M.; 
electric starter and batteries; recondi- 
tioned. Address 698, Feedstuffs, Minne- 


apolis 2, Minn. 


FOR SALE— DOUBLE STANDS ROLLS 
9x18 Allis $250 each; Robinson 30” At- 
trition Mills double, 30 H.P. motors, 440- 
volt, $750; 400 H.P. Superior Diesel and 
generating plant at $7,000. All in good 
condition. Honegger Hanley Mills, Inc., 
Mansfield, Ohio. 


FOR SALE — USED MILLS — KELLY DU- 
plex, Gehl 20”, Bryant 15” and 18”, Papec 
13” and 16", Ajax 12”; also others—all 
priced low. Let us know the horsepower 
size you are interested in. Prater Pul- 
verizer Co., Chicago 50, Ill. 


FOR SALE—AIR BLAST CAR LOADERS; 
four double stands, 9"x30" Allis-Chalmers 


ball-bearing, “B" drive, roll feed, roller 
mills; two 60- to 90-bu. per hour Colum 
bian F Governors; one Invincible Gi 


ant Feed Packer; two 32°x8" Allis-Chalm 
ers Differential Reels; one No. 3 Forster 
Bran Duster; one No. © Forster Bran 
Duster; one No. 3 Eureka Insuspension 
Wheat Scourer; two No. 13 Forster W heat 
Scourers; seven No. 2 A Draver Style 
Feeders two Novadelox Feeders, 

N.E. 420, with motors; two No. 6 and 
two No. 1. Buckley Grinders; one En- 
toleter, 100-bu. per hour, Type W.F. BG 
1-871, Catalog No. 110414; one Kirk Wheat 
Dampner eight metal dust collectors; 
nine Draver, wing type feeders, size No. 80 
and No. 84 for master drive; two Union 
Special Bag Closing Machines, Type 80600 
series; two Richardson 100-Ib. soft feed 
scales; two 1-ton Horizontal Batch Mix- 
ers. J. E. Hagan Mill Machinery, P.O. 
Box 574, Jefferson City, Mo. 


YOU CAN MINE GOLD 
WITH A PAIR OF ROLLS! 


KRIMPER-KRACKER 
Grain Crimper 


ARE YOU BIG... LITTLE? 


Either way, you need a» Davis Roller Mill to 
satisfy your customers’ demand for 


ROLLER CRIMPED GRAINS! 


Today's road to riches is rolling grain for 
livestock feeding. We don’t have to tell you 
that they've switched overnight from ground 
to roller-crimped feeds. More palatable, 
easily digested, dust-free, reduces wheezing, 
coughing and bloating in the feed lot. 


SIZES UP TO 14,000 Ibs. per hour! 


Our roller mills, from the baby Krimper- 
Kracker (9x9 rolls), up to the Giants with 
10x42” rolls are being shipped daily to eager 
buyers from Maine to California ... even 
Canada! 


Don't buck the trend, get yours now! We've 
deliberately designed it to outclass all com- 
petition, and we dare you to try and tear 
it up. 


your request for 
complete information and prices. 


C DAVIS 
MILt MACHIA« CO 


FOR SALE — LARGE ANGLO-AMERICAN 
Molasses Mixer with 60 H.P. motor. Two 
small size molasses mixers. Write Wenger 
Mixer Co., Sabetha, Kansas. 


75 H.P. HUGHES REVOLUTIONARY HAM- 
mermill, late model, used less than three 
months. Address 2281, Feedstuffs, Minne- 
apolis 2, Minn. 


IF YOU ARE INTERESTED IN A NEW 
or used molasses feed mixer get in touch 
with us. Wenger Mixer Co., Sabetha, 
Kansas. 


FOR SALE—ONE 24" MUNSON ATTRI- 
tion Mill with two 15 H.P. motors. One 
24” Murson Attrition Mill, belt drive 
Rockford Mill, Rockford, lowa 


WANTED SALES SUPERVISOR — MUST 
have college training and practical ex- 
perience in poultry husbandry. Must be 
capable of leading other men. Must be a 
capable salesman, himself. Southern Cali- 
fornia territory. Address 2287, Feedstuffs, 
Minneapolis 2, Minn. 


EXPERIENCED MAN TO HANDLE PRO- 


duction in one of our Kansas feed mills. 
Good opportunity to get started with 
well established firm. Give references, ex- 
perience, age in first letter. Replies con- 
fidential. Commander-Larabee Milling Co., 
20 West 9th St. Bidg., Kansas City, Mo. 


EQUIPMENT SALESMAN WANTED 


represent manufacturer of established line 
of feed grinders and mixers, calling on 
custom millers in Georgia and South Caro- 
lina territories. Salary and commission. 
Write full details. Address 2404, Feed- 
stuffs, Minneapolis 2, Minn. 


MOLASSES MINER, TEXAS CYCLONE 
12 MS complete with bin feeder, 10 H.P 
motor and drive all brand new, will sacri 
fice. Ott's Feed Mill, Grand Ridge, I) 


FOR SALE — BLUE STRE AK HAMMER- 
mill, 75 H.P. Westinghouse motor with 
starter and compensator, all years old 
Little Giant vertical mixer with motor 
used very little. May be seen in operation 
at our plant. Farmers Elevator Coopera 
tive, Goldfield, lowa 


FOR SALE—ONE JUNIOR MODEL GOLDs- 
berry bulk delivery unit demonstrator, 
mounted on 1950 Dodge truck, 3%- to 5- 
ton capacity, in perfect condition. Twin 
Supply and Service Co., distributor, Golds- 
berry Bulk Delivery Systems, 3426 Park- 
lawn Ave., Baltimore 13, Md 


FOR SALE—STEEL GRAIN TANKS AND 
vacuum loading and unloading system, 
Grain and Cob Blowers: Clipper Cleaners; 
Carter Disc Separators; Mixers, vertical 
and horizontal; Corn Shellers, Corn Cut- 
ters; Conveyors; Rolls, 2 and 3 high and 
double, sizes 9x18 to 9x36; Hammermilis, 
all makes and sizes and the Hughes 
Atomic automatic scrten change. Write 
Hughes Engineering Co., Wayland, Mich. 


Standard steel elevators. belt and bucket type. avail- 
able from stock. Ten Heavy to 

10.000 Bu /Hr., for contin ice and er 
Light Duty sizes, from 110 to 750 lr. for inter- 
mittent service. We also manufacture 


GODSHALK 
Sheet Metal Fabricators 
BANGOR, PA. 


Sereens - Hammers - Bearings 


NEW and REBUILT MILLS 


Write for Prices 


INDIANA GRAIN MACHINERY Corp. 
Indianapolis, Ind. 
420 S. Meridian St. Riley 3235 


WE MANUFACTURE, SELL and 
INSTALL ALL TYPES of 
MATERIAL HANDLING and 
MILL MACHINERY 


Call - Wire - Write . . . for Estimates 


COMBS & CO. 


2841 Southwest Bivd., Kansas City, Mo. 


(Large stock electric motors and 
motor controls) 


MACHINERY WANTED 


OLD ESTABLISHED TERMINAL ELEVA- 


tor under new ownership desires an ex- 
perienced man to assume active manage- 
ment in buying and selling. We have a 
brokerage setup as well as volume truck 
buying setup. Only progressive, sober and 
a go getter wanted, good future with 
wonderful possibilities for right man. Give 
full details of training, experience and 
send a recent snapshot. Application treat. 
ed confidentially. Also give draft or re- 
serve status. Address 2377, Feedstuffs, 
Minneapolis 2, Minn 


WORKING SUPERINTENDENT 
New mill, located in Middle West. 
Man must be experienced in 
dairy, poultry, hog feeds, etc. Ad- 
dress 2387, Feedstuffs, Minne- 
apolis 2, Minn. 


WANTED 


Feed Salesman with nutri- 
tional background by nationally 
known feed manufacturer to 
travel lIowa-Minnesota area. 
Good opportunity. Salary and 
expenses. Car furnished. Send 
picture with complete back- 
ground, also salary expected. 
Replies confidential. Albers Mill- 
ing Company, Lab-Mix, Ocono- 
mowoc, Wisconsin. 


EXECUTIVE 
SALES SUPERVISOR 


A leading Midwest manufacturer 
of pulverizing and mixing ma- 
chinery equipment is looking for 
@ top notch sales executive to 
handle sales and distribution of 
those complete products te cus- 
tom feed mill and line elevators. 
Experience in handling and sell- 
ing of feeds will be of some bene- 
fit. Write full details and refer- 
ence to 2403, Feedstaffs, Minne. 
apolis 2, Minn. 


SITUATIONS WANTED 
v 


v 

WANTED — SIX-INCH DIAMETER GUMP 
Ideal Single Roller Mill in good condi- 
tion. C. V. Murray, 111 Broadway, New 
York City 


WANTED TWO SUPER DUO EXPELLERS 
~—-May consider Duo or RB for other 
operation. Address 1594, Feedstuffe, Min- 
neapolis 2, Minn. 


WANTED TO BUY — RICHARDSON 
scales, bag closing machines and other 
good mill, feed and elevator equipment. 
J. B. ae P.O. Box 574, Jefferson 


City, M 


Wee Feedstulis WANT ADS for RESULTS 


FEED SALESMAN — AMBITIOUS, CON- 
scientious, recent college graduate, with 
feed mill, farm experience, wishes con 
nection with reliable feed firm. Address 
2388, Feedstuffs, 114 East 40th St., New 
York 16, N. ¥ 


EXPERIENCED HATCHERY MANAGER- 
operator desires responsible permanent 
position with hatchery or feed company 
Middle age, energetic, reliable. Thoroughly 
familiar with broiler business. Address 
2422, Feedstuffs, Minneapolis 2, Minn 


ANIMAL NUTRITIONIST—BSA, MS, Ph.D. 
in June, age %4, desires position in re 
search in the feed industry. Three years 
on agricultural college staff, experience 
as farm manager, and managerial experi- 
ence with small feed manufacturer. Ad 
dress 2386, Feedstuffs. Minneapolis 2, Minn 

TO THE ALERT FEED MANUFACTURER 
I can offer 13 years of broad feed ex- 
perience. Have directed large sales or 
ganization, production and operating con 
trols. Show me opportunity—Ir°ll show you 
results. Address 2419, Feedstuffs, 612 
Board of Trade Bidg., Kansas City, Mo. 


SITUATIONS WANTED 
v 


INTERESTED IN SECURING POSTTION 
with small organization as manager or 
assistant in larger. Offer diversified ex 
perience as Manager, superintendent 
chemist and in research with large and 
small, flour, feed and prepared mix plants 
Address 2354, Feedstuffs, Minneapolis 2, 
Minn. 


POSITION WANTED — 4 YEARS’ AGRI- 
cultural and feed manufacturing experi- 
ence. Desire management position on per- 
centage basis. Married, under 40, draft 
exempt. Experience in grain, feed, farm 
supplies, wholesaling and direct retail 
sales. Address 2380, Feedstuffs, Minne- 
apolis 2, Minn. 


SUCCESSFUL FEED SALESMAN, BROAD 
experience with dealers in eastern states, 
particularly Delmarva area. Thoroughly 
acquainted with newer trends in nutri 
tion, ani.nal and poultry remedies, equip- 
ment, etc. Desire connection with manu- 
facturer of feed or kindred line. Address 
2423, Feedstuffs, Minneapolis 2, Minn 


sTOP - LOOK - LISTEN — 4 AM ‘NOT JOB 
hunting continuously employed many 
years with one firm Would consider 
change (conditions warranting) for Del- 
marva Peninsula with some progressive 
firm yearning participation in the hun 
dred million dollar broiler industry. Frank 
ly it's no place for the timid or mediocre 
requires patience foresight ability to 
segregate facts from fallacies. Perhaps 
some discreet credit and willingness to 
limited adaptation of some practices in 
usage. Quality feed efficiency is an abso 
lute must. Desire —— drawing account 
Answering—state omplete details, your 
offerings. Address 2397 Feedstuffs, Min 
neapolis 2, Minn. 


BUSINESS OPPORTUNITIES 
v 


FOR SALE OR LEASE, GRAIN ELEVA- 
tor, feed and coal business in central 
Michigan. Address 2372, Feedstuffs, Min- 
neapolis 2, Minn 


WOULD BE INTERESTED IN BUYING A 
good grain and feed business in Vermil- 
lion County, Indiana, or Vermillion Coun 
ty, Illinois Address 2405 Feedstuffs, 
Minneapolis 2, Minn 


POR SALE—THIRTY-FIVE ESTAB. 
lished wholesale jobbing and brokerage 
business for sale in New York State, with 
large clientele. Reasonably priced. Address 
2390, Feedstuff Minneapolis 2, Minn 

FOR SALE—CENTRAL IOWA ELEVATOR, 
exclusive coal, feed and grain business 
Modern molasses feed mixing and coal 
handling equipment A money maker 
Union Grain, Union, lowa 


FEED M INDIANA COUNTY SEAT— 
Sales $125,000 year; nice building; fully 
equipped; complete line, well known feed 
supplies; established 75 years; sell with 
property, reasonable. Apple Co., Brokers 
Cleveland, Ohio. 


EK, FLOUR MILL—200-BAG CA- 
excellent condition, R.R. siding, 
well located to serve Indiana, Michigan, 
Ohio; good labor market. Priced to sell 
Address 2396, Feedstuffs, Minneapolis 2, 
Minn 


FOR SALE—C ALLFORNIA, Two HOURS 
from San Francisco, manufacturing feed 
specialty, output sold yearly in advance 
nets $40,000. Total price only $125,000, ac 
tual value of plant, equipment. Address 
1719, Feedstuffs, 2, Minn 

FOR SALE — MILL | AND ELEVATOR, 
seale house and additional warehouse. 
Fully equipped, electrified, storage 5,000 
bu. capacity, R.R. siding, profitable terri 
tory. Located Kelton, southeastern Chester 
County, Pennsylvania. Real opportunity 
among friendly customers. Write Penn- 
Del Supply Co., Toughkenamon, Pa., for 
particulars. 


FOR SALE | EAST TENNESSEE, 
flour, corn and feed mill, railroad sid 
ing, electric motor power. Excellent op- 
portunity for interested party, as com- 
petition is limited and there is plenty of 
room for expansion all around. Will earn 
purchase price in three years. For fur 
ther information write to No. 10, Reed 
Apts., West Main Street, Johnson City 
Tenn 


HAVE A NUMBER OF GOOD GOING 


country elevators for sale in Indiana 


Illinois and Ohio. Some will pay for 
themselves in one year good management 
Owned mostly by older men wanting to 


retire. If you want t buy, see or write 
us your needs. Ay 
our plants not publicly known. Most of 
them on good terms. Mid-West Busines= 


Exchange, Plymouth, Ind 


CHANCE OF A LIFETIME TO ACQUIRE 
two plants, lecated in north-central U 


linois in nation's richest livestock feeding 
area. Both operated together for past 20 
years and are combination milling plants 


and elevators. Both complete with ham 
mermilis, hullers, rolls, molasses mixers 
mixers, dryer, 5%-ton scales, trucks, et« 
for complete custom milling and feed 
manufacturing om 
taking m two sons 
other interests have 
to financially re 
down, balance period of years if 
desired. Address 2392, Feedstuffs, 166 W 
Jackson Bivd., Chicago 4, Il 


FOR SALE OR LEASE — Nearly new 
feed manufacturing plant on railroad 
siding. Low river rates. Plant located in 
western Iowa. 4,800 sq. feet. 
Balk storage room for 200 tons. “Sun is 
fully a gg with pellet mill, grinder 
and mixers. ii sell on contract to 
right party. qunen of this mill is 100 
te 150 tons per day. Address 2425, Feed- 
affs, Minneapolis 2, Minn. 


| | | 
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INSECT REFERENCE BOOK 
BUSINESS OPPORTUNITIES REVISION NOW AVAILABLE 


SPOR SALE—ALFALFA DEHYDRATING risi “TIn- 
plant, located within 30 miles Kansas MINNEAPOLIS—A revision of In 
City, in good alfalfa territory, on U.S. sect Pests of Stored Grain and Grain 
4ghway. R.R. switch and truck loading ” , 
dock—plant complete with all modern Products, by Dr. R. T. Cotton, has +. 


equipment nearly new and in perfect con- been published by the Burgess Pub- 


dition. Fire-proof warehouse, self-propelled ; ; is 


made 40% net on investment in 1950. of the reference book is senior ento- 
fees 2421, Feedstuffs, Minneapolis 2, mologist in charge of the Manhattan, GERMAN IMPORTERS 
nn 
Kansas, field laboratory of the Bureau 
CORN MILL FOR SALE—COMPLETELY of Entomology and Plant Quarantine, 


nstalied and equipped. Capacity 350 bu 
per hour; dry process including three de- US. Department of Agriculture, and of 
germinators, dryers and coolers, etc. Will is an internationally recognized au- 
sell equipment and building or equipment See, 
as a complete unit. This mill operated thority in his field 
| || GRAINS PULSE © FEEDSTUFFS 
Mill economical to operate. Has to ic 
three railroads and very well located ranging from a general discussion 

7 E. H. Beer & Co., Inc., Baltimore, Md., of insects that attack grain and grain 

Beeatway 6146. products, to detailed instructions for Gruner Deich 110 

control of insects in flour mills. 

It is well illustrated with drawings 


“4 and pictures. Almost one half of the 
4 s 7 5 0 0 8) 243-page volume is devoted to the 
i ’ characteristics of various fumigants 
| and their use. 
: BARGAIN s The book sells for $3 and may be 
i obtained from the Burgess Publishing 


HAMBURG 1 


Telephone: 243651 Telegraphic Address—Meykampf 
Codes: Weigers 08 - Weigers 29 - Bentley 2nd - ABC 6th 


Co., 426 S. 6th St., Minneapolis 15, 
Minn. 


223,000 — 
Bushel Capacity ADVERTISING SPACE RESERVATIONS 


Now Being Accepted for 
The Northwestern Miller 


+ Racine, Wisconsin 
C & NW Trackage 
1951 ALMANACK 
ing for feed mill 
+ Excellent condition 
+ Earl ssession 
“Where your advertising is seen throughout the 
Write * Wire * Phone year by all readers of The Northwestern Miller” 
ie dd. HARRINGTON & CO. J \ Significant to every advertiser desiring to reach the Feed, Grain, 


7 So. Dearborn St. Financial 6-1322 Th Ad 3 Ww Flour and Baking industries will be the 1951 ALMANACK edition 
CHICAGO, ILL. ese Advertisers Were of The Northwestern Miller. 
: R ted in the 1950 Al k 
os epresen in tne manac This invaluable reference book will be received by all readers 
Sounioan intone Os yt re of The Northwestern Miller as a Section Two of the April 24, 1951, 
pee tay har omg Mid-Continent Grain Co. issue. This year’s Almanack will continue and expand the valuable 
BABY CHICKS FOR SALE a} ines — Flour Mills statistical and informational service regarding crops, production, 
Vv Bay State Milling Co. Minnesota Linseed regulations, etc., for which this annual edition serves as an ever- 
HATCHING YEAR ROUND; 45,000 CHICKS rar gh a.) handy “reference library. 
per week; contact us for wholesale prices ” ae sa 
andl Cameron. J ohn F., & Your advertising message will be seen time and again through- 
ris Hatchery, 842 Jackson St., Morris, Ill. Cargill, Inc Nulomoline Co out the year in the Almanack as this indispensable volume will be 
WEN retained and referred to repeatedly by readers who will be most 
f dependability and quality Us. Approved Chubb & Son Osieck & Co., v/h receptive to your advertising. 
Pullorum Passed. Excellent shipping fa Commander- Larabee Pillman & Phillips . : 
cilities. Leading breeds. Write for prices. Milling Co Pioneer Bag Co Send in your space reservation today and assure yourself ample 
Thornwood Hatchery, Crandall, Ind Donszelmann & Co., meg Mfg. Co. time in which to prepare your advertising copy which can be ac 
N. V Riegel Paper Corp. - 
Eckhart, B. A.. Mig. Co. Robinson, Thomas, & cepted not later than March 15. Use the handy space reservation 
Farmers Union Grain Son, Ltd form below. Mail it today 
RG Terminal Assn Ruoff & Co., A 
ON R. JO ENSEN INSTALLED Florelius & Ulsteen, A/S Russell, D. T., & 
Fulton Bag & Cotton Baird, Ltd 
Mille Rusesell-Miller Mig. Co. Features of the 1951 ALMANACK will be these 
Great Lakes Stee! Corp. Simonds- Shields 
Mpartment of Sargent & Co., Des Hallet & Carey Co Theis Grain Co departments, with their own material, such as: 
[ 7 installed id Johansen & Co., Anth. Smith, Sidney, Ltd 
oines, was insta as president of Jones-Hettelsater Smyth, Ross T., & Co., FEEDS BAKIN 
he Kiwanis Club of East Des Moines Constrection Co, ott mihi G— 
r ustesen, roar aley i 2 0. 
an. 5. He was vice president of the Kimpton, W. &, & Sons Star of the West oa porns Feed Trade State Baking Laws 
rganization last year. King, H. H., Flour Milling Co. List of Industrial Movies 
Mills Co. Taylor, Andrew, & Co. eedstults ysis Table List of Baking Schools 
Knappen Milling Co. Thomas, Vaughan, & Farm Animal Population Census Report 
Loken & Co., A/S Co., Ltd State Laws List of Largest Bakeries 
@eeeee @eeeeeeseese Long, W. E., Co. Usines Vermylen 8. A 
for personal service: e Luchsainger, Meurs Van Dusen Harrington 
& Co Co GN oO G 
WALSH GRAIN co e Madsen, Rud Victor Chemical Works FOREI pum FL UR— RAIN— 
. Mardorf Peach & Wallace & Tiernan RK lati : 
. Co., Ltd. Col, Inc egulations Packaging Laws Wheat standards 
416 Flour Exchange Lincoln 0678 » Meelunie, N. V. (Flour Weisheimer Bros Bleaching Flour Production Corn Standards 
MINNEAPOLIS 15, MINN. Union Ltd.) Witsenburg, Jr. World Import Elevator Capactty 
‘el 


MATT WALSH @ SHELLEY waLsn © ‘\ 
for 1951 ALMANACK Advertising 


ep are available to you in = following ALMANACK Advertising Dept. 


1 
sizes at the rates indicated: ~< 
i The Northwestern Miller 
— Bise——_ "rice per 
Full page ......... 7 x 10 $100.00 Minneapolis 2, Minn. 
% Page ... 4% «x 1 70.00 
% Page Ftense accept our order for an advertisement 
ne p by wide te appear in the 
x 55.00 April 24, 1951, ALMANACK edition of The Northwestern 
i % Page = 4% Miller. 
or 
2% = 10 37.50 | 
Page 30.00 =FIRM NAME 
% Page 2% 4% | 
Pesitions—2nd and 3rd covers—$25.00 extra; 4th cover—$30.00 | 
extra. Color red required 
1 Extra Colors—Red $ 25.00 per page or leas ! 
1 Other than Red . $100.00 per page or leas SIGNED DATE 
i Bleed Off Charge—$10.00. Plate size 8%x11%, trim size §\x11\ inches i 


IRRADIATED DRY YEAST 


| 


i 


| 
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Phone: 48-2683 


SCREENINGS 


The Best Known Name in 


COTTONSEED MEAL 


HUMPHREYS 
CO. 


t 2246 PARK AVE., MEMPHIS, TENN. 


PELLETS 


SOYBEAN MEAL 


CLEARING MEMBERS — MEMPHIS MERCHANTS EXCHANGE 


Teletype ME 72 
D 


SIZED CAKE 


PLANS COMPLETE FOR 
OHIO TURKEY MEETING 


COLUMBUS, OHIO—A panel dis- 
cussion on brooding and discussions 
of other problems of turkey breeders 
will be features of the Ohio winter 
turkey meeting and dressed turkey 
show at Plumb Hall, department of 
animal industry, Ohio State Univer- 
sity, Jan. 27. 

Dr. M. G. Smith, department of 
agricultural economics for OSU, will 
discuss the turkey outlook following 
the show’s opening, with placings of 
birds and awards. Clyde Hendrix, 
president of the feed and soy divi- 
sion, Pillsbury Mills, Inc., Clinton, 
Iowa, will speak on “Turkey Feeds 
Today and Yesterday.” 

The panel on brooding problems 
will open the afternoon session, fol- 
lowed by Mr. Hendrix’s talk on bulk 
feeds and mechanical feeding in re- 
ducing production costs. Dr. William 
Ingalls, veterinary department, Ohio 
State University, will conclude the 
session with a discussion of “Control- 
ling Erysipelas and Cholera in Tur- 
keys.” 

Further details on the show, to- 
gether with regulations governing the 
turkey show, may be obtained from 
D. D. Moyer, secretary of the group, 
of the university's agricultural staff. 


WILLIAM ENGLISH, 
NAMED BAKER PARTNER 


NEW YORK—William H. English, 
Jr., former president of the New 
York Coffee & Sugar Exchange and 
trustee of the Franklin Savings Bank, 
has been admitted to partnership in 
H. J. Baker & Bro., 100-year-old fer- 
tilizer and feed materials firm. 

Mr. English, a 1921 graduate of 
Princeton University, began his busi- 
ness career with Arbuckle Bros. In 
1929 he became a partner in W. R. 
Craig & Co., commodity merchant 
and broker. The same year he joined 
the board of managers of the coffee 


y Co., 
the death of his caer to 
his father’s estate. — 


Seattle, opened here recently with 
about 500 persons attending the open- 
ing day ceremonies. A purebred pig 
was won by a 13-year-old boy as part 
of the qpen house celebration. The 
local store will be managed by Har- 
ley Franklin, according to W. E. 
Clark, Centennial’s Oregon 
manager. 


EDWARD A. SIEBENTHAL DIES 
GOODLAND, IND. — Edward A. 
Siebenthal, 46, owner and operator of 
the Siebenthal Feed Service in Good- 
land for 10 years, died following a 
heart attack recently. Surviving are 
the widow, a son, two sisters and two 
brothers. 


NOW 
AVAILABLE 


SEA TONE 


"A Tonic from the Sea”’ 


Dehydrated Free Flowing Pacific 
Coast KELP. Now available. 
Packed in 100-Ib. paper bags. 
Write, wire or phone. 


Fishel Products Co. 
Kingsburg, Calif. + Hope, ind. 
Kansas Gity, Mo. 


A Sure Sign 


Great Feed... 


of a 


THIS SYMBOL OF QUALITY IN FEED ASSURES YOU 


PROFITS FOR TODAY AND SECURITY FOR TOMORROW 


This can be a bigger year for your business, in sales and in 
customer acceptance. Not by expanding your facilities, 

not by increasing working capital, 
but by selling the famous LIFEGUARD line of feeds. These feeds are backed 


by 45 years’ experience both in the laboratory and the field. 


and exchange. 
or SY was a senior partner in the firm 
| FEED FIRM OPENS 
- \ J Klamath Feed hy 
LOX | by the Centennial Flouring Mills 
| 
| 
| 
| 
y » | 
| 
a 
Z 
THE UBIKO MILLING COMPANY, Cincinnati 17, Chie 


NAMED TO ALFALFA COUNCIL—Those shown above were named new 
members of the Alfalfa Research Council during the annual convention of 
the American Dehydrators Assn. in Colorado Springs Jan. 10-12. Left to 
right, they are Dr. J. L. Krider, director of research, McMillen Feed Mills, 
Fort Wayne, Ind.; Dr. H. 8. Wilgus, director of research, Peter Hand Foun- 
dation, Chicago; Dr. L. E. Card, head of the animal science department, 
University of Illinois; Dr. R. V. Boucher, professor of biochemistry and nutri- 
tion, Pennsylvania State College; Dr. John Kephart, chief chemist, National 
Alfalfa Dehydrating & Milling Co., Lamar, Colo., and Dr. Gerrish Severson, 
head of the department of farm chemurgy, University of Nebraska. A news 
story on the meeting appears on page 1 of the Jan. 13 issue of Feedstuffs 


and on page 6 of this issue. 


Construction of 
Retail Feed Stores 
Banned by NPA 


WASHINGTON — The National 
Production Authority has clamped 
tight restrictions on the building of 
stores, shopping centers, and other 
commercial structures. 

Included under this ban are retail 
feed stores costing more than $5,000. 
Storage warehouses and grain eleva- 
tors may be exempted under present 
provisions of the ruling. 

In general, the NPA ban is on most 
new construction which is not direct- 
ly for production purposes of an es- 
sential civilian nature. Additions to 
combined feed stores and mixing 
plants are seen as a borderline case 
by NPA attorneys, who intend to 
issue a ruling on this subject. 

Exempted are storage and ware- 
house buildings used by manufac- 
turers and processors, wholesale food 
establishments, and wholesale supply 
facilities. 

Small commercial buildings, cost- 
ing less than $5,000, are not covered 
by the regulation. Neither are altera- 
tions to commercial structures cost- 
ing less than $5,000 during a 12- 
month period. 

No commercial construction is al- 
lowed until Feb. 15, to give the NPA 
time to organize a staff to process li- 
cense applications. Following that 
date, builders must get a license from 
the agency before they can start 
work on a commercial building. 

License applications should be sub- 
mitted, on special NPA forms, to the 
| U.S. Department of Commerce re- 
} gional office nearest the location of 
the construction. These offices are in 
Boston, New York, Philadelphia, 
Cleveland, Chicago, Atlanta, St. 
Louis, Kansas City, Dallas, Minne- 
apolis, Denver, Seattle, Los Angeles 
and San Francisco. 

In general, licenses will be granted 
only for work which furthers the de- 
fense effort, is essential to public 
health, welfare or safety, or will al- 
leviate or prevent a hardship to a 
particular community. The order, an 
amendment to the NPA’s previous 
order banning construction of amuse- 
ment facilities, is retroactive to mid- 
night Jan. 13. 


College Officials 
Get Proposal for 
Feed Milling Course 


MANHATTAN, KANSAS—A group 
of feed manufacturers attending the 
Kansas Formula Feed Conference 
Jan. 16 met with James A. McCain, 
president of Kansas State College, to 
discuss a proposal for the establish- 
ment of a curriculum in feed milling 
technology. 

The feed millers also conferred with 
Dr. John A. Shellenberger, head of 
the department of milling industry at 
the college. This department now pre- 
sents three courses in milling which 
attract students from all parts of 
the nation. The courses are adminis- 
tration, technology and chemistry. 
The department is equipped with a 
150-sack flour mill and has recently 
been modernized with the addition 
of the latest models of commercial- 
size grain-cleaning machinery, flour 
sifters, recording scales and other 
equipment either donated or leased 
to the department for use in student 
instruction and research. 

The feed millers propose that a 
similar set-up be established for the 
feed industry by an expansion of the 
department's activities to include all 
phases of grain processing. The pro- 
posal was fist advanced publicly by 
Maurice Johnson, vice president of 
the Staley Milling Co., Kansas City, 
at the Formula Feed Production 
School sponsored by the Midwest 
Feed Manufacturers Assn. in Kansas 
City Nov. 26-29. The more than 250 
feed mill superintendents who were 
in attendance at the school voiced 
their approval of the plan. 

Both Mr. McCain and Dr. Shellen- 
berger of Kansas State College were 
said to have expressed interest in the 
proposal and indicated that a further 
study will be made of the problems 
involved. 


OHIO GRAIN DEALERS 
SCHEDULE CONVENTION 


TOLEDO—The Ohio Farmers Grain 
Dealers Assn. will hold its annual 
convention at the Commodore Perry 
Hotel, Toledo, Feb. 19-20. Charles S. 
Latchaw, Defiance, is secretary. 


“We are now settled in our new 
mill building and have both our 
Brower Mixers set up. Our only 
repair bill on our 4-year-old 2,000 
lb. mixer has been a set of new 
belts. The 700 lb. mixer has not 
needed any repairs whatsoever 
and it’s in good workable condi- 
tion. These mixers have given 
us excellent, trouble-free service 
and operate efficiently and eco- 
nomically. For our money, 
there’s nothing like a Brower 
Mixer for making quality feeds 
at low mixing cost per ton.” 
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BROWER MIXERS 


OVER 9,000 SATISFIED USERS 


much as $10 per ton. Custom mix- 
ing is another good source of in- 
come—another reason why the 
Brower Mixer quickly pays for it- 


self. 
30 DAY TRIAL. 


Mixes a perfect blend in approxi- 
mately 10 minutes—at a power 
cost from 3¢ to 5¢ per ton. Above 
and below floor models. Five sizes 
—mixing capacities of 700, 1200, 
2000, 3000 and 4000 Ibs. feed. 
Heavy welded construction—gives 
years of trouble-free service. Many 
outstanding features—easier and 
faster to operate. 


Write for full details. 


BROWER Mfg. Co., 402 N. 3rd St., Quincy, Ill. 


FEED INGREDIENTS 


AND GRAIN 


TANKAGE 

MEAT somars 

MOLASSES 

+ CRIMPED OATS 
CRIMPED BARLEY 
CORN CHOP 

GROUND GRains 


_ DANNEN MILLS, Inc. 
‘GRAIN and JOBBING DIVISION 
ST. JOSEPH, MO. 


APO 


| 5 Noth 
| 
| | 4 
| | 
Thousands of feed dealers are mix- : 
the Brower “Whirlwind” Mixer, & 
increasing their feed profits as “a 
| : 
| 
| Worlds Largest Selling Mixer! 
oN 
I'S 
imal 
| Vitamin assay 
|) 
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THE FEED 


* * 


MARKETS 


* * 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available by 
mail from Feedstuffs correspondents, but are not necessarily those 
in effect on date of publication. The prices represent fair average 
trading values and do not necessarily represent extreme low or 
high levels at which individual sales might have occurred. A de- 
scriptive summary of supply and demand factors prevalent in the 


feed market appears on page 2. 


ALFALFA MEAL 
Boston: Demand active; supply fair; de- 
hydrated, 17% $72; suncured, 13% $56.60. 
Philadelphia: Demand moderate; supply 
sufficient; dehydrated, 17%, guaranteed $86. 
Seattle: Demand slow; supply ample on 


suncured, tight on dehydrated; 15@ fine 
grind suncured $46. ton, carlots, prompt; 
17% protein and 100,000 A unit dehydrated 


$66 ton, carlots, prompt 
Cincinnati: Demand good; 
supply adequate; dehydrated, 17%, 
units vitamin A $74.50@76.90 
Portland: Demand slow; trend higher; 
supply ample; 15% $36, Idaho points; de- 
hydrated, January $50, f.o.b. California. 
Omaha: Demand fair; supply good; sun 
cured $45; dehydrated, 20% $60@70, 17% 
$55@65, 15% $50 
Boff Demand slow to fair; 


trend higher; 
100,000 


trend 


easier; supply good; 13% suncured $50@ 
51; 17@ dehydrated §75@79; No. 2 sun- 
cured $47@4 

Memphis: Demand fair; trend steady; 
supply limited; dehydrated, 17%, guaran- 
teed 100,000 units vitamin A $71.25; No. 1 
fine suncured $47.20; No. 2 medium $43.20. 

Les Angeles: Demand good; trend up- 
ward; supply adequate; 15% suncured $40 
@42; 17% dehydrated $60. 

ndianapolis: Demand fair; trend steady 
to higher; supply light; suncured meal, 
13% $53; dehydrated, 17% $75. 

Kansas City: Demand generally slow, al- 
though good demand continues for better 
quality offerings; 17% dehydrated alfalfa 
meal with 100,000 units of vitamin A guar- 
anteed on arrival $65@70 sacked, Kansas 
City; no vitamin A guarantee $54@55 
sacked, Kansas City. 


fornia 


\GLIA- FREY, INC. 


San Francisco 


YUbon 6.1730 


For the BEST RESULTS 


Use DRY MILKS 


in Your Feed Formulas 


Dry skim milk and dry buttermilk 
contain both vitamin B12 and the 
whey factor. Also, they have all the 
important milk nutrients including 
protein, milk sugar, minerals, ribo- 
flavin and other vitamins. 


It pays to incorporate dry milks in 
your breeder mashes and turkey 
and chick starters — especially in 
the early part of the year. These 
outstanding ingredients are all feed 


—no waste, no fiber, no excess’ 
minerals. 


In a single, natural ingredient, 
either dry skim milk or dry butter- 
milk provides all the vital nutri- 
ents and factors for maximum 
growth, reproduction and food uti- 
lization in poultry and animals. 


Ask the Institute's Feed Service 
Division to help you with your 
feed problems. 


AMERICAN DRY MILK INSTITUTE, Inc., 221 ta Salle st., cHiCAGO 


St. Demand good; supply ample 
on dehydrated no A guarantee, very tight 
on suncured and dehydrated 100,000 A; 


Louis: 


dehydrated, 17% $70.90, 100,000 A, St. 
Louis; $58.90 no A guarantee, St. Louis; 
western suncured leaf $60.40, No. 1 fine 
$51.40, No. 1 medium $48.40, St. Louis. 

New Orleans: Demand good; trend high- 
er; supply adequate; dehydrated, 17% guar- 
anteed 100,000 A $73@75, non-guaranteed 
$65@68; 13% $65.10. 

Chicago: Demand rather quiet; supply 
light; 17% dehydrated, 100,000 A $70; 20%, 
150,000 A $85; 13% suncured No. 1 fine 
ground $45, nominal, 15% $50.50. 

Mil : Demand and supply fair; 
western dehydrated, 15% $70 with 100,000 
A guarantee, $65 without; 20% $72 with 
150,000 A guarantee; western suncured, 13% 
$48, 15% $51. 

Mii is: Trading remains slow, but 
prices are holding firm at the levels quot- 
ed a week ago. Forward shipment !s quot- 
ed at a premium, but little interest is 
reported. Quotations: 17% dehydrated, 100,- 
000 units of vitamin A guaranteed $69@70; 
no A guarantee $59; 13% suncured No. 1 
fine ground $47. 

Ft. Worth: Demand fair; supply limited, 
except without guarantee; dehydrated, 100,- 
000, 17%, Kansas, Nebraska or West Coast 
$74@76, prompt; Texas origin, without A 
guarantee $64@65, January, delivered TCP 


BARLEY FEED 
Boston: Demand fair; supply adequate; 


$6 

Philadelphia: Demand dull; supply small; 
last quoted at $70 

Seattle: Demand fair; supply good; whole 
$67, ground $67, rolled $70, all a ton, ex- 
warehouse, e 

Milwaukee: Demand fair on pulverized 
good on needles; supply ample on pulver- 
ized, light on needles; pulverized, white 
$75. feed $55; needles $1.30 cwt. 

Chicago: Demand good; supply light; 
$53, nominal. 

Baltimore: 
$61, nominal. 

New Orleans: Demand poor; trend firm; 
supply ample; pulverized feed $66@68 

Portland: Demand good; trend higher: 
supply ample; rolled $70, ground $68 

Ogden: Supply average; rolled $48@52, 
whole barley $46@50. 

Indianapolis: Demand fair; trend steady 
to unchanged: supply adequate; whole bar 
ley 77 sacked, crimped barley $84, no 
pulverized available 

San Francisco: Demand good; supply am- 
ple; standard rolled $67, rabbit $69 


BLOOD FLOUR 
Louisville: Demand fair; 


supply ample; $145 ton. 
New Orleans: Demand slow; trend steady, 


Demand good; supply light; 


trend steady; 


supply adequate; $132.50@135 
BLOOD MEAL 
Seattle: Demand steady; supply fair; 


$115 ton, f.o.b. local packing plants. 
Portland: Demand good; trend steady; 
supply ample; $130 
Los ‘eles: Demand good; trend firm; 
supply adequate; $9 unit of ammonia 
Louisville: Demand fair; trend steady 
supply ample; $145 


Denver: Demand and supply fair; trend 
steady; $135. 
‘ew Orleans: Demand slow; trend firm; 


supply adequate; $132.50@135 


San Francisco Demand good; supply 
fair; $8.35 a unit of ammonia; screened 
blood $8.25 a unit of ammonia 

jansas City: Demand good; offerings 
limited; $145@160 sacked, Kansas City. 

BONE MEAL 

Cincinnati: Demand very good; trend 

very strong; supply very short; $80@90 


ton, sacked, f.o.b. Cincinnati. 

New Orleans: Demand fair; trend strong; 
supply limited; $62@62.50, f.0.b. dock, New 
Orleans. 

Atlanta: Demand good; trend strong 
supply limited; $70, f.0.b. Atlantic ports 

Louisville: Demand fair; trend steady; 
supply ample; 5. 

§ Francisco: Demand fair: supply am 
ple, $57.50. 


BONE MEAL (STEAMED) 


Boston: Demand slow; supply good; $73 

Buffalo: Demand good to fair; trend 
steady; supply good; $75.25@78 


Portland: Demand go trend steady; 
supply ample; $70 

Los Angeles: Demand good; trend firm; 
supply ample; $72.50, carlots. 

Louisville: latent fair; trend steady; 


supply ample; $75@81 


Denver: Demand and supply good; trend 


Demand good; supply light; 
$85@90 sacked. 

New Orleans: Demand good; trend steady; 
supply sufficient; $68@70, 70% B.P.L., f.o.b 
New Orleans. 

St. Louis: Demand good; none available; 


Indianapolis: Demand fairly good; trend 
strong to higher; supply light; $98, sacked 
§ Francisco: Demand good supply 
ample; $67.50 

Kansas City: 
erate; $95 sacked, 


Demand good; supply mod 
Kansas City 


Ft. Worth: Demand good; supply suffi 

c cient; carlots, special steamed imported, 
protein, 14% phosphorus, 72% B.P.L. 

$3. 80@4.30, delivered; lLec.l. $4.20, granu 


lated $4.70, f.0.b. Ft. Worth 
BREWERS’ DRIED GRAINS 


Philadelphia: Demand stronger; supply 
fair; $68. 
Cincinnati: Demand poor; trend steady; 


supply adequate; $58@60 

ffalo: Demand steady to fair; trend 
firm; supply plentiful to good; 24% %$65@ 
66; 26% $63@64.50. 


Louisville: Demand fair; trend steady; 
supply ample; $62.50. 
Milwaukee: Demand and supply fair; 


22% $57.50@59, 24% $58@59, $59@61. 


Chicago: Demand quiet; supply light; 
$58.50@59. 

Demand fair; supply good; 
$46 bulk 


New Orleans: Demand fair; trend steady; 
supply ample; $62@64. 

San Francisco: Demand good; supply ade- 
quate; $654. 

Ft. Worth: Demand good; supply scarce; 
$63.30, delivered Ft. Worth 

Boston: Demand fair; 
$62@64. 

BREWERS’ DRIED YEAST 

Cincinnati: Ib. in carlots. 
New York: 8¢ Ib. in carlots. 


supply adequate; 


Ib. in cariots. 
Pi : 8¢ Ib. in cariots, 
Boston: 8¢ Ib. In carlots. 
’ Demand fair; trend steady; 
supply ample; $160. 
San Francisco: Demand fair; supply ade- 
7%¢ Ib. 
: Demand supply plen- 
tiful; 8¢ Ib. in carlots, St. juis. 
Chicago: Demand fair; adequate: 
8@9%e 
Milwaukee: 
8¢ Ib... carlots. 


BUTTERMILK-CONDENSED 
Philadelphia: Demand steady; supply am- 


quate; 


Demand and supply fair; 


Demand steady to good; trend 
firm; supply good to fair; 94%@ $ 
Ogden: Supply average; $5.50, 100-1». 


Chicago: Demand fair; supply tight; $4.25 


Minneapolis: Market steady; demand fair; 
supply ample; $4.75 cwt. 
San Francisco: Demand fair; supply good; 


Los Angeles: Demand steady; supply am 
ple; $5.45 cwt. itn barrels; $5.95, 100-1b Ib. 
kegs. 

Louisville: Demand good; 
er; supply ample; $5.75 ton. 

Indianapolis: Demand fair; trend strong 
to unchanged; supply ample; $5, 100-Ib. bag; 
in barrels $5.25 


CALCITE CRYSTALS AND FLOUR 


trend strong- 


Limecrest, N.J.: Crystals $8.50, carlots; 
flour $5.75. 
CALCIUM CARBONATE 
Seattle Demand steady; supply good; 


$12 ton, ex-warehouse, truck lots. 
Demand good; supply ample; 
trend unchanged; $12 

New Orleans: Demand good; trend firm; 
supply adequate; $7@7.50, f.o.b. shipping 
points, Louisiana origin 


Denver: Demand and " supply fair; trend 
steady; $15. 
os Angeles: Demand good; trend firm; 


supply ample; meal $9.60. 

Minneapolis: Prices depend on potency of 
mix; KI .5 and 25-Ib. MnSO, 100-Ib. lots 
$15, plain calcium $9 ton; .6 KI $12.60. 

CHARCOAL 

Pertland: Demand good; 
supply ample; $100. 

New Orleans: Demand steady; trend 
higher; supply ample; oak charcoal, 40-Ib. 
bags $160@165 

Los Angeles: Demand slack; trend steady; 
supply ample; 

San Francis 
ample; $59.50. 

Kansas City: 
$50@60 sacked, f.0.b. plant, 
grade and bag size. 

Boston: Demand and supply light; $80 

Chicago: Demand fair; supply not plen- 


tiful; $73. 
COCONUT MEAL 


Seattle: Demand fair; supply good; $60, 
Tacoma, carlots, January; 59, ex-dock, 
imported, January and February arrival. 


trend higher; 


"Demand steady; supply 


Demand and supply good; 
depending on 


Portland: Demand slow; trend higher; 
supply ample; $63 

L Angeles: Demand good; trend up- 
ward; supply limited; $64.50@65 


San Francisco: Demand good; supply fair 


$61 
COD LIVER OTL (PORTIFIED) 
Boston: Demand good; supply ample 
800 D, 2,250 A 30%¢ Ib.; 400 D, 2,250 A 
29¢; 400 D, 1,500 A 27¢. 
New York: 1,500 A. 26% @29%¢ 
w. 28% @31%e; 600 ICU 
1.500 A 28% @30%¢; 600 ICU, 3,000 A 32% 


COLLOIDAL PHOSPHATE 
Chicago: $22, 
Kansas City: 
St. Louis: $20 
Des Moines: $22, carlota. 
Philadelphia: $21, carlots. 


CONDENSED FISH SOLUBLES 


Boston: Demand fair; supply good; tank 
ears 5¢ Ib.; drums 6¢ Ib 
CORN GERM MEAL 
Louisville: De mand slow; trend steady 


supply ample; $62.5 
New Orleans: 
supply adequate; 
St. Lonis: 
$51 


fair; trend firm 
$60@61 


Demand fair; supply good; 


VITAMIN PRODUCTS © PEAT MOSS 


H. E. CLARK CO. winrFiEtp, KAN. 


NATIONAL SALES AGENTS 
“TOPTEST” 
Dehydrated Alfalfa Meal with Oil 


Frep De Horr CompANy 
Merchants Exchange Bldg. San Francisco 4 


TOP GERMAN QUALITY 
ALSO AVAILABLE 
Other European and 
Canadian Peat Moss 
Write for Full Particulars 


BRUCO PEAT MOSS CORP. 
11 West 42nd Street - - - New York 


| 
= = 
| 
ne | California ALFALFA MEALS | 
Vitamin Potency Blended to Your Specifications 
JOBBERS AND DEALERS IN ALL TYPES OF FEEDS AND GRAINS 
| 
: | 
| « {We 
| 
SUPERIOR R * 
| 
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Portland: Demand good; trend higher; origin, $149 papers, January; $161, Febru- 
supply limited; $11. ory, 08.98 
Min is: Market steady; demand fair; | jon: Demand good; supply ; , 
protein unit; 60% $140, fob. shipping 


CORN GLUTEN FEED AND MEAL Louisville: Demand fair; supply ample; 
(All quotations for all cities are sacked pe a light $59 ton, dark $61, 


moat ‘ese. 18. | New Orleans: Demand steady | $11 ™ light | point 
~ to higher; supply adequa 59@63. icago seman air; 
Atlanta: Feed $66.54, meal $92.54 Ft. Worth: Demand fair; supply scarce; | 611.6092 Mil patsene Demand and supply fair; 
Birmingham: Feed $64.99, meal $90.99 $64.30, delivered Ft. Worth. ew Orleans: Demand fair; _ trend high- $170@176. may 
Boston: Feed $64.48, meal $90.48 Boston: Temporarily withdrawn because supply scarce; $10.60@10.75 owt. 
Chicago: Feed $55, meal $81. of lack of offerings. | Buffalo: Demand steady to good; trend New York: Demand slow; trend firm; 
Cleveland: Feed $61.28, meal $87.28 Portland: Demand fair; trend lower; sup- | steady; supply fair to good; 11%@11%¢. | supply very small and readily absorbed; 
: oe Feed $63.03, meal $89.03 ply ample; solubles $72. Louisville: Demand fair; trend strong- timothy, No. 1 $40@42, No. 2 8323@38, 
3 Ft. Worth: Feed $61.69, meal $87.69 San Francisco: Demand fair; supply am- | er; supply ample; $240 ten No. 3 8 30 
‘i Indianapolis: Feed $59.02, meal $85.02 ple; solubles $82 San Francisco: No offerings; no quota Philadelphia: Demand average; supply 
$55 meal Milwaukee: Demand good; supply light; tions. sufficient; timothy and clover $25 @30 
Louisville: Feed $60.46, meal $86 $64. Boston: Demand fair; supply ort; 12 Seattle: Demand very slow; supply ample; 
New Orleans: Feed $63.03, meal $89.03 New York: Demand very good; trend @12%¢ Ib., Le. baled alfalfa $35, delivered, truck lots, 
New York: Feed $64.06, meal $90.06. steady; supply limited; solubies, light $72, Milwaukee: Demand good; supply am western Washington common points for 
: Peec 63.65, mea 5 : Deman¢ siow to poor; 
: Pittsburgh: Feed $61.69, meal $87.69 DRIED BEET PULP DRIED WHEY easier; supply good to plentiful; asi. "eo 
a St. Louis: Feed $55, meal $81 Seattle: Demand steady; supply ample; Ogden: Supply normal; $7.50, 100-Ib. bag 22, fob. Erie County 
a COTTONSEED OIL MEAL $53 ton, ex-warehouse, truck lots Los Angeles: Demand good; trend firm Supply average; $1.25 bale; §23 
Portiand: Demand slow; trend lower; ™% ton, baled, in barn 
Philadelphia: Demand slackened; supply 5 supply ample; $6.75 cwt 1 steady; 
_ ° supply ample; $50 Den : D af i steady; sup Demand fair; trend steady; 
adequate; $95 New eans: i steady wars talr; treme stency: ong fficient; clover and timothy mixed 
Seattle: Demand fair; supply tight; $90.50 trend steady: | ply ample; 87 led ‘faite. rairie $29 
ton. delivered rail, domestic 43%, carlots Beffale: Demand fair to slow; trend ee et moderate; supply @ 31 
Ry pe Demand poor; trend steady steady; supply ample to good; $62@63 Gentile: Demané steady; supply ample; Wichita: Demand good; supply sufficient 
© slightly easier; supply somewhat limited; sacked, cwt., burlap bags $7.60 cwt., ex-warehouse, I.c.! for prairie, inadequate for alfalfa; prairie 
$88.50 Milwaukee: Demand good; supply scarce; Portland: Demand good; trend steady; $15@18, alfalfa $25@30 
4 Portland: Demand good; trend higher; $55.59; molasses beet pulp $56.50. supply ample; 96.7 , , Los Angeles: Demand strong; trend up- 
ample; $73, f.o.b. Los Angeles. Denver: Demand fair; trend steady; sup Dessend steady te goed; trend ward; supply adequate; baled alfalfa, U.8 
maha: Demand good; supply short; $94 ply good; $58 steady; supply fair to ample; 6% @7%¢ No. 1 $31@32; U.S. No. 2 leafy $28.60@30; 
Buffalo: Demand fair to slow; trend Atlanta: Demand fair; trend strong; sup Louisville: Demand good; trend steady U.8. No. 3 green $27@28; U.S. No. 3 §9@ 
comers ouawty good; 41% $92@94 ply adequate: $68.94, Atlanta supply ameie $135 , . 25.50; No. 1 oat hay $32@33. Limited ton 
ta: Demand slow; trend weaker; Ogden: Supply average; $40@44. “4 wh nage extra fancy bringing $35 @56 
mills; Los Angeles: Demand strong; supply lim — Demand steady; supply Louisville: Demand fair trend 
¥ 78.5 o.b ississippi mills ited $53, packed in paper; no offerings on “de> ; supply ample mixed hay, timothy an 
Denver: Demand fair; trend steady; | in burlap m7 y+ By 4 —y tel clover, No. 1 $32, No. 2 $30; timothy, No. 3 
supply good; $98 San Francisco: Demand good; supply fair; 25¢ cwt. higher . $30, No. 2 $28; local alfalfa, No. 1 $28, 
New Orleans: Demand good; trend steady; $49 . a — No. 2 $26; western, No. 1 $45; straw $17 
supply le: 41% $97.75 @98.25 Ft. Worth: Demand fair; supply ade 
PE ample; $97.754@ 25 Boston: Demand fair; supply irregular; quate: carlots 86.50 cwt cached. 
Wichita: Demand fair; supply sufficient; $62.50 ered Ft. Worth or any Texas point, or in Ft. Worth: Demand good; supply Jimited 
DRIED BUTTERMILK tem lets cut of warehouse, Ft. Werth for alfalfa, sufficient for prairie; trucks 
jemand quiet; supply adequate; Omaha: Demand good; supply fair; $11.25 Reston: Demand good; supply light; 6% 
Memphis: Demand and supply fair; trend Ogden: Supply = ern origin $47@50 No. 2 alfalfa $45@48; 
steady; prime 41% protein $80.25 Los Angeles: Demand fair; no offer Minneapolis: Market steady; demand fair; prairie, No. 1 $29@32, No. 2 $22@30; John- 
Louisville: Demand slow; trend steady; New Orleans: Demand fair; trend firm- $38@31, No. $36@36, do 
an a oe supply ample; $240 ton er; supply adequate; $6.75@7.25 Resten: 
ward ply tight; $74 Min lis: Market steady; demand fair; Demand good; supply plentt- 
Louisville: Demand fair; trend steady supply scarce; $10.50 cwt., nominal FISH MEAL ful; No. 2 timothy $36@38; second cutting 
supply ample; $64 ton ve alfalfa $50@52; oat straw $26@28 
India: is: Demand good; trend slight ont mye Demand fair; supply light; Seattle: Demand steady supply fair 
ly lower; supply ample; 41% ne A saa : $1.97 a unit of protein, f.o.b. car, Seattle 
San Francisco: Demand good; supply fair “oe Demand fair; supply ample; earlots for Canadian herring meal, lLc.! 
$74.50. *~.. 5% a unit higher 
Kansas City: Market easier; demand only oo: ae an, o mand = — orm Portiand: Demand slow; trend steady 


supply ample 


fair offerings sufficient; $79@80 sacked, 
Indianapolis: Demand good; trend un jo: Demand steady to good; trend 


Memphis, for nearby shipment 


. a | changed; supply average; $12 cwt 2 180 
Worth, $85@86 at interior of! mills in —~y Atlanta: Demand fair trend strong 
on Ft. Worth: Demand light; supply limit 
a st ly ed local and nearby production $10@11 limited 60% $145 f.0.b Atlantic 
$96@97. Ft. Worth 0 den: Supply normal; $2.95 unit 
& AND D FEEDING Boston: Demand good; supply Meht: | Coast: 
cEDING ue It oas s240@24 
New York: 300 ICU. 750 A 23@27¢: 300 Baffalo: Demand good to steady; trend an ——~ Demand ~ ange I oe 
fou. 300 ICU, 2,250 A steady; supply fair to good; 10% @10%¢ toma "$2.08 ‘ 
0 ICU, 3,000 A 36 Icu, : = “er 
es Milwaukee: Demand good; supply ample Louisville: Demand slow trend steady; 


29@31%¢; 600 ICU. 2,250 32@ $12.50 ewt. upply fair; $160 


; 600 ICU, 3,000 A 36@38¢. 
Milwaukee: Demand fair; supply ample DRIED CITRUS PULP Orleans: Demand 
straight oils, 85 D $1.55; 100 Db, 450 A supply ample; 60% menhaden 42@iaa 
Buffalo: Demand good to steady; trend Demand geet: trend sap 


$1.75; concentrated vitamin olls, 400 D steady; supply good; $49@51.25, New York 
7 400 D, 1,500 A 31¢; 400 D points 
Atlanta: Demand fair; supply ample for 


ply light 60% protein $150, fob East 
Coast 60% protein $134 ton, f.o.b. Weat 
Coast; herring meal, 73% protein $2 a unit 


a Demand steady; supply am- pulp, limited for meal; trend steady; pulp 
2.250 A 29¢; 400 D, 750 A 25%¢ 37.50, meal $30, f.0.b. Florida producing | ° ote o.b. Se > 
ton: Demand good supply fair; 800 BD points “ inneapolis: Market stronger; demand 
1,500 A 28¢ Ib 400 D A 28%¢; 400 New Orleans: Demand fair to good; trend fair; supply ample; 70% herring meal! $2 a 
D, 1,500 A 26%¢; 400 A 22%¢ firm; supply adequate; $38@42, f.0.b. ship- | Unit, of West 
ing points meal $2@2.10 a unit, same basi« 
D ACTIVATED ANIMAL STEROL, San Francisco: Demand and supply fair 
POWDERED Demand and supply fair; 92.15 a unit of preteta 
d Kansas City: Demand good; trend steady; Ft. Worth: Demand fair; supply ample; Ft. Werth: Demand good; offerings Jim 
13%¢ Ib $40@al citrus meal $42@44, f.0.b. Rio ited 60% protein, blended, West Coast 


New York: 2,000 pr. gm. 12@15¢; 4,000 Grande Valley 
DRIED SKIM MILK 
~_ Demand fair; supply am 
ple; $12.50 
Seattle: Demand fair: supply good; $15 
ewt., ex-warehouse, Le! 


LEALFA MILLS 


INDEPENDENCE, KANSAS 


Elk Valley Dehydrated 
ALFALFA MEAL 


New Orleans: $54 
DISTILLERS’ DRIED GRAINS 
Philadelphia: Lemand steady supply 
moderate; $68 
i Demand fair; trend steady to 
adequate; $60 
Demand fair supply good; $54 
Demand steady to fair; trend 
ly good light $62.50@63.75; 


2.50 620 W. 26th St. Kansas City 8, Mo. 


FEED GRAINS 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 


From &very Grain Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


OFFICES: TERMINAL ELEVATORS: 


New York St. Louis Nashville Fort Worth Galveston Vancouver, B. C. Kansas City Omaha Portland 
Chicago Omaha Enid Buffalo Portland Winnipeg wv St. Louis Toledo Galveston 


Kansas City Columb Minneapolis Peoria San Francisco Los Angeles Chicago Columbus Enid 
Buffalo Fort Worth Minneapolis 


328 Board of Trade Building 
KANSAS CITY 6, MISSOURI now available in filty Ib. paper bags 


- 


i 
dei ve o: 
| 
| 
VALLEY 
| | 
Ye x 
Dehydration Engineering and Equipment 9 It’ 
| 
| 
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HOMINY FEED 
Demand fair; supply ample; 
Seattle: 


burlap bags $71, 
livered Seattle, 


Demand steady; supply ample; 
paper bags $69, both de- 
carlots. 


Cincinnati: Demand poor; trend easier; 
supply adequate; $64@665 sacked, f.o.b. Cin- 
cinnatl. 


New Orleans: Demand fair; trend higher; 
supply adequate; white or yellow $69@70. 
Chicago: Demand quiet; supply adequate; 
$59.50@61 
Omaha: 
Buffalo: 
steady; supply 
@72, Boston; 
Memphis: 
supply ample 
Louisville: 
supply heavy; 
Indianapolis: 
to unchanged; 
livered Indianapolis, 
and used bags; ground corn 
Boston; Demand fair; 
$73.50 


supply good; $57 
Demand good to steady; trend 
ample to good; white $70.25 
yellow $69@71.25, Boston. 
Demand poor trend easier; 
white $63, yellow $63 
Demand slow; trend 
$62 

Demand good; 
supply ample; 
including 
$77. 
supply 


Demand nil; 


easy; 


trend firm 
$70 ton, de- 
state tags 


steady; 


LINSEED OLL MEAL 


Demand fair; supply ample; 


75 
Denver De mand and supply good; trend 
steady; $88 
Kansas City: Demand slower; offerings 


adequate; 34 $62@62.50, 36% $61@61.50 


bulk, Minneapolis 

Boston; Demand fair; supply improved; 
$85 @86 

Ft. Worth: Demand fair; supply suffi 
cient 16% January-June $84.63; 34% 
$85.63, delivered Ft Worth 

San Francisco: Demand fair; supply am- 
ple $70 

New Orleans: Demand fair; trend down 
slightly; supply sufficient; 36% protein, hy- 
draulic processed $86.50@87 

Minneapolis: With production continuing 
heavy and demand slack, more downward 


STEINLITE 
MOISTURE TESTERS 


pressure was noted in the market. Prices 
are off $1.50@2 from a week ago. Crush- 
ers were inclined to hold their asking 
prices fairly steady and most of the re- 
duced prices were on reseller offerings. 
Quotations: 36% $61.50@62.50, bulk, Min- 
neapolis; 34% $62@63. 

yichite: Demand 


Chicago: Demand fair; 
36% $74.25, 34% $75.25. 

Indianapolis: Demand fair to goed 
unchanged; supply ample; 36% $82 

Louisville: Demand fair; trend 
er; supply normal; $81. 

Los Angeles: Demand strong; trend up- 
ward; supply extremely scarce; no offer- 
ings from producers; resale material report- 
ed traded up to $75. 


fair; supply ample; 
supply adequate; 
trend 


strong 


uffalo: Demand good; trend firmer; 
supply fair to steady; 32% $82@84, sacked 
Omaha: Demand good; supply short; $75 
Portiand: Demand slow; trend higher; 
supply limited; 36% $90, 34% $89 
Cincinnati: Demand fair; trend steady; 
supply adequate; 34% old process $80. 
Seattle: Demand fair; supply good; $84.50, 
ex-dock, Seattle, for 28% protein, water 
shipment from California; 34% $90, 32% 
$88, both delivered rail. 
Philadelphia: Demand moderate; supply 
ample; $79. 
MALT SPROUTS 
Buffalo: Demand fair trend 


firm; supply good; 

Los Angeles: Demand good; 
oupply adequate; $40. 

Louis; Demand and supply good; $50, 

New Orleans: Demand fair; trend firm 
to higher; supply adequate; no quotations. 

Chicago: Demand quiet; supply adequate; 
$50.50@52 

Boston: Demand poor; supply ample; $50. 

Milwaukee: Demand good; supply fair; 
No. 1 $50.50@62, No. 2 $44@44.50 


MEAT SCRAPS 
Demand slower; 
55% $115, 50% 


trend firm; 


New York: 
supply sufficient; 


trend lower; 
$106. 


Denver: Demand and supply good; trend 

steady 
* Demand slow; supply ample; 
50% 

Cincinnatl: Demand strong; trend strong; 
supply short; 50% $122.50 ton, sacked, f.o.b 
Cincinnatl 

Portland: Demand slow; trend firm; sup- 
ply ample; $2. 

Omaha: Demand fair; supply good; $110, 
bulk 


1122 Flour Exchange 


CONSUMERS SOYBEAN MILLS, Inc. 
Jobbers and Producers 


SOYBEAN OIL MEAL 


MINNEAPOLIS, MINN. 


Phone: BR 6781 


quires a good job of mixing. 


The “MARION” is 
a PRECISION MIXER 


With the wonderful new drugs and vitamins in use today 
you must do a precision job of mixing if you are going to 
expect each bag of your product to contain equal amounts 
of the trace materials you are using. A good product re- 


YOU CAN RELY ON A MARION MIXER 
to do this job 


Sizes available from—',-ton to 2-ton capacity. 


Write for literature and prices 


MARION MIXERS, FEED FINISHERS, 
SACK CLEANERS, and SACK BALERS 


RAPIDS MACHINERY COMPANY 


Box 88, MARION, IOWA 


COTTONSEED OLL MEAL FUTURES 


Closing prices of cottonseed of] meal 
change in dollars per ton: 


(41% protein) 


on the Memphis Merchants &x- 


Jan. 15 Jan. 18 
Jan. 80.00@ 81.00 78.00@ 78.65 
Mar. 78.60@ 78.76 @°78.00 
May 7 50@ 76.00 76.456@ 76.50 
July . 5@ 76.25 @°76.2 
Oct.t. 66. 50@ 67.00 7.00@ 68.00 67 se@ 638.00 68.50@ 69.50 
Dec.t. 66.50@ 67.00 66.50@ 67.50 66.75@ 67.50 68.00@ 69.00 
Sales (tons) 2,200 2,000 1,200 2,200 
tBulk. *Fiat. 


SOYBEAN OIL MEAL FUTURES 


Closing prices in soybean oil meal (basis Decatur, Ill.) on the Memphis Merchants Ex 

change, in dollars per ton (sacked basis) 
Jan. 13 Jan. 15 Jan. 16 Jan. 18 

Jan. 67.50@ @*66.50 67.50@ 68 v0 
Ma @°69 00 69.00@ 68.70 69.80@ 
May 69.80@ 70.25 69.30@ *69 0% 
July 4 70.7 
Oct.t 2.75 63.50@ *63.00 63.85@ 64 50 
Dec.t. 62.10g 70 1 62.95 63.35@ 63.75 
Sales (tons) 13,100 17,20 8,500 

tBulk. *Fiat. 

Seattle: Demand improved; supply fair; MILLFEED FUTURES 
$2 a unit, f.0.b. producer's plant, 1« The following is & comparison of settling 
$1.95 a unit, delivered Seattle, carlots prices at Kansas City for Jan. 10 and 17 

St. Louis: Demand good; supply limited z 
50% $110 bulk. Bran Jan. 10 Jan. 17 

New Orleans: Demand good; trend strong; January $48.25@ 48.50 § @ °47.25 
supply adequate; 50@ protein $115@115.50 February @°48.26 
local origin March 48.25@ 48.90 -@*49.00 

Wichita: Demand good; supply ample; April 48.90@ 49.25 @ *49.60 
50% $119, f.0.b. plant; 55%, no quotations, May 47.50@ 48.25 @ *48.50 
no offerings. June 47.00@ 48.00 @ °48.25 

Chicago: Demand good: supply light Shorts— 

50% protein $112@117.50, bulk 
Paul: 50% meat and bone scraps $119 aeueeee $52.00@ = 30@ 50.50 
50% meat and bone scraps Hy > 
March 63.00@ 

Buffalo: Demand good to very good; 
trend firm to higher; supply fair to good on 54.35@ 
$111@113 une .. 54.00@ 

Los Angeles: Demand improved; trend ee (tons) 1,800 
firmer; supply adequate; $1.85@1.90 a unit 7 
of protein 

Louisville: Demand good; trend steady 
supply fair $123 

" ; Denver: Demand fair; trend steady; sup 

San Francisco: Demand fair, supply am ply ample; all-purpose with ‘eines’ $36 5 
ple; $1.90 a unit of protein . owt $93.75 block 

Kansas < i Demand only fair otter Seattle: Demand fair; supply excellent 
ings abou adequate; market unchanged $54 - high 

meat and bone scraps §119@122.5 for pucapacrus 

mixtures, $38 for competitive brands 
sacked, Kansas City ex-warehouse, 1 

Boston: Demand fair supply ample $2 esttend: De aan good; supply ample 
a protein unit; converted, 50% $112.50 trend unchanged: $40@50 

Ft. Worth: Demand good supply suffi Wichita: Demand good; supply scarce 
cient; meat and bone, 50% $100@105, f.o.b all-purpose with iodine, 50-Ib. blocks $80 
Ft. Worth MILLET 100-1b. bags $75, f.0.b. plant 

— St. Paul: All-purpose with todine $80 

St. Louis: Demand fair; supply light Sioux City: All-purpose with iodine $75 
hog, country run §3.25 cwt bulk, In car Omaha: Demand fair supply good; $75 
lots, St. Louis; Early Fortune 25 cwt., Los Angeles: Demand good; trend steady; 
sulk, carlots, St. Louis supply ample; $70, all-purpose with iodine 

New Orleans: Demand fair; trend steady Indianapolis: Demand good trend un 
supply light; $4.30@4.35 cwt changed; supply ample; minera’ feed with 

— odine $51; 5-ton lots $50, 10-ton lots $49 
MILLFEED f.o.b. Indianapolis. 

Minneapolis: Millfeed prices declined fur Francisco: Demand steady; supply 
ther this week as production continued good; all-purpose with iodine $70 
heavy and cars on track backed up at Kansas City: All purpem with iodine $75 
mills Considerable difficulty was noted sacked, Kansas Cit }0-Ib. blocks packed 
in getting shipping directions from han- in individual cartens $80 
dilers, who found buyers indifferent except Ft. Worth Demand fair; supply ample 
when in need of immediate supplies. Red mineral suf ment, 20% calcium, 4% 
dog, which has been relatively steady, also phosphorus @80; mineral blocks, 60-Ib 
dropped this week. Quotations: bran $49.50 each, 21 calcium, 4% phosphorus, 17% 
@50.50 standard midds 0@61, flour salt $2 45, fob. Ft. Worth 
midds. $53@54.50, red dog $5 5.50. Minneapolis: Minimum phosphorus, 7% 

Omaha: Dem good on $95. vitamin mineral for hogs $90 
shorts supply J scarce on 
shorts; bran $48, shorts $51.25 MOLASSES 
Wichita: Demand New York: Demand heavy; trend high 
$47.50 shorts $50.50; both bran and shorts er ee blackstrap in tank cars 
declined $2 ton, compared with the pre and Sale; tread 

- steady; $3.40 cwt 
Worth: Demand fair; offerings no Dome good; supply ample 
carlots, prompt. wheat bran $46 ton, in tank cars; $15.70, 600-Ib. drum 
shorts $60@61, delivered Cincinnati: Demand fair; trend higher 
on bran but about $1 up on supply adequate 34% @35¢ gal, f.0.b. New 

Cc yemané quiet; supply ade 
quate; bran $53@54, standard midds 5 ited; demand 
54.50, flour midds. $56.50, red dog $5 ~ 4 excel major suppliers have been 
@ 60.50 the market temp ave 

Milweahee: Demand timited: supply | often are being rationed: to cus 
54.50, Northwest; middlings in Febr sary, which could relieve 

St. Louis: Demand very limited supply 
goed; bran 961.60. shorts S64, spot Celly Milwaukee: Demand light; supply fair 
ered St. Louis switching limits bla kstrap $71 ” 

Cincinnati: Demand fair; trend of bran New Orleans: Demand heavy; supply lim 
steady to easier, middlings easier supply trend stronger 34¢ gal. tank cars 
adequate: bran $57@58, middlings $59 Ne Orleans 

Indianapolis: Demand fair; trend un ortiand: Demand good; trend higher; 
changed; supply light: soft winter wheat supply ample; cane $46, beet $4 
bran $62. standard midds. $64, mixed feed Buffalo: Demand trend strong 
$64, gray shorts $65, all sacked; no red supply 5@64.75 
dog offered P Memphis: Demand good; trend upward; 

Louisville: Demand fair; trend easy supply very limited; blackstrap 34¢ gal 
supply ample production heavier bran tank cas fo b. New Orleans 
$56.25 feed $57.75, shorts $59.50 Los Angeles: Demand good; trend very 

Buffalo »ot bran demand siow, mid- firm: supply ample; $46 ton, f.0.b. tank 
dlings weaker than bran and demand slow ence harbor 
to poor, flour midds. and red dog not Louisville: Demand fair; trend strong 
so much affected as standard er; supply normal; 34¢ gal, in tank cart 
midds trend easier supply plenti « lots, f.0.b. Gulf ports 
all feeds; standard bran $55956.50, stand le Demand good; trend strong 
ard — $55@67. flour midds. $57.50@ to higher supply ample; ‘50-gal. drum 
58 ed dog eae $24.95, including drum; bulk, 50-gal. $21.95 

Philadelphia: emand spotty; supply im- 
proved; bran 63, standard midds. $64, red : Demand good; supply fair 
dog $66 $46 ton, fob. cars, Richmond, Cal 

New York: Demand poor: trend lower; Kansas City: Demand good; market firm 
supply ample: bran $61.50, standard midds offertnas fai: 6@35¢ gal New Orleans 
$65 ve < ren s “ly criti 

Boston: Demand active supply tight ane prompt 
domestic bran and middlings $62; Canadian 35¢ gal.. f.0.b. Houston, also New Orleans 
offerings withdrawn. $68.20@ 70.56 ton, delivered Ft. Worth 

New Orleans: Demand improving: trend Boston: Demand steady supply light 
fairly steady: supply adequate; bran $57.50 16¢ gal in tank car lots 
@58, shorts $60.30@60.50 

Memphis: Demand siow trend easier 
supply ample wheat bran $54.25, stand- NIACIN 
ard midds. $55.50, gray shorts $57.10 New York: Demand heavy; supply no 

Seattle: Demand steady supply suffi pressing; $9 kilo. 
cient; spot $48, February $59. both common . 
transit points; middlings $5 ton higher OAT PRODUCTS 

Portland: Demand slow; trend higher; Milwaukee: Demand fair on pulverized 
supply ample; January $49 good on balance; supply ample on pulver 

Ogden: Supply average; to Utah and ized, scarce on balance; pulverized, white 
Idaho dealers red bran and mill run $63, feed $57; molasses oat feed $41; re 
blended, white $48, middlings $53; to Den- ground, 3% $31, 5% $35 
ver: red bran and mill run $55, middlings Indianapolis: Demand good; trend steady 
$60; to California: red bran and mil! run to higher: supply ample; pulverized oats 

5.50, middlings $60.50, carlots, f.o.b. San $65, pulverized white oats $71, crimped 
Francisco and Los Angeles. vats $110, steel-cut oats $110, oat groats 

Los Angeles: Demand spotty: trend steady; $110, fine ground oatmeal $104, rolled oats 
supply ample; standard mill run, prompt $114 whole ground oats $68 recleaned 
S54@5S57: bran $62.50@63.50 No. 2 white oats $1.10 bu., sacks extra 

Sen isco: Demand good; supply am Philadelphia: Demand irregular; supply 
ple; $56. moderate; pulverized white $71, Canadian 

MINERAL FEED reground $37, domestic $39 
fair; supply ample; Chicago: Demand quiet; supply light; 


Milwaukee: Demand 
$75: 60-Ib. blocks $2.25 


reground oatfeed $31@32. fine ground feed- 


lt 
| 
: 
| 
‘ 
\ 
i 
‘ 


Meat $90, feeding roliea cate $106 


: Demand fair; supply ample 
for pulverized, scarce for reground oat 
feed; pulverized white oate $61, choice $63: 
reground oat feed protein $1 
higher. 

New Orleans: Demand fair; trend strong 
er; supply ample; pulverized white oats 
$71.03@76.53, mixed feed oats $67.50, feed- 
ing oatmal $104.75. 

Minneapolis: Production has slipped for 
some processors as shipping directions and 
sales declined. Quotations on some items 
were reduced in line with weaker oats mar 
kets. Quotations: poultry rolled oats $101.50, 
Standard pulverized $64.50, feeding rolled 
oats $106, feeding oatmeal $92.50, reground 
oat feed $29.50 

Portland: Demand good; trend higher; 
supply ample; white rolled $65 ground 
$71, cleaned white $73, cleaned grays $73. 

falo: Demand good to fair; trend 
easier; reground $§31@32, pulverized white 
$65@66 

Louisville: Demand fair; trend steady; 
supply normal; reground $35.50, relled oats, 
groats and feeding oatmeal! $102; fine ground 
$92, pulverized $67 

Demand and supply fair; white 
pulverized $71; reground oat feed $30 


OYSTER SHELL 

Boston: Demand very good; supply good; 
paper $20.11, cloth $21.61 

Sen Francisco: Demand fair; supply am 
ple; local $13, eastern $24 

Louisville: Demand fair; trend steady; 
supply normal; $20. 

Portland Demand good; trend higher; 
supply ample; western shell $26, granite 
grits $25, crystal grits western shell 
flour § eastern shell $26. 

Denver: Demand fair; trend steady; sup- 
ply ample; $1.30 cwt. 

Les eles: Lemand steady; supply am- 
ple; eastern $23.03 packed in paper; $27.53 
in burlap; local $12@i4 

seat Demand fair; supply ample; 
4 eastern §27, both ex-ware 


western $ 
house, l.c.1. 

New Orieans: Demand good; trend high- 
er; supply ample; $10.50@11.25, Louisiana 


origin. 
PEANUT MEAL 

Milwaukee: Demand good; supply scarce; 
26% $657, 41% $85 

New Orleans: Lemand fair; trend steady 
to firm; supply ample; 45% $66@68, f.o.b 
shipping points. 

Atlanta: Demand siow; trend steady to 
weaker; supply limited; 45% $68, fob 
Georgia mills; $69, f.o.b. Alabama mille 

PEAT MOSS 

sean isco: Demand good; 
fair; $3.10 bale. 

New York: Demand seasonal; supply suf 
ficient; trend steady; Canadian §2.i/5@ 2.90, 
imported $§2.25@ 2.55 

Chicage: Lemand light; supply ample; 
poultry moss $2.80, horticultural $2.50 

New Orleans: Lemand good; trend steady; 
supply sufficient; bales Buropean 


supply 


earlots $2.65@2.75 bale; 
Les Angeles: Demand 

supply ample; Canadian bale, carlo 
Portland: VLemand good; trend steady; 

supply ample; $2.90 
Seat 


Demand slow; supply ample; 
$2.80 bale, ex-warehouse, either horticul 
tural or litter. 

Philadeiphia: Demand normal; supply 


adequate; $2.60. 
POTASSIUM LODIDE, U.S. P. 

New York: Demand good; trend steady; 
supply sufficient; 200-ib. lots $2.15, 100-Ib 
lots $2.17, 26-ib. lots $2.20; potassium chalk 
mixture, 250-ib. lots $2.06, 100-1b. lots $2.05, 
25-lb. lots $2.11 
Demand and supply good; 
100% pure potassium iodide, U.8.P., 100-1b 
lots $1.97 im fiber drums, 25-ib. lots §2 
in fiber druma, 26-lb. drums or larger, f.c.b 
St. Louisa, freight allowed, tots $2.07 
in bottles, f.o.b. shipping points; 90% potas 
sium iodide calcium stearate mixture, 226-1b. 
lots $1.86 im leverpak drums, 100-ib. lots 
$1.88 in fiber drums, f.o.b. St. Louis, freight 


allowed. 
RIBOFLAVLN 
Terre Haute: Demand and supply good; 
per gram of contained riboflavin, with 
freight allowed, for 5,000 and 16,000 potency 
dried fermentation solubles. 
New Yor! 12%¢ gm. equivalent, freight 


RICE BY-PRODUCTS 


Ft. Worth: Demand good for bran; sup 
ply very scarce; rice bran, nominal §50@ 
51, prompt; hulls $4@5, f.0.b. south Texas 
rice milla, immediate or prompt shipment 

San Francisco: Lemand good; supply fair; 
bran $61, polish $53. 

New Orleans: Lemand fair; trend strong 
er; supply very scarce; §47@45, prompt 
shipment. 

Houston: Demand good supply very 
searce for bran, getting scarce for. hulls; 
bran $50@52.50, hulls $6.50@7, f.o.b. south 
Texas mills. 

Me trend up; sup 

sacked, f.0.b. 


Demand good 
ply very Mmited; bran $47, 


Demand slow; trend steady; 
supply adequate; bran $45, f.o.b. Louisiana 
milla. 
SCREENINGS 

M : Prices continued to decline 
as demand dried up, with domestic screen- 
ings off as much as $6 in some categories 
and Canadian refuse off $3@4. Quotations 
dust $19@26, lights $22@5 mediums $30 
@ 38 heavies $39@44; Canadian refuse 
screenings $30@31 bulk, Duluth; Canadian 
ground screenings $338@39 sacked, Minne- 
apolis; flax screenings $43 

New Orleans: Demand fair; trend firm; 
supply ample; heavy grains $40@i1, New 


ork 

Chicago: Demand slowed up; supply am 
ple; ground grain screenings $40, Canadian 
refuse screenings $34. 

Baffalo: Demand steady to good; trend 
firm; supply ample to good; $48@49.50, 
basis New York 

SESAME MEAL 

San Francisco: Demand and supply fair; 
$91.50. 

: Demand good; supply am 
ple; $87.60@88.50 sacked. 
SORGHUMS 

Ft. Worth: Demand fair; supply suffi- 
clent; embargoes at Texas Gulf ports hin- 
dering business; carilots, bulk, No. 2 yel 
low milo $2.54@2.59, delivered TOP. 


New Urieams: Vemand siow; trend Grm; 


Demand reduced; market 
No. 2 yellow milo $2.46@3.48 cwt. 


SOYBEAN OTL MEAL 

Milwaukee; Demaad fair; supply ample; 
41% and 44% $873. 

Denver: Lemand and supply good; trend 
$93.50 

joston: Demand light; supply fair; $83. 

Prt. Werth: Demand slow; supply suffi- 
eient; 41% $81.13@82.63; 44% $82.13@83.63, 
January-March, Midwest origin; §50@41, 
Arkansas origin, January, delivered Ft. 
Worth. 

Kenses City: Demand only fair; offer- 
ings improved; market easier; either 41% 
or 44 protein for western movement is 
quoted in range §55@59 bulk, Decatur 

“an rancisce: Lemand fair; supply am- 
ple; $89.50, 

indianapolis: Demand fair; trend down- 
ward; supply ampie; 44@ 

Louisville; Lema 
er; supply normal; § , 

Minneapolis: Values continued to decline 
under pressure of large offerings and in- 
different demand. Prices varied over a wide 
range all week, and by Jan. 19 had dropped 
to $66.50@567.00 bulk, Decatur, for nearby 
Pebruary-March was quoted §2 higher, but 
interest was light 

Decatur: Demand fair; supply adequate; 
41% protein $60@61, bulk; 44% $61, bulk 

Chicage: Lemand quiet; supply adequate; 
41% protein $66@67, bulk; 44q@ $65. 
Demand fair; supply adequate; 
$81, Lob. Wichita 

New Orleans: Lemand siow; trend firm; 
supply adequate; 41% §84@84.50. 

Leos Angeles: Demand slow for spot or 
transit; trend weak for nearby, steady on 
futures; supply ample; spot or transit §57 
vos bulk, Decatur futures $2@4 higher; 
pur now being figured at $6.50@ 
delivered price on spot or 


trend strong- 


transit §55.01@ 90.01 
Ogden: Supply normal 
Memphis 


Demand and supply fair; trend 
ep 41%, old process $70, sacked, 


emand poor; trend weak; sup- 
ply ample; 41% $69, fo.b. Mississippi milis; 


$76, f.0.b. North Carolina mills; 
$68, f.o.t Tennessee milis. 
Demand fair to slow; trend 


supply good to ample; 41% $59.75 
@61 bulk, $64.25@67 sacked; 44% $54.50@ 


56 bulk, $61@62 sacked, all Decatur 
Omaha: Lemand fair; supply good; $74 
Portiand: Lemand good trend higher; 


supply ample; California §59.50, f.0.b. Cali 
fornia points; eastern $59.60, f.0.b. Decatur 
neti: Lemand poor; trend lower; 
somewhat burdensome; §60@61 bulk, 
lecatur 

Seattle: Lemand fair; supply amole; 44% 
protein $95 ton April-September carlots; 
14% protein §90 ton January-February, 


carlots 

Philadelphia: Demand less active; sup- 
ply moderate; $84. 

SUNFLOWER SEED 

St. Louis: Demand good; supply limited; 
hybrid variety (eamall seeded), none avail- 
able. Local grown poultry grade $15 cwt., 
sacked, f.0.b. St. Louis; small black $13.50 
ewt., sacked, f.0.b. St. Louis, no cariots 
available. Parrot sunflower seed, large black, 


large gray, both $20 cwt., St. Louis. 
TANKAGE 
Omaha: Demand good supply short; 
$120 bulk 


Buffalo: Demand quiet to steady; trend 
firm; supply ample to good; 60% digester 
$130, nominal 

Louisville: Demand good; trend steady; 
supply ample; 60% $130 
Demand slow quotations 
r 60% digester tankage at 
$129@131.50 sacked, Kaneas City 

Demand good; supply suffi 
digester $117@122 ton, f.0.b 


Denver: Demand and supply good; trend 
steady; $130 

Milwaukee: Demand heavy; supply light; 
60% $125 
. Paul: 60% digester $129 
Sioux City: 60% digester $129 
i Demand good; trend firm; sup 
ply light; 60% $122@125, bulk 

Wichita: Demand good supply insuffi 
cient 60% $129, f.0.b. plant 

New Orleans: Demand dull; trend steady; 
supply ample; 60% $139@140. 

St. Louis: Demand good; supply limited; 
60% $125, bulk. 

WHEAT GERM 


Chi : Market easy; demand fair; sup 
plies plentiful; $96. 


Price Controls 


(Continued from page 1) 


until ESA could adjust the freeze 
order to permit them to function. . 

While indicating a speed-up in the 
control program, the replatement of 
Mr. Valentine by Mr. Johnston did 
not necessarily mean that a general 
price freeze was immediately immi- 
nent. 

A number of officials have been op- 
posed to an early general price freeze, 
preferring to limit any freeze to ma- 
terials entering into the military 
budget. For one thing, the complete 
machinery to handle a general freeze 
has not been assembled. 

Some officials also were reported to 
have been urging particular caution 
in the farm commodity field. Oppon- 
ents of farm price controls have held 
that farmers could out-produce infla- 
tion. 

John B. Hutson, former undersecre- 
tary of agriculture, is being asked 
to accept the most vital job in ESA— 


Chicks Placed in Principe! Broiler Areas 


(in thousands) 


N.O. 
Week Bast'n Del-Mar- Shen. Chatham- North N.Ww —Totale 
ending Conn v Valley Wilkes Georgie Ark Texas 1956-51 1949-60 
4 § 42 1, 6 8 3 4,784 


of Agriculture at Little Rock, Ark 
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head of the price section for all agri- 
cultural commodities, including all 
grain commodities and products proc- 
essed from them. 

Mr. Hutson has given no indication 
that he will accept the difficult post, 
and probably will not accept it except 
on his own terms. He is widely en- 
dorsed in the grain, milling and feed 
fields. And his acceptance of the post 
would bring to ESA an official who 
probably has more capacity to clear 
the present confused situation than 
anyone else anywhere near Washing- 
ton. 


HOWARD W. WALTON DEAD 


PHILADELPHIA — Howard W. 
Walton, member of the Philadelphia 
grain brokerage firm of Walton Bros., 
died in Allenwood, Pa., last week. He 
was 60. 


WHITMOYER OBSERVES 
2 DECADES OF GROWTH 


MYERSTOWN, PA.—In celebra- 
tion of its 20th anniversary, Whit- 
moyer Laboratories, Inc., Myerstown, 
Pa., devoted a recent issue of its 
house organ, LAB-FAX, to describ- 
ing the growth of the company. 

The feature of the issue was an 
article by Dr. C. W. Whitmoyer, pres- 
ident of Whitmoyer Laboratories, 
Inc., and of Whitmoyer Laboratories, 
Ltd., Canada. In it he wrote that the 
business was established upon “pro- 
ducts of scientific merit,” the prin- 
ciple that is being followed today. 

Dr. Whitmoyer pointed out that 
when the business was started little 
was known about vitamins, and even 
less about nutritional requirements 
of poultry and animals. He outlined 
the expansion which has taken place 
in the manufacturing facilities of the 
company. For instance, the Myers- 
town plant now consists of a 125 
acre plot with 65,000 sq. ft. of floor 
space and a tank capacity for vita- 
min oils and liquid raw materials up 
to 150,000 gal. The company main- 
tains a chemical and nutritional lab- 
oratory. 


operates plants at a number of places 
in that country. 

Dr. Whitmoyer wrote that the 
firm's products “are distributed ex- 
tensively throughout the U.S., Can- 
ada and foreign countries, such 
as Mexico, Cuba, Switzerland, Bel- 
gium and Italy. Our sales personnel 
is well trained in the scientific as- 
pects of disease and nutrition so that 
they can properly prescribe and ser- 
vice our products.” 

The 20th anniversary issue of 
LAB-FAX carries an illustration of 
the single small building in which 
the business was started in Myers- 
town, and of the large plants now 
operated by the company in that 
town as well as in Rockland, Me., 
and Yarmouth, and Canso Nova 
Scotia. 


THORO-SPEED 
VERTICAL CONVEYOR 
Cuts Handling Costs 


For use where materials are to 
be moved a height of 30 feet 
or less. It's bound to give you 
extre long service because 
there's but one moving pert. 
Designed and built to 


THORO-SPEED a | 
EQUIPMENT 
Yellow Springs, 
Builders of Mill and Elevator Machinery 
Sconomy wiseto) 
JERSEEize:. 


with JERSEE VITAL-MIN 


e 
— 


Builders of Vitemémined and Min- 
eralined concentrates since 1983 > 


Jebbers and Warehouses 
Coast te Const! 


The Whitmoyer Canadian company 


OVER AND 


OVER 


and OVER AGAIN... 
Mente Dainty Print Bags 


“if 
Wy 


New Orleans 


have proved 
their value in 
increasing sales 
and building a 
thriving repeat 
business 


Popular Colors 
Smart Designs 


O., INC. 


City 
Kan 
— 
| | 
ec” J Nov. 11 138 2,699 584 389 1,268 633 853 663 6,196 
Nov. 18 1500-3, 718 569 376 1,208 688 833 6.639 6,928 
Nov. 26 ila 2,960 621 384 1,176 710 854 6.809 6,932 
Dec. 2 177 3,379 681 364 1,273 776 7,366 6,009 
Dec. 9 269 3,447 719 403 1,262 791 878 7,769 6.077 
Dec. 16 217 3,257 691 366 1,211 797 866 7.30 6,323 
, Dec. 23 246 3,089 636 376 1,061 788 ose 7,131 6.618 
Dee. 30 229 2,902 623 262 983 594 899 6,682 6,607 
Jan. 6 309 3,146 697 333 1,122 oie S60 7,272 6,182 
; Jan. 13 249 3,231 629 304 1,109 907 864 7,193 6.292 
hy . The above summary is compiled by the Crop Reporting Service of the U.S Department 
| 
| 
j 
| 
1 | 
a 
| 
: 1 | 
~ 
| 
= 
| / 
= 
| 
| | 
= 
{ = 
| 
| ; i 
T. Rhea, Pres. 
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IODIZE YOUR FEED MIXTURES 


P 


POTASSIUM IODIDE-CALCIUM STEARATE MIXTURt 


IT ALWAYS ASSURES YOU 


@ MAXIMUM IODINE LEVELS 
@®HIGH DEGREE OF STABILITY 

@ UNIFORM DISTRIBUTION 

@® EXTREME FINENESS MESH 
ECONOMY 


CALCIUM PANTOTHENATE DEXTROROTATORY 
CHOLINE CHLORIDE MIXTURE AND SOLUTIONS 
POTASSIUM IODIDE U.SP 

POTASSIUM IODIDE FREE FLOWING POWDER 
OTHER POTASSIUM IODIDE MIXTURES 
RIBOFLAVINS 

NIACIN (Acid Nicotinic) 

THIAMINE HYDROCHLORIDE U-S.P. 

VITAMIN A ACETATE AND PALMITATE 


SPECIFY N.Y.Q. ON YOUR ORDERS 


‘The NEW YORK QUININE & CHEMICAL WORKS, Inc. 


GENERAL OFFICES 99-117 NORTH ELEVENTH STREET + BROOKLYN 11, NEW YORK 
CHICAGO PLANT 729 WEST DIVISION STREET + CHICAGO 10, ILLINOIS 
LOS ANGELES + SAN FRANCISCO + SEATTLE + PORTLAND 


The Full Line 
Fine 
Chemical House 


ELTON 


STACKERS AND CONVEYORS 


ELTON Equipment has 
proven itself in just about 
every type of business 
where bags and boxes are 
handled. It is the lead- 
ing line for grain, feed 
and seed plants. 


B-l4, 14-FT. BELT TYPE UNIT 


These conveyors will cut your handling and 
storing costs, and are available in lengths of 
12, 14, 16, 20, 23, 26, 30 feet. A\ll lengths 
portable, or may be used for stationary in- 


stallations. Special equipment made to order. 


CHANTLAND MFG. CO. 
BADGER, IOWA 


Write for complete information. 
Mo obligation. 
1 ADDRESS 


Truman Renews 
Request for 
Brannan Plan 


WASHINGTON — President Tru- 
man renewed his request for enact- 
ment of the Brannan Plan of farm 
price support through payment of 
subsidies to producers in his budget 
message this week. 

Officials at the U.S. Department of 
Agriculture refused to admit that the 
White House price control recommen- 
dations and the Brannan Plan produc- 
tion payments were contradictory. 
These officials said that the Chief 
Executive was merely trying to im- 
press on Congress the difficulty of 
handling the support problem for 
perishables—such as eggs and pota- 
toes—under the inflexible buying op- 
erations which have existed up to 
this time. An official of the Secre- 
tary’s office declared that Mr. Bran- 
nan still believes that all farm com- 
modities were entitled to parity 
prices. 

In this respect the presidential mes- 
sage met with unsympathetic com- 
ment in Congress. 


HARVEY D. PEARMAN NAMED 
TO NEW AGENCY POSITION 


KANSAS CITY—Harvey D. Pear- 
man has been appointed to a new 
position to handle special promotion 
in the Midwest for Beaumont & Hoh- 
man, Inc., national advertising agency 
which handles several accounts asso- 
ciated with the flour and feed indus- 
tries. 

Mr. Pearman has been manager of 
the Kansas City office of the 
since 1944. His new position will en- 
able him to promote further an “elev- 
en point plan” developed for feed 
manufacturers. He will be succeeded 
as manager of the Kansas City office 
by James J. Riley, who has been as- 
sociated with Beaumont & Hohman 
in Kansas City five years. 


CEA SCHEDULES HEARING 
ON SPECULATION CURBS 


WASHINGTON — Hearings under 
the Commodity Exchange Act will be 
held in Washington beginning Feb. 5 
to consider the establishment of maxi- 
mum limits on speculative futures 
transactions in soybeans and eggs, 
the U.S. Department of Agriculture 
announced. 

The Commodity Exchange Commis- 
sion, composed of the Secretary of 
Agriculture, Secretary of Commerce 
and the Attorney General, is author- 
ized under the act to fix limits, after 
due notice and hearing, on the amount 
of speculative trading by any person 
in any commodity covered by the act. 

Speculative limits for grains were 
originally established by the commis- 
sion in 1938 and for cotton in 1940. 


Such limits are enforced by the Com- 
modity Exchange Authority. 

Acting for the commission, J. M. 
Mehl, administrator of the CEA, will 
conduct the hearings, which will be 
opened at 10 a.m., Feb. 5, in room 
149-W, Administration Building, U.S. 
Department of Agriculture, Wash- 
ington. 


MACHINERY MAKER PLANS 
ORGANIZATIONAL MEETING 


CHICAGO—Harold M. Soars, Sr., 
president of Sprout, Waldron & Co., 
Muncy, Pa., formula feed and flour 
milling machinery manufacturer, has 
invited representatives of grain proc- 
essing machinery manufacturers to 
a meeting which will be held at the 
Lake Shore Athletic Club Feb. 5. A 
proposal will be made for the organi- 
zation of a trade association for the 
group. 


COTTON GOODS INDEX 26.44 

Bemis Bro. Bag Co.’s cotton goods 
index, a composite figure reflecting 
wholesale prices of principal cotton 
cloth used in bag making expressed 
in cents a yard of cloth is 26.44, com- 
pared with 17.75 a year ago. The 
duty paid for early shipments from 
Calcutta of lightweight and heavy- 
weight burlaps expressed in cents a 
pound of cloth is 36.24 compared with 
25.25 a year ago. The current index 
is based on Calcutta ceiling prices 
which include Indian Export tax at 
1,500 rupees and 350 rupees a ton, re- 
spectively, plus 5% commission. 


MEMPHIS BROKER DIES 

MEMPHIS—Andrew Jasper Sum- 
ner, 51, a cottonseed broker, sports- 
man and photo enthusiast, died Jan. 
13 after a heart attack at his home 
here. Mr. Sumner was a partner in 
three firms which had offices in the 
Cotton Exchange Bldg. For the past 
five years he and J. C. Laws were 
associated in the brokerage firm of 
A. J. Sumner, dealing in cottonseed 
and soybean products. He was also 
active in the cottonseed meal and 
soybean meal futures market on the 
floor of the Memphis Merchants Ex- 
change. 


Markets 


(Continued from page 2) 


point reached prior to Christmas, but 
the feed now being consumed by 
these birds was bought at higher than 
current levels. 

Cattle and hog feeds are still mov- 
ing well, and these items are helping 
to fill the gaps in other lines. Baby 
chick feed inquiries show signs of 
coming to life, but this business has 
not attained any volume. 

Central states feed mill operations 
still are at five days a week, but not 
much over half capacity, due to the 
current dull trade. Few plants have 
any backlog orders to work on. It is 
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reported that dealers’ inventories of 
feed are light, which mills view as 
indicative of larger orders when a 
return of buyer confidence occurs. 


Buyers Buck Higher 
Feed Costs in 
Yhio Valley Area 


Cold weather and the increasing 
far clouds continue as favorable fac- 
ors in the formula feed business in 
the Ohio Valley area, but, nonethe- 
Hess, business was off decidedly this 
yeek, being described as fair to poor. 
The reason advanced by practically 
all industry leaders in this section 
S a growing revolt against the 
teadily increasing prices of the last 
everal weeks, and it is believed in 
ome quarters that this revolt is ex- 
pressing itself in a “buyer’s strike.” 
However, it appears obvious that any 
uch strike cannot be prolonged for 
any length of time, because of the 
present unsuitable weather for graz- 
ing and the oncoming baby chick and 
pring hog and lamb crops. 

The current slow market has re- 
ulted in easing of prices for all for- 
mula feeds from 50¢ to $1 ton this 
eek, with mills being operated only 
at about 75% of capacity. 


Pacific N.W. Feed 
Iemand Checked 
y Warm Weather 


Unusually mild weather was the 
heaviest contributing factor to a very 
quiet market in the Pacific North- 
west this week. Formula feed prices 
remained unchanged, and weakness 
here and there in the picture persuad- 
od buyers to work off their inven- 
tories rather than to reach out for 
merchandise. Here and there the 
trains also showed some weakness, 
corn dropping off a couple dollars a 
on and milo easing $1@1.50. 
Reports from all over the Pacific 
Yorthwest indicated one of the most 
favorable feeding winters in a long 
time. Yakima Valley sheep feeders, 
daho cattle feeders and the Puget 
sound dairymen all reported that the 
generally mild winter has enabled 
them to keep animals out on the 
range which normally would have 
been in the feed lot 60 days ago. 
As a result of this, feeders of all 
‘lasses who bought supplies last fall 
are now trying to resell because they 
“an see that they will not be needing 
li they have on hand. This in turn 
has backed up all formula feed, and 
me terminal miller estimated that 
nis dairy feed business is down 30% 
for western Washington due to the 
nild winter. 

The hay market is very sick, and 
producers of hay who have had 
trong ideas are now willing to make 
price concessions. Buyers have no in- 
terest whatsoever because their cur- 
rent inventories are moving so slowly 
hat there is some question about us- 
ing up stocks of hay hauled. 

The outlook for chickens is fairly 
mood because mild weather is encour- 
aging poultry raisers to start their 
birds earlier than usual, and hatch- 
ries report that some baby chicks 

re already being delivered. 

The formula feed business in the 
Portland area, as well as in the Wil- 
jamette Valley, continues at a slow 

Mace. Mild weather has slowed the 
emand for dairy feed, and falling 
gg prices have hurt the poultry 
rade. Feed manufacturers further 
report that the expected pickup in 
he business after the first of the 

Sivear was very short-lived, and deal- 

i srs already are backing away from 

future orders. 

Nearby millfeed and soybean oil 

eal were under pressure in this ter- 
jtory, indicating that feed manu- 
acturers had large inventories and 
vere not consuming at a normal rate. 
feat meal and fish meal were both 
steady to strong, with continued sales 
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- You can rely on Central Mills’ facilities and resources to 
furnish uniform high quality every month in the year. 
Fresh production from the nation’s Southwest during winter 
months — skillful blending—@dequate storage — continuous 

rigid scientific controls in al Mills’ own modern labora- 

tory — all combine to-assute dehydrated alfalfa of superior 
———__quality"at competitive prices. Regardless of when you buy 


or the amount you use, be sure of uniform high quality — 
with Cent-O-Green. 


CENTRAL MILLS, 


MAIN OFFICE AND LABORATORY AT DUNBRIDGE, OHIO 
Plants also at Cygnet, Ohio; West Liberty, Ohio; Yuma, Arizona; and West Moreland, Califomie 
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